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rhis farm tractor is designed to burn LP-gas 


How the Jobber Fits into LP-Gas Farm Sales 


A steadily expanding market for LP-gas in rural areas will make many jobbers come to a decision about 
handling the product—still a big question mark in some areas. The first in a series of articles on 
LP-gas as a motor fuel discusses information jobbers should know before taking it on, the cost of a 
bulk plant, conversions from gasoline engines and consumer objections to LP-gas. See p. 56 


Independent Celebrates Half-Century of Oil Marketing. See p. 30. 





jp SS your petroleum fuel 
oe thru an Erie Dehydrator 
Filter and remove 99.99°,, of all 
free or entrained water The 
filter medium also functions as 
efficiently as a 325 mesh strainer 
in removing pipe scale, sludge 
or other contamination The 
deep area of the filter assures 
long service life with exception 
ally low pressure drop. These 
Ene units are available in sizes 
25 to 1OOO G.P.M and are easily 
installed on your loading line, 
on the discharge side of the 


Pad 


ERIE METER SYSTEMS, INC. 


Main Office and Plant, Erie, Pa., U.S. A. 


pump. It consists of a large 
capacity tank with one end 
flanged and bolted-on so that the 
filter pack may be serviced or 
replaced as necessary. The fil- 
ter pack consists of a specially 
treated and processed wood 
fibre which when saturated with 
any liquid fuel, repels water and 
stops the passage of particles in 
suspension. Erie Dehydrator- 
Filters first developed for the 
Aviation field have found hun- 
dreds of applications, condition- 
ing modern jet fuels, motor gaso- 
lines, kerosene, fuel oils and 
diesel fuels. Wherever liquid 
fuels are stored, contamination 
becomes a trouble maker. Let 
us send you a factual bulletin 
No. 1186 which completely de- 
scribes the Erie method of deli- 
vering clean and water free 
liquid fuels 














The engineers tell me that 
two gallons of today’s gasoline 
will do the work of three 
gallons of 1925 gasoline* 


erolhL lire 


*—yet the price per gallon remains about the same (excluding taxes). 


Here's a record of product improvement that by performance, by miles per gallon! Today's 
few industries can match. Today the oil in- gasolines improved with antiknock fluid give 
dustry gives its customers 50°), more value the motorist, the farmer and the trucker about 


than in 1925 50°) more value 


Two gallons of today’s gasoline will do the These facts were established and compiled 
. ; 25 gasoli 
work of three gallons of 1925 gasoline—yet by Ethyl Corporation. They add up to the 
be he 6 
the price is about the same! fact that the oil industry is doing a fine job 


Measure it any way you like. By engine power, for its boss—the American public 


Tg 


ETHYL CORPORATION, New York 17, N. Y. Gacson) 


Products sold under the “ETHYL trade-mark antikneck compounds salt cake ethyiene dichionde sodium metalic chierine | \iquid) 0! solwbie dye benzene berachiorde (technical) 
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THE CARE AND NURSING OF TANK CARS 





Load 'em on a level track... 


Another way to get more from your GATX tank cars 


GENERAL AMERICAN TRANSPORTATION CORPORATION 
135 South La Salle Street ° Chicago 90, Illinois 


District Offices: Buffalo « Cleveland + Dallas « Houston « Los Angeles « New Orleans 
New York « Pittsburgh + St. Louis + San Francisco « Seattle « Tulsa « Washington 
Export Dept: 10 East 49th Street, New York 17, New York 
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“nr THE CONOCO MAN 


A good guy froma wonderful outfit'’ — that’s what jobbers 
say about The Conoco Man. No high pressure before you 
sign up. No trying to run your business after you sign up 

but he's there with help if you want it. Even if you're not 
ready to make a change now, get to know The Conoco Man 
When you're eager for bigger business, you'll find he's a 
good man to team up with. Remember—only The Conoco 


Man offers the ‘‘Conoco Profit Package 


» PETROLEUM N 








for Bigger Business 1951 
Nobody else offers you the great 


Conoco Frofit Package’ 





MANY AN OIL and gasoline jobber has found plenty of neu 


profits in that “Conoco Profit Package’’! 


’ 


Why not add your name to the hundreds of jobber success 
stories that started the day The Conoco Man came around? 


Get the facts 


about a great company; a great product 


story; a great customer-making program that gets and keeps 


new business for you! 


The Conoco Man will show you how the hundreds of 


Conoco jobbers are making more money than ever before 


' 


Call or write him today: Albuquerque, Butte, Chicago, 
Denver, Fort Worth, Houston, Kansas City, Los Angeles, 
Lincoln, New York, Oklahoma City, Salt Lake City. 


A Top Company bocks your business when you 
join up with Conoco. All over the nation, you'll 
hear the Continental Oil Company proised for 
being way out front in new product research and 
development. You'll be partners with o greot out- 
fit that you con always depend on for the best in 
products service merchandising programs 
—ond friendly business dealings! 


Put the ‘Conoco Profit Package" 
to work for YOU ! . 


CONOCO 
\ Super » 
MOTOR Ol 


a2 
/ are YF ove cme 


Top Products, like the new Conoco Super Motor 
Oil, will keep your declers’ customers coming 
bock— and keep your deolers sold on you. Conoco 
Syper's greot “50,000 Miles—No Wear” story, 
backed by big notional advertising, has built sen 
sational sales increases. Conoco is the “buy- 
word” for high-quality premium products thot cre 
now available in all the 48 Stotes 


Top Relations with the public that, for more thon 
75 years, hove built lasting loyalty to Conoco 
products. No other oil company offers TOURAIDE, 
the personalized travel service that shows motor- 
ists how to get there, the woy they want to go! 
And Conoco brings you and your dealers extro 
business from tourists, through credit cards honored 
at any Conoco station throughout the nation. 


get 10 Knoy, 
\\ 


0 
“+ Conoco a 





NEW VALVES 
FOR LP-GAS 
NOW IN THE 


CRANE LINE 


DESIGNED FOR TIGHT SEATING 
AND SIMPLIFIED DISC RENEWAL 


These new Crane globe, angle, and lift check valves 
more than meet Underwritets’ specifications for eth 


cient handling of Liquetied-Petroleum Gases. Made 





of finest quality Crane Special Brass, these valves— 

with renewable composition discs—are constructed 

No. 130, Globe, Screwed. Working Pressures 
400 pounds gas or oil; 150 F. Max. Temp 
mantled and reassembled repeatedly without affect 400 pounds water; 200 F. Max. Temp 
ing ethciency. The teatures below show how these Sizes: 4 to 2-inch 


to withstand severe operating strains can be dis 


valves meet LP-Gas requirements 


TIGHT SEATING —all valves are equipped with a Crane No. 6 HOW CRANE DESIGN ADDS TO 
composition disc cemented tightly into disc holder DISC LIFE...SPEEDS DISC CHANGES 
as an added precaution against leakage oh : 

New wedge-type disc-retaining nut rein- 

forces composition disc against strains and 

distortion caused by tight valve closure. 

This feature adds materially to disc life 


DURABLE COMPOSITION DISC — made of synthetic materials 
highly resistant to effects of petroleum products Sott 


enough tor ught seating, yet plenty stiff and resilient Composition disc can be renewed without 


removing valve from line. Merely open 
the union ring bonnet joint—or cap joint on 
EXTRA-TIGHT STEM SEAL—stuthog box is of liberal capacity check valves—and lift out complete disc 
and is filled with Crane one piece molded asbestos assembly. Replace the disc holder with a 
packing especially selected for LP-Gas services spare containing a new disc. Reassemble 
the valve. 


to withstand hard and repeated usage 


SUITABLE FOR OTHER SERVICES — although these valves 
were designed for sater handling of LP-Gases, they 
are highly recommended tor hot or cold water, com 
pressed air, gasoline and light oils at pressures and 


temperatures not exceeding valve ratings 


bor turther information, see your Crane Represent- 
ative or write tor FOLDER AD-1820 


CRANE CO., 846 8. Michigan Ave., Chicago §, Ill 
Branches and Wholesalers Serving All Industrial Areas 


Ne. 132, Horizonte! 
Lift Check, Screwed 


EVERYTHING FOR EVERY PIPING SYSTEM 


CRANE 


VALVES « FITTINGS + PIPE « PLUMBING AND HEATING 


Ne. 131. Angle 74 
Screwed 


] 
J 





New 1951 
CHEVROLET TRUCKS 


Better before...now better than ever 


America’s best truck investment is an even better handling ease, Chevrolet Advance-Design trucks 


one for "51! Yes, this latest line of Advance- offer new, improved-design brakes, new Venti- 


Design trucks combines the greatest of Chev- panes, and Chevrolet's new cab seats—plus a 


rolet’s traditional advantages with new features host of other features that mean increased value 
and improvements that make your dollars go to owners. See your Chevrolet dealer and look 
farther than ever! Along with outstanding power over this new line of 1951 Chevrolet trucks 
and economy, finest construction and superior today. They're “best buys” every one! 


CHEVROLET MOTOR DIVISION Genera ri ration DETROTI MICHIGAN 








ADVANCE-DESIGN TRUCK FEATURES 


TWO GREAT VALVE-IN. 4YEAD ENGINES —the shifting « HYPOID REAR AXLES —feor depend- models « NEW CAB SEATS—for complete 
105-h.p. Loadmaster or the 92-h.p. Thrift- ability and long life « NEW TORQUE-ACTION riding comfort « NEW VENTIPANES—for 
master —to give you greater power per gallon, BRAKES—for light-duty models « PROVED improved cab ventilction « WIDE-BASE 
lower cost per load *« POWER-JET CARBU- DEPENDABLE DOUBLE-ARTICULATED BRAKES WHEELS —for increased tire mileage « BALL 
RETOR—for smooth, quick acceleration —for medium-duty models + NEW TWIN. TYPE STEERING —for easier handling « UNIT 
response « DIAPHRAGM SPRING CLUTCH— ACTION REAR BRAKES—for heavy-duty DESIGN BODIES —for greeter load protection 
for easy-action engagement « SYNCHRO- models « NEW DUAL. SHOE PARKING BRAKE « ADVANCE-DESIGN STYLING — for increased 
MESH TRANSMISSIONS—for fost, smooth —for greater holding ability on heavy-duty comfort and modern appearance 




















The Atlas Lubricant Corp. in New Orleans ships thousands 
of drums every month to most of the world’s markets. And 
every one of these Atlas drums leaves the plant with its contents 
sealed safe by Tri-Sure Closures* 


Atlas, one of the first users of all-lithographed drums, has made CLOSURES 

Tri-Sure protection a must for its fine motor oils and lubes. The 

result is that Atlas products are always secure — all over the world 
from leakage, seepage, tampering and undetected pilferage. 


*The ‘“Tri-Sure’’ Trademark is a 
mark of reliability backed by 28 years 
vs. . : a s ™ — serving industry. It tells your cus- 
Give your products the protection that the world’s leading ann Deh aeetins Cibo Bente 
shippers have proved dependable—the Tri-Sure flange, plug and (inserted with genuine Tri-Sure 
seal. On your next drum order. specify “'Tri-Sure Closures” dies), Plugs and Seals have been used 
Your supplier will deliver your drums equipped with Tri-Sure 

flanges and plugs; you apply the seals. 


AMERICAN FLANGE & MANUFACTURING CO. INC., 30 ROCKEFELLER PLAZA, NEW YORK 20, N. Y. 
TRI-SURE PRODUCTS LIMITED, ST. CATHARINES, ONTARIO, CANADA 








AHEAD OF THE NEWS 





CO-OP ACQUIESCENCE?—Judging from the calm- 
ness with which leading co-op groups greeted Treas- 
ure Secretary Snyder's recommendation for slapping 
the regular corporate tax on co-op retained funds, 
it looks as though the co-ops will offer no real opposi- 
tion to the proposal but will content themselves with 
taking solace in the fact that even more stringent rec- 
ommendations might have been offered. There always 
has been considerable thought in Congress, for ex- 
ample, that not only co-op undistributed “savings” 
but their entire business income should be subject to 
the same tax rate applied to private business with 
which they compete. This all-out tax revision is still 
being championed in the tax-writing House Ways and 
Means Committee by Rep. Noah B. Mason, long-time 
advocate of “tax equality.” It’s certain, however, 
Congress won't go along with Mr. Mason this year; in 
fact, it’s not unlikely that even the relatively mild 
co-op tax bite proposed by Mr. Snyder may be dropped 
from the upcoming bill on the grounds that it is too 
complex and controversial to be included in any 
emergency measure 


DIRECT CONTROL Defense Mobilizer Wilson is ex- 
pected to establish soon within his shop a new Trans- 
portation Committee which will give him closer super- 
vision over defense transportation operations. The 
expected move will mean that the Defense Transporta- 
tion Administration will be reporting directly to Mr 
Wilson's office instead of to the intermediate Defense 
Production Administration 


DIESEL CUTBACK ?— Nationa! Production Authority 
may clamp down shortly on output of Diesel locomo- 
tives. Diesel engine makers have told the agency 
they expect “substantial” increases in orders for all 
type engines at a time when they are feeling the 
pinch of steel, aluminum and other materials short- 
ages. Should NPA set up a materials allocation pro- 
gram for this industry, new Diesels for locomotives 
might have to take a back seat to more “highly es- 
sential’ need for heavy-duty Diesels in production 
of electric power and aluminum. Also darkening the 
picture for production of new Diesel locomotives is 
the fact that the military recently expressed concern 
over Diesel oil supplies and asked that they be thor- 
oughly surveyed before planning on new railroad 
Diesels 
eee 

GASOLINE CONSUMPTION~—-On the basis of pre- 
liminary estimates, though gasoline consumption by 
passenger cars went up in 1950 over 1949, average 
consumption per car indicates a slight decrease—626 
gals. in 1949 as compared with 620 gals. in 1950. 
Total passenger car consumption for 1949 was 22,- 
719,418,000 gals.. as compared with an estimated 
24,636,385,000 gals. last year 


FEBRUARY 14, 1951 


SMALL BUSINESS CHAMPION — Chairman May- 
bank (D., S.C.) of the Senate Banking Committee 
has high hopes that he can get quick and favorable 
action on his bill (S. 833) for establishing in Defense 
Mobilization Office a “Small Business Co-ordinator.” 
The co-ordinator would advise and consult with De- 
fense Mobilizer Wilson and other high-level U. 5S. 
officials on ways and means to aid the little business 
man. He, among other things, would be empowered to 
(1) Make loans to small businessmen from a $500 
million fund; (2) build plants and lease them to small 
businessmen; (3) make a complete inventory of pro- 
ductive facilities of little business; (4) aid in obtain- 
ing loans from RFC to convert facilities into defense 
production, and (5) determine within any industry 
the companies which are to be classed as “independ- 
ent small business enterprises.” The measure was 
referred to Senator Maybank’s committee. 


CLIMB BRAKE— Oil heat leaders see fuel oil sales 
growth slowed in 1951 by construction restrictions 
and materials tightness. They estimated at least 
656,000 domestic oil burners will be installed——just 
20° fewer than in 1950. The expected drop in civil- 
ian (new) construction, they point out, will be offset 
to some extent by (1) the big backlog of home mod- 
ernization work which has piled up while builders 
concentrated on new housing, and (2) by projected 
defense housing activity 


DEALER SHORTAGE—One major oil company with 
a number of new service stations completed but not 
open, is said to be offering special inducements to 
get lessees started in their new outlets. The special 
concessions are taking such forms as two months’ 
free rent; financing the dealer's original investment 
by means of an extra gallonage charge; and various 
kinds of consignment-commission deals. 


FROM TEMPORARY TO PERMANENT-~ It is vir- 
tually certain that a permanent Midwest office of Pe- 
troleum Administration for Defense will emerge soon 
from the temporary office established in Chicago last 
week to cope with the shortage of fuel oil and pro- 
pane. When shortage picture is cleared, Dene B 
Hodges, PAD’s director of supply and transportation 
and head of temporary Chicago office, will return to 
Washington and quarters he now occupies in Chicago 
probably will be taken over by a permanent staff 
Until the war situation became more acute, Chicago 
office would function with a small staff of possibly 
two men. They would serve primarily as a liaison 
between government and Midwest oil men in reaching 
accord on problems created by the mobilization ef- 
fort. 
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to build more and better weapons—to do needs as well. We can’t allow needless 
it faster all the time shortages to take prices skyrocketing and 
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We must use every bit of know-how and lower the value of our dollar 


inventive skill we have to improve our 
machines and methods 
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to turn out more But doing this double job well is the only 
hour we work. Only in sure way to stop Ivan in his tracks—and 
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TRANS -OCILING 


NFLAMMABLE 


tie 


Big and efficient Quoker City 6,500 
gallon tonk troiler, 3 compartments 





ENGINEERED TO GIVE 


MAXIMUM LOAD 


WITH PROPER AXLE DISTRIBUTION 


6,000 gallon, 3 compartment Quoker 
City tonk trailer. Double drop (gon 


dolo) construction. 


QUAKER CITY TANK TRAILERS 


The key to efficient, economical tank trailer performance is 
maximum load. Quaker City frameless Tank Trailers are 


specifically —and individually —engineered to give you the maxi 
A big one! 6,300 gallon Quoker City 


mum load possible under State highway laws. Even more impor tonk trailer with 10 comportments 


tant, the load is properly and evenly distributed on all axles so as 
to prevent breakdowns and assure maximum tire wear. There's 


no excess weight on a Quaker City Tank Trailer 


Quaker City Tank Trailers are bui/t right too. There are no 
skimped or careless welds. None of our men are on a piecework 
: - 4,100 gallon, 4 compartment Quaker 

basis. All of our welders are experts, and many are qualified 


A.S.M.E. and A.P.I. code welders. Each tank receives at least 


City tank trailer 


two tests after welding. Before the skirting, under-structure 
and accessories are attached, it is tested with air, under pressure 
Then, after mounting, the complete tank (including the piping) is 
thoroughly tested with water. Tanks with pump and meter equip 
ment also get a fuel oil test 
Quoker City semitrailer. 5,200 gallon 
All this pays off where you want it to—on the road. Throughout capacity. 8 compartments 
the world, Quaker City Tanks haul big loads economically ' 
every minute of every day. Write for complete information . « GRMFALLISTER 


QUAKER CITY IRON WORKS =... <= 


5,000 gation capacity 


unit, 


3400 Gaul Street + Philadelphia 34, Pa. 


ONE OF AMERICA’S LEADING TRUCK TANK BUILDERS FOR OVER 25 YEARS 
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| HERE is a definite trend toward the 


construction of more and more multi- 
pump stations, and it is becoming 
increasingly evident that the accent 
is now being put on the pumps rather 
than the station, This makes the pump 
design of supreme importance, and 
this trend was recognized and taken 
into consideration by RAPIDAYTON 
when the Series 1500 was developed 


The wrong design in a multi-pump 


‘ 


Station can easily give the jumbled 


J 
SERIES 1500 COMPUTING PUMPS 


effect of a field of derricks. The right 
design gives a harmonious eftect re 
gardless of the number of pumps used 
or the kind of station 

The RAPIDAYTON Series 1500 Com- 
puting Pump blends into such instal- 
lations with an ease and beauty that 
must be seen to be appreciated. This 
pump has established a well-deserved 
reputation for beauty among service 
Station owners, oper itors ind perhaps 


most important of all, service station 


customers. It not only has beauty of 
design but its use guarantees high 
speed service to customers over a long 
period of time. 

You can install any number of 
RAPIDAYTONS in your multi-pump 
type stations with perfect confidence 
in their overall effect and with com- 
plete assurance that they are engi- 
neered and built to give you the per- 
formance that brings customers back 


again and again, 


THE DAYTON PUMP & MFG. COMPANY * DAYTON, OHIO 
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String Pulling for Divorcement Bill 
Will Not Keep It From Dusty Shelf 


By Herbert A. Yocom, Washington Editor 


Why he should go to all the trouble 
ig @ mystery, but North Dakota's 
rambunctious Sen. “Wild Bill” Lang- 
er was bound and determined to get 
his omnibus divorcement bill before 
the Senate Judiciary Committee, 

Well, he finally has succeeded in 
bringing that about, yet all it proves 
is that there's more than one way to 
skin a legislative cat. Because the 
senator's bill, providing for across- 
the-board divorcement of all manu- 
facturing firms from retailing activi- 
ties, stands about as much chance of 
getting anywhere in this Congress as 
John L. Lewis has of getting a pat 
on the back from Harry Truman, or 
vice versa 

Regardless of the bill's dubious 
prospects, however, Senator Langer 
didn't like it one bit when the meas- 
ure (S. 141) was referred to the Sen- 
ate C Committee. The feel- 
ing was mutual, seeing as how the 
same group consigned a similar bill 
to a pigeon-hole last year and is a 
cinch to do a repeat 

So what has “Wild Bill” now done 
but re-offered his bill, in toto, as an 
amendment to another equally un- 
wise measure which happens to be 
before the Judiciary Com- 
distribution bill (S 
Murray (D 
other things 
large oil compan- 


mmmerce 


pending 
mittee the tire 
629) by Sen 

Mont.), which, among 
would prohibit the 
ies from selling tires and tubes. In 
this way, Senator Langer accom- 
plished what he wanted, although in 
the net probably the only genuine re 

sult will be that he has made com- 
pany on the Judiciary Committee 
shelf for the tire bill, an old peren 
nial from whence all thrill at bun- 
dling in the dust long has fled 


James 


since 


The tremendous 
made by natural 
business is nowhers 
than in the just-issued annual re- 
port of the Federal Power 
sion. It shows, among 
that between 1942 and last June 30 
FPC certificates authorizing 
the construction of 33,689 miles of 
pipe lines and 2,024,208 compressor 
horsepower, plus auxiliary facilities 
estimated to cost $2,116,000,000. Also 
that on the latter date certificate ap- 
plications were pending which, if 
approved, would raise the total in- 
vestment in this rapidly expanding 


advance being 
gas in the fuel 
better illustrated 


Commis- 


other items 


issued 
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business to $3,222,000,000—-or about 
167% of the total gas plant of all 
reporting companies in 1938, when 
FPC got into the business of regulat- 


ing the interstate transmission lines 


About PAD: Being as how military 
has dumped in its lap the whole mat- 
ter of co-ordinating measures to pro- 
tect refineries, pipe lines, terminals, 
etc., against enemy attack, atomic and 
otherwise, PAD very soon probably 
will be setting up a Facility Security 
Division to work with the industry 
in this critical field 

Only the fact of being occupied 
with other things more immediately 
pressing prevents PAD from bringing 
to a head the question of whether 
it or the Defense Transport Admin- 
istration should have authority 
oil storage terminals. When Truman 
parcelled out Production Act assign- 
ments, he made DTA responsible for 
storage facilities of every sort. There 
are very obvious and practical rea- 
sons why this doesn't make 
so far as oil is concerned, and in duc 
time Administrator Chapman may b« 
depended upon to cite them in the 
proper places 
Slowness on the 
Service ¢ 


over 


sense in 


part of the 
“ommission in classify 
ing jobs to qualify personne] for sal- 
aries in the $11,200 to $14,000 range 
continues to play hob with PAD’'S 
staffing plans 

Space is so serious a problem at 
PAD that it is having to crowd 12 
workers into a single room formerly 
reserved for small committee meet- 
ings or conferences. The pinch is felt 
even by Deputy Administrator Bruce 
Brown, who has had to make 
his big corner office to serve 
himself and as a conference 


Civil 


over 
both 
room 


A forthcoming Federal Trade 
mission report (now at the printer) 
will say that the “most significant” 
interlocking directorates it has found 
involving oil companies were through 
Chase National Bank, whose board 
according to FTC, includes directors 
of Indiana Standard, California Stand- 
ard, Guif and Continental. Similarly 
the report will note an indirect inter- 
locking of Texaco, Shell Uniorl and 
Tide Water Associated through Cen- 
tral Hanover Bank & Trust Co 


Com- 





(ROOF 


National Petroleum News has 
reprinted its recent series of 
four articles on 


MULTI-PUMP 
SERVICE STATIONS 
TODAY AND TOMORROW 


into book form. You can now 
get os many copies as you need 
by filling in the coupon below 
and mailing it today. 

This book deals with the most 
significant development in gaso- 
line retailing in the last decade 
and every oil marketer should 
have a personal copy. 


ORDER YOURS TODAY! 





1.20 ea. 5)— 75 copies 
1.10 ea. 76-100 copies 


1.30 ec. 26 —SO copies 
1.00 eq 10)—ever copies 
zo 


copies of the Multi-pump Service Statien 
1 understand | will be billed af the following rotes 


ORDER BLANK 


National Petroleom News 
1213 West Third Street 


Cleveland 13, Ohic 
single copies 


6—15 copies 
16-25 copies 


reserve 


150 ec 
1.45 ec 
1.40 ec 
Bill me as follows 


Please 


booklet for me 
$ 


SPCR R REESE TEES SETHE EEE EEE Ee 


city 
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Continental is the largest producer of utility con- 
tainers in the U. S. The Continental line of steel containers 
includes lug cover pails, utility cans, flaring pails and closed-head 
Grums in light and heavy gouges. After serving their original 
purpose, they con be re-used in many different ways. 


. Sue Kehof- ror 


~S SHIPPING HEADACHES 


oe 


Damaged shipments are a headache. They put a dent in 
profits and strain customer relations. Those headaches 
will leave in a hurry when Heavier products are packed in Contiacatal else eauhes © com 
Continental steel containers plete line of “F’ Style cans in 


‘ every size from ‘2 pint to 
(Continental's rugged pails and drums are built to take it. one gallon, as well as Handy 


They give top protection during every mile of travel, | Oil cans 
weather the roughest handling, and come up beaming 


sales appeal 


There's no question that it is sound salesmanship to 
put trade-mark and sales message on the side of every 
pail and drum that’s shipped—and the better the lithog 
raphy the better the salesmanship. Continental's master 
lithographers have the skill and experience to lithograph 
steel containers in colors and designs that really sing 
Another good sales idea is to standardize labels .. . give 





the entire line a family appearance 


CONTINENTAL © CAN ComPaANy 


Eastern Divisio 122 E. 42nd St. New York 17 . Central Division: 135 So. lo Salle St. Chicago 3 . Pacific Division: Russ Building, San Francisco 4 
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SUPPLY AND DEMAND 





Kerosine, Distillate Output Rises 
Sharply in January, 1951 over 50 


U. S. refiners responded to the d all declined in the week ended Feb 
Despite 


days 


nand for more and more oil 
obilization 


heavy withdrawals the 
supply of principal petroleun 
products declined only slightly for 
kerosine and distillate fuel oil, and 
increased for residual Table follows 


lemands by processin 
amounts of crude during 
January At the same time they 
greatly increased distillate and ker 
sine output 
. , ° 
Generally, the il supply picture Day 5 Supply 
was favorable, as a new record was Jan. 31 Jan. 31 
. tn rat 3 a ak . Products 1951 1950 
set in refinery runs in the week ended shed & unfinished gasolit ‘“ 4 
Dec 30 1950. with 6.388.000 bd Cerosine 
API figures show that during the ° 
week ended Jan. 6, 6,347,000 i 
» of Bureau of Mines 
6,340,000 b d in a . February and 
week ended Jan. 13 1 new rece ployed by NPN is cu s su 
6,505,000 b d Jan. 20 stocks (API data / F 1868 Gate 


Jan. 27 


were processed 


6,483,000 parable figures for 19 air wroe 

and 6,395,000 b d Feb. 3 Bureau of . on ~~ "a 

” f anuary ctu onsumption figures 
The stepped-up production of ker: tram 

sine and distillate fuel was a welcome 

nd distilla u vas a welcom Lubricating 

situation on 


stocks 


Olls—The inventory 
Pennsylvania bright 
improved in November overt 
October 144,953 bbls. compared with 
130,970. Neutrals, however, were off 
with 212,303 bbls. at end of Noven 
ber compared with 226,468 at end 
ff October. Steam refined inventories 
were up slightly at the end of Noven 
ber 189,762 bbis 
184,861 bbls. in October. Figures cor 
piled by National Petroleum Assn 
Midwestern lubricating oils showed 
some improvement in November over 
October of bright stocks 
up tank cars, and icy were 25 on Nov. 30, 23 on Oct. 31 
srosen neutrals, 28 days compared with 27 
truck and barge Steam refined inventories increased 
from 35,501 bbls. at the end of Octo 
Increased consumption of heating ber to 38,593 at end of November 
API's refining Data furnished by Western Petroleun 
operations report for the week ended Refiners Assn 
Feb. 3 (see summary table Preliminary figures on domestic de 
This showed that mand for lubricating oils indicate a 
kerosine and consumption figure of about 37,481,000 
bbis. for 1950, as compared with 33 
008,000 bbls. in 1949. Of this amount 
The report revealed that refinery about 21,263,000 bbls. is estimated to 
runs, output of all principal products be automotive lubricants and 16,115 
and crude and condensate production 000 bbls. industrial lubricants 


addition to stocks being drained by 
yider-than-normal weather in many 
parts of the country. API figures for 
the first five reported weeks in 1951 
ndicate that 62,646,000 bbls. total of 
the two products were produced. This 
s 24.6% than the 
bbis. output in the same period of 
1950 


more 50.291 000 


ompared with 
A new cold wave, ac 


ompanied by 
added to the dislocation 

fuel oil distribution in one sections 
f the Midwest last week. The situa 
tion became serious after the rail 
road strike tied 
roads and 


and snow 


Days supply 


rivers hampered 
movements (for de 


tailed story, see news section 
oil was reflected in 
below} 
withdrawals of 
listillate fuel from 
stocks were 3,033,000 bbls 152,000 


bbls. more than the week before 


Summary of API Report of Refinery Operations 
(t. s. tetale—B. of M. basis) 

Week 

Ended 

Feb. 3 


Week Increase 
Ended or 
Jan. 27 Decrease 
Production 

Crude runs daily avg 6,483,000 88,000 
Foreign crude included ; 588,000 2.000 
Percent operated 9! 96.4 1.3 
Gasoline 19,981,000 21,106,000 1,125,000 
Kerosine 2,843,000 2,873,000 30,000 
Gas Oil and dist. fuel 9,785,000 9.954.000 169,000 
Residual fuel oil 9.561.000 9,905,000 344,000 
Stocks 

Finished and unfinished gasoline 
Kerosine 

Gas oil & Dist. fuel 

Residual fuel oil 


6.395.000 


129,700,000 
15,634,000 
56,776,000 
40,617,000 


126,261,000 
16,446,000 
58,997,000 
40,378,000 


3,439,000 
812,000 
2,221,000 
239,000 


f the table below in light 
current world conditions and the 


building up of the national defense 
ndicates that from a demand stand 
point the oil industry might be con 
sidered in a position about compa 
rable with that prevalent in 1940. The 
volume of demand is higher now, but 
the over-all lube demand pattern evi 
lent in the early 40's might once 
again hold true, depending on whether 
an al!-out war materializes. For ex 
ample 

There was a sharp rise in lube 
Cemand in 1941 as compared to 1940 
The biggest share of this was in in 
fustrial Throughout the 
war period industrial lubricant vol 
ume outstripped 
which 


lubricants 
automotive lubes 
declined as the 
cars on the road 
wartime restrictions 


number 
dwindled due to 


Though wartime 
not affected motoring so far 
zation 


restrictions have 

mobili 
undoubtedly has resulted in 
nereased use of industrial lubricants 
Automotive lubricant lemand als 
nereased, but the biggest 


this increase was due to more 


share 


m the highways than was due to 
reased use per vehicle per year 


though this figure als showe 


gain in 1950 over 1949 
Lubricating Oil 


Total Industrial Auto 
Labe ou Labe Lube N ehiete 
Year 000 Bhis.) (000 Bhis.) (000 Bis.) (teats) 
ou “om 12.24 12.404 
: 16.55 13,705 
16,67 
20,000 
19.936 


Though domestic lube oil demand 
has gone up the past year and can 
be expected to rise even more as 
national defense hits its full stride 
U. 8. capacity for 
also has increased 


lubes 
For example Paul 
Keyser, Socony-Vacuum Oil Co., has 
presented these statistics on lube oil 
production capacity 


producing 


Year Capacity 
1948 141,000 b/d 
*1950 178,000 b/d 
*1953 180,000 b d 
* Estimated 
Gasoline consumption in the nation 
gained 10.86% during October, 1950 
compared with October, 1949, accord 
ing to API figures compiled on 46 
states and the District of Columbia 
For the first 10 months of 1950 an 
increase of 8.36‘, was recorded, com 
pared with same period in 1949 (see 
table on p. 55) 
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If you are producing, or developing, gear lubricants to meet 

; military specifications, here are four Monsanto Santopoids 
Santopoids that Can help you ready and able to help solve your problems. Condensed 
specifications of these additives are given below. If you are 

further information, contact or write 


meet military specifications SEnEANTO COMMDCAL COMPANY, Organic Chemicals 
I 


Jivision, 1700 South Second Street, St. Louis 4, Missouri. 


SANTOPOIDS S$ and S-RI SANTOPOID 29 


Type hiorine tur type hypord gear lubricant additives. Type: Multipurpose gear-lubricant additive 


Properties Sante ord § 
é "190 


ecific Gravity 


“y" - » Properties: Specific Gravity 60 60° F. 1.09 
f lash Point “F. C.0.C 5 50 Flash Point °F 
Pour Point °F below 3° below. 35 Pour Point *F 45 
Viscosity $.U.S. 100° F 65. 34 300-375 Color ASTM (dilute) 7 
wor Dark Brown Dark Brown Viscosity at 100°F 55 
%, Sulfur 10-15 10-1} % Sulfur 8.5 
%, Chiorine 30-35 29-33 % Chiorine 23 
Applications: Additive for hypord gear lubricants. Approved for Federal % Phosphorus 0.56 
ecification VV-L-/61 lubricants and for former U. S 
cification 2-105A gear ols. May be used in a wide 
ge ubricant bases in missions as well 


1.20 Ll 


Applications: Chiorine-sulfur-phosphorus type extreme-pressure agent 
for gear lubricants that are designed to meet military 
specification MIL-L-2105 


Literature: Technical Bulletir y Literature: Technical Bulletin 0-47 


SANTOPOID 32 SANTOP 33 


Type purpose gear lubricant additive for mixed-base Type: Multipurpose gear-lubricant additive 


Properties: Specific Gravity 

Properties Sj l Flash Point °F. (Approx.) 
? f Pour Point °F 

Color, ASTM (dilute) 

Viscosity } at 

% Sulfur (Approx.) 

% Chiorine (Approx 

& Phosphorus (Approx ) 





Applications rine sul phosphor f Applications: Chiorine-sulfur-phosphorus type 
t y ‘ f me-pressure agent for gear lu 
ricants that are desigr ed to meet 


military specification MIL-L-2108 


MONSANTO 


CHEMICALS © PLASTICS® 


MONSANTO PETROLEUM ADDITIVES Serving Industry Which Serves Mentind 
Pour point depressants Viscosity index improver Motor ot! detergents “utting additive 

ANTOPOUR® SANTODE SANTOLUBE 203-A, 303-A, 520 fh IBE 5 

ANTOPOUR B Gear ant additives to meet Corrosion intubitor for distillate fuels nhibitor detergent combinations for 
SANTOPOUR equirements of Federal specification SANTOLENE* C premium and heavy-duty service 
Motor o#! inhibitors vV 61 Sludge inhibitor for domestic tuel ols SANTOLUBES 5 206. 360. 374 


SANTOLUBE* 395. 395-X. 398, 394-C SANTOPOID® S, S-RI SANTOLENE E 379, 521, 5 


*Reg Pat. OF 


PETROLEUM NEWS 





NATIONAL 
PETROLEUM 


February 14, 1951 


TO EASE MIDWEST PINCH on fuel oil and propane, members of oil industry advisory committee meet in PAD's temporary Chi 


cago office with Dene B. Hodges, (seated, left), director of supply and transportation for PAD 
William K. Patch, Deep Rock, Tulsa and Abraham Feldman, Lake River Terminals, Argo, Ill. 


Others seated (left to right) are 
Standing (left to right) are: F. A 


Shellhorn, Anchor Petroleum, Tulsa; F. B. Caldwell, Burning Oil Distributors Assn., Chicago; L. E. Chase, Indiana Standard, Chi 
cago; W. C. Wilson, Pure Oil, Chicago, and Wayne B. Morgan, Dri-Gas Corp., Chicago 


Industry Has Good Chance to Avert 
Heating Oil Shortages in Midwest 


Midwest oil men appeared to be 
over the hump this week in their 
battle to stave off fuel oil shortages 
threatened by the recent rail strike 
and cold weather. But they still had 
their fingers crossed 

With railroad switchmen now back 
mm the job, and weather in the past 
few days considerably milder than 
the sub-zero temperatures of a week 
before, oil companies had a chance 
to make headway in easing tight sup- 
plies. 

However, Dene B. Hodges, director 
#f Supply and Transportation for Pe- 
troleum Administration for Defense 
and temporary head of PAD’s Chi 
ago office, warned Feb 12 that 
there might be spot shortages of 
fuel oil ahead despite the strikers’ 
return. He pointed out that another 
10 days would be needed to untangle 
all the tank cars marooned by the 
strike 

One reason for the improved sup- 
ply outlook this week was the 
prompt and vigorous action with 
which PAD and Midwest oil com 
panies met the shortage danger. De 
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tails of their work appear in Mid- 
west Comment on p.27 

Truck Restriction—Another bright 
note was the temporary lifting of 
truck weight restrictions in Michi- 
gan, where special permits are be- 
ing issued authorizing transports to 
carry heavier loads during the emer- 
gency In addition, the Wisconsin 
legislature is readying an amend 
ment that would permit Gov. Walter 
Koehler to waive truck restrictions 
during critical winter periods 

Earlier, PAD in Washington had 
wired governors of these two states 
plus Illinois and Indiana asking tem- 
porary full loading of trucks. The 
latter two have taken no action as 
yet 

At the same time, PAD’s Wash 
ington office had sent telegrams to 
about 100 oil companies, fuel oil dis 
tributors and farm co-ops in “tight 
areas urging them to load and un 
load tank cars on a 24 hour, seven 
day-week basis until normal condi- 
tions are restored 

Barges Moving Again—The good 
news from oil bargemen was that oil 


shipments were being resumed on the 
Mississippi River below St. Louis 
Feb. 12, after a gigantic ice gorge 
broke loose and moved down stream 

The gorge, which extended for 70 
miles south of St. Louis, had strand- 
ed some 40 oil barges in the Cairo 
area These barges began to move 
northward and all were expected to 
be under way by Feb. 14 

PAD’s Chicago office said the 
barges should begin arriving in Chi- 
cago area around Feb. 22. Because 
the river was open for traffic, PAD 
abandoned its plans to move the oil 
from barges by tank car 

PAD last week had reported four 
tows north of the Mississippi gorge 
moving slowly toward Chicago with 
about 120,000 bbis. of fuel oil. It also 
noted 90,000 bbls. working north 
ward on the Illinois River, 30,000 of 
which was to be diverted to Peoria 
Barges from both groups were ex 
pected in Chicago some time this 
week 

Opening of the Brandon Road locks 
at Joliet, Il, has been delayed until 
after Feb. 19 by Army Engineers 
However, the locks will be available 
for traffic on 48-hour notice should 
any oil tows arrive before that dat« 

Propane Pinch Although tank 
cars were moving once more, Mr 
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Hodges reported PAD was still wor 
ried about possibl spot shortages of 
propane In answer to reports of 
an acute tightness at Pierre, N. Dak 
PAD sent a tank car of propane to 
the city, and made arrangements for 
transport shipments from Wyoming 

The propane further 
tightened last week as gas com 
panies sought supplies to augment 
their dwindling storage. One of thes« 
was Columbia Gas 
which 


pinch was 


System Inc 
operates in seven eastern 
states 

Mr Hodges told Columbia that 
PAD couldn't order suppliers to di- 
ert propane at a time when it was 
trying hard to fill back 
contract 


wders for 
customers How 
ever, Columbia was able to obtain 
100,000 gals Toledo 

The gas company told the public 
in newspaper ads Feb. 10 that frozen 
gas wells in Texas, cold weather and 
pipe line construction 


regular 


from Sohio at 


delays were 
responsible for its (limited) gas 
shortages 
Tanks ‘Scraping Bottom’ Evi 
fence that the industry had a close 
shave in averting a fuel oil short 
age was a statement last week by 
Kenneth C. King, secretary of Wis 
um Assn., that his of 
had received reports from three 
or four jobbers in the Madison area 
that their bulk plants were empty 
Several other jobbers said they were 
«raping the bottoms of the tanks 
One of the Wisconsin jobbers who 
had run out of fuel told Mr. King 
that h mpany had di 
rected a transporter to 


supplying 

‘ i leliver four 
full loads immediately to his bulk 
plant The transporter replied that 
t had so many orders piled up it 


10 days to two weeks be 


OPS Planning 5 Separate Oil Orders; 
Goal Is ‘Normal’ Pricing Practices 


NPN New Bureau 
WASHINGTON During the next 
few weeks oil men can expect the 
issuance of five separate ‘“tailored”’ 
orders by the Office of Price Stabili- 
zation (OPS) to bring petroleum 
from under the provisions of the 
agency's General Ceiling Price Reg- 
ulation (GCPR) 

The five oil price orders will cover 

1 tasic crude oil prices, with ceil 
fixed “wherever possible 
at dollars-and-cents levels 

2. Petroleum product prices at all 
levels except retail 

3. Product prices at the retail level 

4. Lubricating oils, greases and in- 
dustrial oils 

5. Asphalt and asphalt products 

‘Normal’ Pricing Is Goal The 
chief oil price official of OPS, Or 
ville D. Judd, said his agency is “do- 
ing our best to preserve normal in 
dustry pricing practices.” The five 
orders, he declared, are being pat 
terned lines of the five 
principal oil price orders in effect 
during World War II days of OPA 

Ceiling prices under the “tailored” 
orders. it was said at OPS, will be 
based “on a formula” figured from a 
This base 
period may differ from the base pe- 
riod of Dec. 19-Jan. 25 which was 
established in the GCPR 

Wholesale Prices Th« 
ering wholesale product prices it 
will be applicable to jobbers and 
ther marketers——is being fashioned 
after OPA’s Maximum Price Regula- 
tion (MPR) No. 88 However, it 
will not attempt to set specific dol- 


ings to be 


along the 


base period to be selected 


order cov 





Do Strike Leaders Deserve 

narketing men have been 
truggling the last few weeks 
great 


t try and prevent the 


ring that var 


nen have sought t 
without thought of 


lm pose 
merey on 
their customers in the colder 
areas of this country 


These hardships were sought 
with full knowledge that the 
Communists and Russia—our 
enemies would directly benefit 
by the halting of their trans 
facturing of war materials and 
by the halting of their trans 
portation to the present war 
areas, as well as benefit Stalin 
by adding to the confusion in 


this country, something which 





Mobilization Role? 


Communists at all times seek 
to do 

Now, what do the oil men o 
this country think of the de 
mand not request of these 
and other labor union leaders 
who also have exhibited the 
same disregard for the rights 
of citizens many times in the 
past, for “equal representation 
and authority” with Americans 
who are seeking to protect the 
people of this country, in our 
mobilization and war effort 

Are these labor union lead- 
ers fit to be trusted to work 
for all America and Americans 
in such high office? 

Look at their records and 
voice your opinion to your sen- 
ator and congressmen._W.C.P 








lars-and-cents ceilings, such as was 
done frequently by OPA 

Agency officials said OPS does not 
have the staff to bring up-to-date 
Order 88 and, therefore, it would use 
the formula pricing method for prod- 
ucts 

Order 88 covered motor gasoline 
kerosine, distillates, natural gasoline, 
Diesel oils, and naphthas. It desig- 
nated “reference sellers” for individ- 
ual states. Presumably, the products 
order will cover the same ground and 
include the reference-seller provision 

The crude oil order of OPA was 
MPR 436, which established ceilings 
for most producing fields in the U. S 
One of the problems confronting 
OPS is whether to include natural 
gas in the forthcoming regulation on 
crude 

In OPA days, retailers, or dealers, 
were covered by MPR 137. At OPS, 
a question under consideration is how 
the line shall be drawn between 
wholesaling and retailing of heating 


oils 


Lube oils, greases, and heavy in- 
dustrial oils came under MPR 510 
in the last war, and, possibly, the 
new order in this field also will in 
clude paraffin wax Latter was the 
subject of a separate OPA regula 
tion, but it is likely to be grouped 
with other products this time 

For asphalt and its products, OPA 
issued MPR No. 323 and a similar 
order is contemplated 

Mr. Judd said that he 
no timetable on when 
orders could be expected, but his 
staff was “burning the midnight oil 
to get them out as quickly as pos 
sible 


could give 
“tailored” oil 


Once drafted and approved by the 
agency's Fuels and Transportation 
Division— the next highest office 
ibove Mr. Judd’s oil price branch 
the orders will be taken to the in- 
fustry Mr. Judd explained that 
they would be discussed at meetings 
with the soon-to-be-established OPS 
il industry advisory committees 

These committees have been drawn 
up by the oil price branch and ap- 
proved by Richard Bowditch, OPS 
Fuels and Transportation Director 
They now will go to OPS’ Industry 
Advisory Committee Division for fi- 
nal agency sanction 

But before the industry men cho- 
sen will be invited to serve, Mr. Bow- 
ditch’s office said, the lists are re- 
quired by law also to be submitted to 
the Justice Department for clearance 
When DJ approval is obtained, the 
agency said it will move immediately 
to invite the industry men to serve 

The committees, it was explained, 
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are being established generally in the 
pattern prevailing under OPA 


Chairmen Must Be OPS Men 
Chairmen of advisory committees and 
their subcommittees must be OPS 
officials, Price Stabilizer Michael V 
DiSalle set out in an OPS regulation 
issued during the past week. OPS 
thus follows the lead of National 
Production Authority in designating 
government men as advisory group 
heads 

With the issuance of the “tailored 
oil regulations, Mr. Judd hopes & so- 
lution can be obtained to the prob 
lems of jobbers in six midwestern 
states who contend they were caught 
in margin “squeezes” by the agency's 
request for a voluntary price freeze 
as of Dec. 18 

Otis H. Ellis, general counsel for 
the National Oil Council 
said he recognized that a _ solution 
would have to await the oil price 
orders 


Jobbers 


“Through no fault of the personnel 
in ESA's Petroleum Division,” de- 
clared Mr. Ellis in a letter to his 
member association the wheels are 
grinding slowly 

“It is apparent that the matter of 
immediate jobber relief will have to 
be forcefully called to the attention 
of Mr. DiSalle, if he can stop issu 
ing press releases long enough to 
grant an audience. I hate to request 
relief from a congressional commit 
tee, but I am tired of waiting 


Coal Got Quick Action__"'The coal 
industry obtained prompt relief; there 
is no reason why similar treatment 
could not be afforded Independent 
jobbers who have held the price line 
and who now burn while ESA fid- 
dies.” 

Meanwhile, in other price develop- 
ments 

1. OPS officials said a 12c per bbl 
increase in Michigan crude prices 
which was rolled back voluntarily at 
the agency's request, would be sam 
tioned, if there were any transactions 
at the higher price. However, offi- 
cials stated they had been told that 
no purchases were made at higher 
posting. If this be the case, it was 
further explained, the 12c per bbl 
advance could not be counted in fig- 
uring ceiling prices under GCPR 
Michigan producers, on the other 
hand, claim the higher price was in 
effect during the GCPR base period 

Dec. 19 to Jan. 25. The advances 
were rolled back at U. S. request on 
Dec. 29. The GCPR provides that a 
seller's ceiling price is the highest 
price charged during the base period 

2. Some marketers reportedly were 
“thinking seriously” of asking OPS 
for a boost in bunker prices along the 
Eastern Seaboard, their main argu- 
ment being to avoid probable in- 
creased demand for heavy fuel due to 
advances, actual and forecast, in soft 
coal prices. Several trade sources 
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said it is a “foregone conclusion’ 
that ICC will grant an advance in 
Tidewater coal freight rates, thus 
tacking on another 25c per ton in 
wholesale coal prices at New York 
and Philadelphia to the 25c advance 
recently authorized by OPS. Oil com- 
panies feel that further advances in 
coal will cause more conversions to 
No. 6 fuel. If and when the request 
is made to OPS, “high” tanker rates 
also may be mentioned 


3. For the time being, at least 
OPS apparently has abandoned plans 
to see what could be done about roll 
ing back domestic tanker rates. One 
OPS official said the question of 
tanker rates, which were frozen un 
der GCPR, was a “complicated” one 
He noted that agency is not satis- 
fied with having rates frozen at the 
Jan. 25 levels, but doesn’t see its 
way clear to roll them back. The of- 
ficial also pointed out that while 
there have been “rumors” of hard- 
ships caused by the high rates, there 
has “not been one single written 
complaint” on the subject sent to 
OPS 


4. The question of whether OPS 


or the Justice Department should 
handle court enforcement of price 
reguiations was decided in favor of 
the DJ. However, OPS was left free 
to hire its own staff of investigators 
In addition, OPS is due soon to get 
a new enforcement officer. The pres- 
ent holder of the job, F. Joseph Don- 
ahue, has been nominated for Com 
missioner of the District of Columbia 
and will ctay on only until his nomi- 
nation is confirmed by the Senate 


Station Permits Increase 


WASHINGTON —Dollar value of 
service station construction permits 
issued during December, 1950, was 
$4,731,508--574% greater than the 
total of $3,005,567 for December, 
1949, and 10.4% more than the $4,- 
285,902 total for November, 1950 


Bureau of Labor Statistics fig- 
ures also show that number of per- 
mits issued for these months was 
December, 1950-393; December, 1949 

314 and November, 1950— 358 
Totals cover all incorporated places 
of 2,500 population in 1940, plus a 
few unincorporated civil divisions 


Week's Orders and Reports 
On Oil Defense Mobilization 


The purpose of this index and di- 
gest of the week's orders on oil de- 
fense mobilization is to give the NPN 
reader an accurate and easy-to-us¢ 
record of regulations that might af- 
fect him 

The index gives the official name 
and number of the order and a very 
brief summary of it. As the number 
of regulations increases, this index 
should be particularly uséful when 
looking through back issues for a 
reference 

The digest gives a longer summary 
of the order. In addition, of cours« 
the more important orders are cov- 
ered in NPN news stories 

Every effort is made to include all 
orders that will affect the 
of NPN readers 


business 


Index 


NPA—National Production Authority 
Order M-32 as amended Feb 
up limitations for DO rated rders 
cals 
Delegation of authority t« 
# on construction 
Interpretation f M-4 clarifies applicability 
of M-4 to service stations being built in shop 
ping centers 
Amendment 4 to M-4 clarifies applicability 
f order to office buildings 
10 ( —Interstate Commerce Commission 
Car Service Order 873 designates agent with 
authority to control movement of tank cars 
during tank car shortage 
OPS—Office of Price Stabilization 
Price Procedural Regulation 2 sets up rules 
for appointment and administration of indus 
try advisory committees 
Price Order Questions and Answers 


administer order 


Item 5 


when products were sold at 


different customers 


Digest 


National Production Authority 


ORDER M-32 AS AMENDED FER. 5, 19651 

Provides rules for placing accepting and 

scheduling DO rated orders for DDT and ethy! 
lesued 2-5 

To AD 

Delegates au 

der exemp 

and district offices 


Department of Commerce Issued 2-5 
INTERPRETATION OF M-4 
sent t 


regional and district offices seeks t 
arify status of service stations being built as 


Interpretatior 


part f shopping centers 
AMENDMENT 4 TO M-4 Defines office 
a 


t ne inder order regulating 


yu ommercia 


) 


mstruction Issued 2-9 


Interstate Commerce Commission 


CAR SERVICE ORDER #75 Designates 
Richard H. Lamberton as agent with author 
ty to control tank car movements during tank 


aur shortage Outlines duties Issued 2-2 


Office of Price Stabilization 


PRICK PROCEDURAL REGULATION 2 
Establishes rules regarding the functions, ap 
pointment, changes in personnel, disbandment 
and meetings of industry advisory committees 
Issued 2-7 

PRICE ORDER QUESTIONS AND AN 
SWERS.Answer to question 5 says A re 
taller i# entitied to charge all his customers 
the highest price charged to any customer of 
the same classe for such goods during the base 
period However, if the retailer normally gave 
lower prices for larger quantiti or for dif 
ferent groupe of customers or under different 
conditions of sales, these lower prices or dis 
counts must be continued Iasued 1-31 


’? 
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NPA Sees ‘Halt’ on Station Building 


After Hardship Cases Are 


SHINGTON Although the 


id.ng was 


mn starting 


sting re thar 


$5,000 fro } to Feb. 18--and 


with only 


construction 
be pern ereafter 


NPA has 
been granting | © certain builders 


who had mmenced con 
struction p Jan. 13 but who 
would be subj i to “unreasonable 
hardship” should they be 


compelled 
» abandon ts on which con 
siderable fir 1 commitments al 
ready had been made 


Alt! r} revealing that some 

rvice station applica 
tions have been approved, NPA would 
release no further details execpt to 
virtually all” of these 

financial hardship 

Emergency applications may still be 
filed with NPA 


point out that 
were based n 


As for non-emergency applications 
to NPA for station construction auth- 
orization, one NPA official has de 
lared bluntly 


There just won't be any 


Exception to Rule—He pointed out 
however, that while stations might 
not meet stringent construction re- 
quirements as separate units, they 
might be permitted as part of other 
projects on which construction al 
ready has been begun or for which 

mstruction might later be authorized 
as being necessary to national de 


& 
Along this line, NPA revealed that 
t already has sent to application 


fense or public welfare 


processing people an interpretation of 
rder M-4 designed to clarify rela 
tionship of stations with shopping 
enters. The interpretation specifies 
that service station construction may 
without NPA author 
zation,” if construction of the shop 


be commenced 


ng center as a whole was begun 
efore Jan. 13 and the facts demon 
‘trate’ that a rvi ation “always 
vas intended to be an integral part 


le shopping enter 


Office Buildings_In an 
larifying move NPA 
? . ] the type f 
e building Amend 
nent stated ¢t office build 
? ins 


Any uilding the prin 
which i pr 


Handled 
ace r office facilities, regardless 
t is designed for the ex 
artial s f its owner 
used commercially and 


includ 


yt 
but the 
not includ a private resi- 
len v 1 incidental office space | 
Cates j for the use of the ox 


pant 


Meanwhile 
es in tw 


NPA announced new 
cities where construc 
ion application forms may now be 
btained (see Jan. 31 NPN, p, 50 for 
complete list). New locations are at 
212, East ‘ ian St Wichita 
Kans., and in ‘ommerce Bldg 
12th and State S Erie, Pa 


NPA appointments this past week 
include: Glen Ireland, former assist- 
ant to administrator, as deputy ad 
ministrator; John H, Holland, former 
legal consultant, as general counsel 
and John C. Pritchard, Denver steel 
fabricator, as director of NPA's Small 
Business Office 


Synthetic Fuel Interest 
Gaining, Interior Says 


NPN News Bureau 

WASHINGTON.--Interior Depart- 
ment officals Feb. 8 declared “things 
are looking up” for initiation of a 
commercial synthetic liquid fuels in 
justry 


“Several” oil companies, they said 
are seriously considering setting up 
oil shale plants, while “a group” of 
financial institutions is equally inte: 
ested in commercial establishment of 
coal hydrogenation plants 


This results, they stated, (1) fron 
mounting oil demands, (2) increasea 
benzene requirements for defense pro 
duction, (3) desire the military for 


* 


a 15 cushion of excess capacity to 
meet emergencies, and (4) recent de 
velopments showing that i shale 
production would require a “lesser 


nvestment f capital and steel thar 
vetroleum expansion 


On comparative costs, the 
officals figured that inv 
2.5 tons of steel and $3,000 
bd would 
a 10,000 bd oil 
plant 
mining 


Costs would 
retorting refining 
and construction of a pipe line ¢t 


nelude 


‘ 


similar-sized expansion in 
yutput, they cajculated that 


» d investments would run around 
tons of steel and $5,000 to $6,000 
n capital. Included in estimates were 
costs of drilling new wells, new pipe 
lines and refining 
The National Petroleum Council ap 
pointed a con on syntheti 
fuels last June, and it is studying 
government estimates of the st of 
producing such fuels. The group is 
headed by W. S. S. Rodgers, board 
chairman of The Texas Co. Interior 
Secretary Chapman had requested 
that the committee be named 


The NPC committee is to seek to 
ievelop independent industry cost es- 
timates, find flaws if any in govern- 
ment estimates and make 
mendations as to ways in which cost 
figures published by the Bureau of 
Mines may be improved 


recon 


It was noted at Interior that most 
likely spot for development of a shale 
oil industry was in Colorado where 
“largest owners of shale 
are Union Oil, Sinclair, and Califor- 
nia Standard Another large holder 
of shale lands is U. S. Navy 


deposits 


“We have been trying to get some 
oil companies interested in shale oil 
production,” the officials said, “and 
several are.” 


Although their primary objective 
is interesting private companies, the 
Interior aides pointed out that they 
could proceed under Defense Produc- 
tion Act, or under pending legislation, 
to establish government-owned plants 


Hearings Set on Tidelands 
And National Fuels Policy 


NPN News Bureau 
WASHINGTON—Chairman O’Ma- 
honey (D., Wyo.), has set dates for 
opening of public hearings on two 
important oil matters pending before 
his Senate Interior Committee 


On Feb. 19, his committee will be 

hearing witnesses on his resolu- 

ion (S. J. Res.20), which would pro 
vide the Interior Department with 
interim” authority to operate tide- 
lands oil and gas leases until such 
time as Congress enacts permanent 


legislation 


On March and 8, Senator O’Ma 
honey will conduct a round-table dis 
cussion as the opening session on the 
National Fuels Policy investigation 
Some 12 to 15 representatives of the 
oil, coal, gas, and electric power in 
justries will be invited to parti 


ther end of the Capitol 

7 erce (Crosser) Con 
littee was to meet this week with 
Interior Secretary Chapman and his 
chief mobilization aides, such as PAD 
to get a report on defense 
being carried out by In- 
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PAD Names Key Operations Officials 


WASHINGTON-~—-The top e« 
ff PAD has been rounded out 
addition of  three« more 
deputy administrators. They 

A. P. Frame (Cities 
harge of domestic operations 

C. Stribling Snodgrass (ex-Bechtel 
International Corp.)—-for foreign op- 
erations 

R. H. Hargrove 
rransmission Corp.) 


mmand 
by the 
assistant 
are 
Service) in 


(Texas-Eastern 
for gas 

Their appointments mean that Ad- 
ministrator Oscar L. Chapman and 
Deputy Administrator sruce K 
Brown now have shouldered onto four 
key men the major burden of running 
PAD at the operating level, thus fre« 
ing themselves to 


exercise general 


and administrative « 
member of the quartet is 
Hugh A. Stewart, director of Inter 
ior’s Oil and Gas Division, who per 
forms in the role of a general assist- 
ant 

NPC Appointments—The past week 
also saw the National Petroleum 
Council appointing industry commit- 
(1) determine and advise the 
government as to the manpower re- 
quirements of the oil and gas indus- 
tries, and (2) study and report on the 
demand, by states, for LP-gas during 
the months of December, 1950, and 
January, 1951 

Manpower Committee—W. W. Van- 
deveer, of Cleveland, heads the man- 


policy ontrol 


Fourth 


tees to 





Directory of PAD Administrative Personnel 


ADDRESS: Department of 
Washington 25, D. C 


the 


Division and Position 
DEPUTY'S OFFICE 
Deputy Administrator 
Asst. Deputy Administrator 
Domestic Industry Operations 
Acting Asst. Deputy Direct 
Asst. Deputy Administrator 
Foreign Uperations 
Asst. Deputy Administrator 
Special Assistant 
Special Assistant 
Special Assistant 
Special Assistant 


ADMINISTRATIVE 
Director 
MATERIALS 
Director 
Acting Assistant Director 
Foreign Branch 
‘Assistant to the Director 
Chief, Refining Materials 
Chief, Natural Gasoline 
mission, and Gas 
Materials Branch 
Chief, Equipment 
Branch 
Chief, Production 
Chief, Statistical 
PRODUCTION 
Director 
PROGRAM 
Director 
Assistant 
REFINING 
Director 
Assistant 
Aviation 


r for Gas 


and Chief 


Branch 
Gas Trans- 
Distribution 


Manufacturers 


Materials 
Analysis 


$ranch 
Sranch 


Director 


Director and Director 


Gasoline I 
Chief, Refining Technology 
and Assistant Director « 

Gasoline Program 
Special Asst. to the 
Refining 
SUPPLY AND TRANSPORTATION 
Director 
Consultant 
Consultant 
FINANCE COUNSELOR 
Assistant 


Branch 
f Aviation 


Director of 


Counselor 


Finance 


Interior 


Bruce K 


Alfred P 


R 


Cc 


Hugh A. Stewart 


Ca 


Ge 


Joseph V. Machugh 


3e 


wi 


Frank A 


Ww. 
H 

Ro 
Ch 
Ge 
Ch 
Ea 
Ri 
Ce 
Ro 
Re 


Th 


Walter C 


De 
Jot 


Minor §S 


George 


E Street 


3etween 18th and 19th NW, 
PHONE: REpublic 1820 
Name 


Room Ext. 


3rown 6654 3831 


Frame 6648 3891 


H. Hargrove 


3165-3184 
4164 
2653 
3116 
2282 


667 


Stribling Snodgrass 


rroll D. Fentress 
orge Gibson 


rnice Kirschling 


liam F. Littlejohn 4430 


Watts 


5397 
Philip Cox 3380 
R. Hansen 
y P. Wilson 


arles E. Weber 


orge E. Oller, Jr 
arles T. Reichert 
rl Struwe 


2056 


hard G. Lawton 6645 
il L. Burrill 
bert N. Sears 


6458 
6456 


id Brazell 6459 


omas L. Apjohn 6455 


Huffman 6455 


Oliver Jones 6451 


ne B 
in W 


Ho ige 8S 
soatwright 
Jameson 


6443 
6445 
6445 


2716 


2716-2717 


Gibson 2552 3116 


power group, whose other members 
are 
Charles J. Allen, 
Hines H. Baker, Humble 
E. W. Berlin, Standard-Vacuum 
Jacob Blaustein, American Trading 
& Production Corp 
E. C. Brehmer, Texaco 
J. 8 sridwell, Bridwell 
Wichita Falls, Tex 
E. F. Bullard, Stanolind 
Ss. W. Candee, Tide Water 
sociated 


4. & 


Sinclau 


Oil Co 


As 


Donnell II, Ohie Oil 

Roy W. Faulk, Shell 

Cc. T. Foster, Ohio Standard 

Jake L. Hamon, Mid-Continent Oi) 
& Gas Assn 

John Harper, 
Council 

William M. Keck, Jr., Superior Oil 

Richard H. Lackey, Jersey Stand 
ard 

John M 

Glenn E 

Donald C 
leum Assn 

E. E. Pyles, Jergins Oil 

George W. Reed, Exploration Con 
sultants, Inc., Tulsa 

A. H. Rowan, Rowan 
Worth 

Ralph K. Hoitsma, Ohio Standard 
will be Secretary of Committee 

The LP-Gas Committee has the 
lowing members 

W. K. Warren 
ren Petroleum 

J. W. Foley, Texaco 

trown L. Meece, Globe 
fining 

Joseph Miller, Humble 

K. W. Rugh, Phillips 

W. G. Skelly, Skelly Oil 


National Oil Jobber 


Ls ywejoy Seaboard 
Nielson, Husky Oil 
O'Hara, National Petro 


Oil, Fort 
fol 


(chairman), War 


Oil & Re 


PAD Reviews Suggestions 
On TEL Order Revisions 


WASHINGTON 


Petroleum Ad 
ation for Defense still is 
working on its proposed tetraecthy! 
lead conservation order, but there are 
no indications yet that, in the proc- 
ess, it will abandon the octane ceil- 
ing method for an outright alloca 
tion system. 


minist 


Major revisions are believed to be 
in prospect. This in view of Deputy 
Administrator Brown's statement that 
PAD “is now reviewing several alter- 
native suggestions mack 
troleum industry 


by some pe- 
representatives (at 
PAD’'s Jan. 25 meeting here with in 
dustry), with a view to devising a 
method of conserving tetraethy! lead 
in the interest of national defense 
which, while protecting the 
of the motoring public, will work the 
least possible hardship on the in 
dustry 
“When an 


interest 


meets 
will be 
that all re 
said 
the 


order which 
test has been drafted, it 
sued, and it is expected 
finers will obey it,” he 
Mr mace 


this 


is- 


srown statement 
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when commenting on a press associ 
ation account which said that PAD 
already had issued an octane ceil- 
ing order and erroneously quoted 
Board Chairman A. A. Stambaugh as 
saying Standard of Ohio would not 
go along” with the order. Mr. Brown 
emphasized pointedly, in @ press re- 
lease, that “no such order hag been 
iasued 

In redrafting its TEL order, PAD 
has discussed its intentions with Jus- 
tice Department and latter reportedly 
interposed no objection 


Co-ops Hit Tax Rule Asking 
Corporations to List Payments 


WASHINGTON National Coun 
cil of Farmer Co-operatives has pro 
tested to Internal Revenue Bureau 
against promulgation of a proposed 
rule which would require all corpora- 
tions, including co-ops, to submit de 
tailed information on all payments 
to shareholders. Present regulations 
apply only to payments in excess of 
S10 

In letter to Internal Revenue Com 
missioner George J. Schoeneman, the 
council said “tremendous” amounts of 
money and manpower would be need 
ed to file reports on a multitude of 
inconsequential” payments and sug 
gested that, should the $100 limit be 
lowered, it not go below $10 

New ruling was proposed to be 
ome effective Feb. 20 and will re 
quire, as it now stands, additional tax 
information beginning with calendar 
year 1951. Yearly payments would 
have to be tabulated and in hands of 
bureau before Feb. 28, 1952 


Grass Fire Destroys Tank 

HOUSTON..-A fire caused an es 
timated $200,000 damage at General 
American's tank storage terminal on 
Houston's ship channel Feb. 7. It 
was caused by a grass fire in a va 


eant lot 
Company employes were fighting 
the grass fire to keep it from jump 
ng into the Before they 
knew it, high winds carried a spark 
which set a 25,000-bbl. tank on fire 
Houston firemen confined the blaze 
to the one tank which was destroyed 
There have been numerous grass 
fires in Houston recently and they 
usually have been traced to fire bugs 
or some person's carelessness. No hint 


terminal 


of sabotage was found in the tank 





Strike Delays NPN 


The reason NPN's Feb. 7 issue 
was late in reaching many read 
ers was the mail embargo re 
suiting from the 
switchmen’s strike 


railroad 











Britain Ends Discrimination Against U. $. Companies 


NEW YORK~—Immediate end to 
the British oil “substitution” policy 
was announced in London Feb. 12 to 
House of Commons 

The parliamentary secretary of 
Ministry of Fuel and Power, Alfred 
Robens, said Britain had made agree- 
ments with Jersey Standard and So- 
cony-Vacuum whereby the dollar con- 
tent of oil distributed by those com- 
panies’ affiliates in the sterling area 
should be progressively reduced to 
the level of the average gross doliar 
content of British and British-Dutch 
companies’ oil 

In return, the U. S. companies now 
are freed of restrictions which were 
not applied to British and British- 
Dutch oil companies 

Earlier agreements with Standard- 
Vacuum in April last year and Caltex 
in July were of substantially the 
same order 

As result of those agreements, ar 
rangements for the lifting of British 
gasoline rationing and arrangements 
with Jersey and Socony concerning 
their share of Iraq oil said Robens 
Sritain with substitution has saved 
about $45,000,000 on oil supplied to 
the sterling area by American com 
panies in 1950 

Now, Robens added, it is ectimated 
that by 1954 Britain's dollar savings 
on oil will have attained rate of about 
$250,000,000 per year 


dersey Policy——In New York, Jersey 
said that it and the company’s af 
filiates, among other things, will 

1. Purchase substantial amount of 
oil from sterling sources 

2. Advance the completion date of 
a new Esso refinery at Fawley, Eng 
land...probably to some time this 
summer 

3. Proceed with a second phase of 
Fawley program to provide for out 
put of tractor fuel and lubricating 
oils, those two projects to be com 
pleted by 1954 

Also, said Jersey, it has undertaken 
to keep to a minimum, by all reason 
able means, the dollar costs of tank 
ers required to conduct its trade with 
in sterling area 

Two 26,500-ton supertankers a! 
ready are on order with the Vickers 
Armstrong Co., and early last month 
the Jersey affiliate, Anglo-American 
asked for bids from British shipyards 
on four other ships 


By 1954, when all provisions of 
new agreement have been fully in 
plemented, Jersey added, nearly all 
petroleum requirements of its affili 
ates in United Kingdom will be pre 
vided by importing Middle East crude 
for sterling and refining it locally 
as compared to importation of prod 
ucts for dollars 


The agreement with Socony in 


cludes the supplying, mainly from 
Middle East sterling sources and in 
non-dollar tankers, the crude require- 
ments of new refinery which Vacuum 
Oil Co. has under construction at 
Coryton, England 


Service Station Sales Show 
Increases for December 


WASHINGTON—Dollar volume of 
service station sales in December, 
1950 increased from the same month 
of 1949 in all 15 cities checked by 
the Census Bureau 

The report showed that sales in 
12 of the 15 cities were higher in 
the full year 1950 than in 1949 
with increases up to 11% (Seattle) 

The report is only a sampling of 
stations, since it covers about 250 
outlets whose sales range from $50,- 
000 to $75,000 annually, and only in- 
dependently owned or operated (no 
company) stations are included 

As shown in the following break 
‘own of percentage changes in sta 
tion sales, 10 of the 15 cities had 
sales increases in December over No 
vember, 1950 

(Change in Dollar Sales 
Dee 12 Mo 

1950 

from 

Dee 

io48 

i 


, 


Compact Continuation Asked 

AUSTIN, Tex 
Interstate Oil C 
executive committee, which met here 
»ver last week end, Gov. Allan Shivers 

Texas, compact chairman, will ask 
President Truman to submit to Con- 
gress question of renewing interstate 
agreement, which otherwise would ex- 
pire this year, for another four years 
Fifteen of the 20 compact states al- 
ready have approved continuation of 


agreement 


Death 


G. E. Gustafson, 72, vice president 
of Gustafson Oil Co., Chicago, a tank 
car marketing company, died Feb. 11 
after a short illness. He was active 
as an oil marketer for 35 years and 
was a member of the Chicago Oil 
Men's Club 

Surviving are two nieces and a 
nephew, David Gustafson, president 
of Gustafson Oil Co 


Under direction of 
ympact Commission's 
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Oil Terminal Sales Volume, Number 
Up Sharply in 10 Years, Census Says 


The number of petroleum terminals 
more than tripled between 1939 and 
1948, rising from 220 to 744. Dollar 
sales were eight times larger, going 
from $322,117,000 to $2,450,440,000. 

Complete petroleum bulk plant and 
terminal statistics were made avail- 
able last week by the Census Bureau 
A census of business is only made 
when authorized by Congress rather 
than every 10 years as is the case 
with the population census 

Other figures from the 1948 busi- 
ness census show that 

The number of co-op owned bulk 
plants rose by somewhat more than 
half, while dollar sales for this class 
were about four times as large. 

The number of jobber owned bulk 
plants increased slightly, while job- 
ber sales volume tripled 

The most numerous class of bulk 
plants, those operated by commission 
agents (consignees), declined slight- 
ly, but sales reported for this group 
were about two and one-half times 
larger 

Salary operated bulk plants showed 
a marked decline in number dropping 
by one-third. The sales volume for 
this group, which about doubled the 
1939 volume, also was the smallest 
percentage increase for any class 

In weighing the sales figures, due 
allowance should be made for the 
fact that gasoline taxes are treated 
as part of sales. 

Exact figures are given in the fol- 
lowing tables 

Petroleum Terminals 
N amber f plants 7 ~ 


liar volume of 


$2450. 440, 004 $s 

Co-op Bulk Plants 

of plants 1061 665 
Vollar volume of 

sal 


Number 


es $171 569, 00 $37,962 
Jobber Owned Bulk Plants 


umber of plants 7.417 * 


Har volume of , 
sales $1.814.677.000 $627,674.00 
Commission Agent (Consignee) 
Operated Bulk Plants 

volume of 

sales $2.572.570.000 $1,080,479, 004 

Salary Operated Bulk Plants 

Vurmber f | ts 137 

- ¥ faite Ds 

sales $3. 606 4.000 $1,739 676. OK 
In classifying into five groups all 
petroleum bulk plants and terminals, 
the Census Bureau describes its term- 
inals group as those operations along 
pipe line, water or other transporta- 
tion systems that sell on large-scale 
to other wholesale distributors and 
that have special facilities for trans- 
ferring products from one transporta- 
tion unit to another. The growth in 
the number of terminals is accounted 
for by the considerable increase in 
pipe line and barge movement of pe- 
troleum products which took place in 
the years between 1939 and 1948 


Number 17.530 


N 
0O3 


FEBRUARY 14, 1961 


and the trend toward direct deliveries 
to service stations from terminals, by- 
passing bulk plants. 

In the group of salary-operated 
bulk plants are included any operated 
on a combination salary-commission 
basis. The decline of over 2,100 in 
number of these plants, plus a de- 
cline of some 1,200 consignee-operated 
plants, was only partially offset by 
1,100 more jobbers plants, 400 more 
co-op plants, and 500 more terminals, 
so that total bulk plants and termi- 
nals stood at 29,451 as against 30,- 
825 in 1939. 

In a state tabulation of all bulk 
plants, Iowa leads in numbers with 
1,810, followed by Illinois, 1,741; Cali- 
fornia, 1,529; Minnesota, 1,468. 

In dollar volume of sales, New 
York leads with $838,047,000, fol- 
lowed by California, $836,728,000; 
Pennsylvania, $608,418,000; Illinois, 
$550,942,000 

Other statistics gathered by the 
bureau reveal that there are 16,111 
commission agents, or consignees; 
7,841 proprietor-owners of unincorpo- 
rated business; plus a total of 112,466 
persons employed at bulk plants and 
terminals 

Total inventory of petroleum prod- 
ucts on hand at all bulk plants and 
terminals at the end of 1948 was 


valued at $709,205,000 
Bulk plant operating expenses, 
shown as a percent of sales for four 
of the five groups, is as follows 
Jobber owned bulk plants 11.4% 
Salary operated bulk plants 12.1% 
Co-op bulk plants 11.9% 
Petroleum terminals 3.7% 
An operating expense ratio of 7.9% 
of sales is shown for commission 
agent (consignee) operated bulk 
plants, but the Census Bureau says 
that this is in fact based upon per 
gallon commission paid to the opera- 
tor, rather than the actual operating 
expense. The use of the commission 
paid these bulk plant operators as 
representing operating expense 
should be borne in mind in weighing 
the national and regional average ex- 
pense ratios in the following table: 
1948 Operating Expenses 
As a Percent of Sales 
Total United States 9.0% 
New England 7.6% 
Middle Atlantic 7.7% 
East North Central 9.1% 
West North Central 10.4% 
South Atlantic 8.3% 
East South Central 9.3% 
West South Central 9.2% 
Mountain 10.8% 
Pacific 10.4% 
The naturally low expense ratio of 
3.7% of sales, given as the national 
average for petroleum terminals, is 
also a part of the national and reg- 
ional averages for all bulk plants 
and terminals 


‘Tinless Tin Can’ Shown to Container Makers 


CHICAGOThe “tinless tin can” 
was demonstrated last week to repre- 
sentatives of about 90 can manufac- 
turing companies. The showing was 
made at American Can Co.'s plant 
at Maywood, Ill., and included a dis- 
play and explanation of techniques 
the company has developed for mak- 
ing an enameled steel container 

Previously American Can had de- 
scribed its experiments and said the 
results would be made available to 
the can manufacturing industry (see 
NPN Feb. 7, p. 56) 

The company’s new process uses 
an organic coating of domestic man- 
ufacture as a substitute for tin in 
protecting the steel base and the 
contents packed in the can. This is 
said to make possible a saving of 
more than 92% of the tin normally 
used in the manufacture of large- 
volume sizes of cans 

The new container is adaptable to 
the packing of a variety of products, 
including motor oil and antifreeze, 
company says 

The amount of tin used for cans 
has decreased sharply over the past 
10 years. In 1941, 41,000 gross tons 
of tin were used to make 25 billion 
cans while in 1950, 31,000 tons made 
33 billion cans, American Can states 


‘TINLESS TIN CAN’ is held in John 
D. Czarnecki’s left hand while conven 
He is 


a research engineer for American Can Co 


tional tin can is in his right hand 
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Car Operation Costs Up 


WASHINGTON 


1 aut 


9 in 1949 


ts 
Aut 


ted estimated 


basis of 


AAA pr 
this 


je 
year on 
fixed 


rent and 


ays wa nati 
variable ¢x 
1950, ¢ 

down as fol 
1949 


and enses 
eiling of mp { for De 
10,000) 


bures 
ember aver 
broken 


average based on July 
gasoline and 


$68 ($68) 


en varentheses) 
Oo! ne 


} maintenance 


1 clain » P 
$46 ($39) 


vmads 
er that insurance 


in 


Fixed costs damage 

and depreciation 1951, AAA 
i, will average about $£35 for ur 
under 18,000 n ym pared 
about $506 in 1949 

total of 
basis o 


made ven iles, « 


ith summer 
ureau 
mit car operating costs 
a f figures mace 


on 


d active 
available by Runzheimer & 


firm 


unting 
mpared wi 


t $861 


AAA 


abo 


year added 


All variable st 


r DASIS 


AAA 


driving 


t that 


f averag 
noted 

eration reas 
mplaint 
w *) 
né price 


lf -service 


New lowa Pipe Line Planned 


state en ‘ 
eigh 


CITY A new 
will 


KANSAS 
h 1 prod line be r 


parallel an 


Des 


qT 
Mr 
slogan 


in between 


and lowa 
nereé 


Pipe I 
and 


Ase 
AAKCS 
wa City 


Harry Moreland kes pres 


apa 


Sohio Process Promises 
New Petroleum Products 


| type of 
| arbons, has 
tandard Oj 


nt 


cover the 
541,069-7 
stage of v 

Sohio, the p 

applicable pr 

ll quantities of highly 

diff 


other 


f de 
ncipally 
which are 
to prepare by 
laboratory test 
on was able to produce 
ty index lubricating 
a given feed stock 
produced by solvent extra 
ethods—-147.2 V. I 


aterials 
I possible 
xis. In 


thermal diffus 


ye liquid 


a higher viscos 


than 


the 
Sing 
ated 


new 
the 

thr 
which is 


by 


pas 


process 
liquid mix 
ugh a nar 
heated 


foun 


sepa 


ent 
formes 
two c 
admitt« 
and pr: 
end 


equipn 
slit is 
between 

tock is 


tubes 


each 


knc 
influence 
future 


lieve 


wn 





Photo Credits 











EDITORIALLY SPEAKING 





Oil Has Vital Role in Civil Defense Plans 


The civil defense war plans that are now being rapidly 
developed about the country certainly, when used, will 
place on oil marketing sudden and heavy demands for 
motor fuel and lube oil as well as call for the use of 
much marketing transportation equipment, especially 
tank trucks 

Fighting fires, moving rescue workers by the thousands 
and removing dead and injured and homeless will call for 
large quantities of motor fuel which may not always be 
obtainable at regular industry service stations because 
they too can be destroyed or be blocked off by rubble 

This civil defense simply cannot go on without petro- 
leum, yet so far as the record seems to show now, no one 
either in oil marketing, government or civil defense plan- 
ning, has given thought to how the oil industry should 
meet this great and highly essential demand for its prod- 
ucts and equipment 

This is a problem that the industry both locally and 
nationally should get into at once. Local oil marketing 
men should contact their local defense committees that 
are now organizing, and the PAD, National Petroleum 
Council and API should contact the national civil defense 
office which now at last has a commissioner in the per- 
on of the former governor of Florida, Millard Caldwell 

It is highly desirable that the oil marketing men get 
into this planning at once not only to make sure that oil 
marketing does the right kind of a job, but also to insure 
that the planners, who are now seemingly working way 
ahead of the industry, do not formulate some impractical 
and even unfair and destructive schemes as early plan- 
ners are quite prone to do 


Those Who Know Should Help Planning 


In the last war some of the instructions given to pro- 
spective willing workers and home owners were not only 
ridiculous but absolutely screwy and a detriment, because 
persons from industries and professions with the technical 
knowledge were not taken into the planning. This plan- 
ning was done in many instances by the professional 
movement starters who are great on getting things 
‘started,” but seldom if ever finish them 

With all due respect to their good intentions, too many 
people live moving from one committee to another all 
aimed to “do good.” There is much publicity but so often 
little that is measurable is accomplished. There has been 
so much of this that in a great life and death emergency 
such as now faces this country, one must be extremely 
realistic, brush aside the resounding speeches and resolu- 
tions and demand the practical 

Service in a properly organized and operated civil de- 
fense service will be anything but glamorous and pleasant 
and war censorship will block individual publicity. It is 
hard work, gruesome, exhausting, monotonous, exacting 
and full of much personal hardship-and danger. In Eng- 
land the most used and respected uniform was not a 
snappy, tailored, formfitting Red Cross one, but a long, 
lrab, heavy rain coat, a tin hat, clumsy boots and electric 
torch and whatever special tools the wearer's particular 


role in the rescue work required. The wearers often wore 
this 24 and 36 and even 48 hours straight running 

All of the foregoing is sound reason why practical oil 
marketing men should keep themselves fully informed on 
these plans and must know exactly what the petroleum 
requirements may be and when and where, because no 
rescue work can be done without motor fuel and lube oil 
Impractical defense plans can put the oil marketing busi- 
necs in wrong with the public as well as do the suffering 
public a great disservice 

The reader may argue that there isn't going to be any 
war, or that there is plenty of time until attacks on this 
country may come or that the attacks probably won't 
hit him so why worry? That we know is the state of 
mind of quite a number of people who probably will con- 
tinue to scoff until the real thing hits, if it ever does 


Civilian Defense Programs Going Ahead 


But regardless of any personal scepticism of the even- 
tuality of war attacks, oil marketing men owe it to them- 
selves, their families, employes and their neighbors to 
recognize that civil defense plans are being pushed most 
energetically, that a large number of committees are now 
at work in every state and that in some of the more con- 
gested areas especially, large and detailed plans have 
been made 

In the current month's magazines are stories about 
these plans. The American Magazine for February has a 
six-page story saying, among other things, that Chicago 
in an attack will drive 62% of its fire equipment out to 
the suburbs, away from the bombs, and then bring it back 
to fight fires; that trucks from 80 nearby communities 
will be brought to the city with fire fighting and rescue 
equipment and workers; that 95 special buses will bring 
in carpenters etc., to build temporary shelters for those 
whose homes are wrecked; that Detroit, Boston, San 
Francisco and other cities have the same plans. Look 
Magazine for February has a three-page story with pic- 
tures on how Boston will evacuate its big Massachusetts 
General Hospital and its 950 patients and then, if it still 
stands, fill 1,500 beds with the local injured 


Today's newspaper stories report U. 8. Civil Defense 
Commissioner Caldwell and two assistants are in England 
studying how defense work was handled there during the 
last war and saying that he is going to have three rep- 
licas of bombed towns built in this country, as the British 
have done, for instructing rescue workers. Today's news 
stories also say the American Red Cross is sending 2,000,- 
000 booklets through its chapters on how to handle the 
injured 


So if you and your home town and area have not be- 
come alerted to civil defense, rest assured it will only be 
a short time, even a matter of weeks, when you and your 
neighbors will be stirred to some kind of action, regard- 
less of your personal opinion as to whether there will be 
any attacks on us. The awareness of war in the oil in 
dustry will also increase as PAD and OPS get their ad 
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visory committees of oil men appointed and at work on 
the industry's war problems 

A current though amall questionnaire to some of our 
readers as to some editorial questions before us shows 
that more than a third of our readers among small mar- 
keting company men are looking ahead to Washington 
the war and whatever troubles lie before us in order to 
plan what they should do. Major oil companies have 
been doing this for years, but the average comment on 
the man “back home” is that he is not interested in war 
but only in today’s immediate operations 

Not all oil marketers will be called upon to give much 
effort or thought to civil defense because their hom« 
areas are far removed from factory areas to which bombs 
and planes may be sent But even marketers remote 
from such possible targets should study their situation in 
the light of the possibility of war plants being con- 
structed near them in order to get away from present 
good bombing target areas, or of one's area being cal'ed 
on to house families bombed out elsewhere 

If a marketing unit feels itself uninterested today, its 
management should ponder whether it will not be inter- 
ested some months from now because the whole situation, 
as may an area situation, is subject to great change 
Also it will take a marketing executive a few weeks or 
more to make any special plans against war trouble and 
then it will probably take much longer, even many 
months, before he can effect any important change in the 
business, especially if new equipment, or change in pres- 
ent equipment, or relocation of or changing equipment 
is needed 


Civil Defense and Local Oil Marketers 


Here are a few points that civil defense presents to the 
average local marketing unit 

Is the terminal, bulk plant or service station as well 
protected against sabotage either from within your or 
ganization or from without as is reasonably possible? 

Are you keeping your storage full on a well planned 
schedule against unexpected demand? 

Can you install more storage and preferably at a dis 
tance from your present plant? 

Have you good fire protection ? 


What are your local civil defense officials planning as 
to how many fire engines, ambulances, supply trucks, pas- 
senger cars, bulldozers for clearing away rubble they ex 
pect to have and just at what points and how soon after 
the alert sounds” 

What are the possible hours of rescue work and how 
many miles will rescue equipment probably travel and 
to where 


If the local fire department has any tank trucks, and 
we guess few have and perhaps only New York City 
then what are the points at which all this and other mo 


bile equipment will be mobilized? Where in town, where 


out of town’ 


If such equipment is coming from suburbs and nearby 
towns then how much is expected and in what order and 
by what roads and streets and from what towns? 


If local and nearby fuel transportation equipment is 
to be pooled, as most likely will be the case, then let 
the oi] companies get together now and plan the han 
dling of it, and arrange for constant restudy of those 
plans against probable changes in the basic civil defense 
plans 

Are your tank trucks equipped to transfer quickly and 
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safely their contents to the fuel tanks of trucks, passen- 
ger cars and fire engines? 

Are the right size nozzles on each truck? Should you 
install pumping equipment on your trucks? 

Should your trucks carry more fire protection equip- 
ment than they usually do in peacetime? 

Should you keep your truck tanks filled at night in case 
of emergency? In which event, how about your fire reg- 
ulations and your insurance? And policing these filled 
trucks against possible theft? 

How can you contact your trucks during the daytime 
when they are out? Should you install radio receiving 
sets if you do not now have them? 

Plan for the best use of your manpower both on the 
trucks and at the plants and service stations, if the lat- 
ter are to be used as some at least, undoubtedly will be 
Arrange for their relief if possible, though all union and 
federal rules and laws as to hours of work should be 
discarded 

Also decide or have the government agencies decide 
for you whether the employer will have to pay for this 
war service of its employes to the public and if so at 
what rate? It should not be even thought of that the 
employer should pay for his employes services in this war 
activity but there are undoubtedly some union people who 
may ask and even insist upon it, at least judging from 
the present viewpoint of some of them in striking against 
the U. S. and FOR Stalin and the Commies 

What kind of understanding should you have for the 
accounting and payment for your merchandise, for the 
use and possible destruction of your equipment when in 
actual war service? Probably the federal government 
will have some insurance on all property that is war 
damaged while standing idle as in Britain 


Oil Should Man Its Own Part in Program 


To organize the industry's part in this civil defense the 
industry should have its own advisory and directing head 
and it should be operated and manned by industry people 
and not government. Nor should its industry phases be 
under the direction of any state or local civil defense non- 
oil people A central industry authority for the country 
should inform, aid and advise all local industry commit 
tees as to technical and legal matters 

For instance there may be quite an argument with the 
unions over whether the union truck drivers are working 
like all other civil defense workers, patriotically for their 
country or for the oil company, for free or for money 
which is a national question 

A national central office would clear operating and 
technical ideas as they are developed during the emerg 
ency, would weed out the poor ones and improve the good 
ones. Such a central oil agency would help the industry 
to protect itself against any unfair regulations which are 
likely to be proposed as a lot of non-industry people get 
excited over the dangers of war 

The time for the industry to do aii this is right now 
and not when local plans have been completed, instruc 
tions issued and regulations if any printed and imposed 
When nervous councilmen, fearful township trustees and 
willing but uninformed civil defense workers get to con- 
templating the inflammability of gasoline, kerosine and 
even heating oil, some cockeyed idea promoted by some 
noisy person with the best of intentions, but in the name 
of patriotism, saving lives and winning the war, can do 
the industry much harm and hamper or even obstruct its 
part in this necessary defense effort 
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Fast Action by PAD and Industry 
Blocks Fuel Oil Shortage Threat 





By Leonard E. Castle, Midwest Editor 


The manner in which Midwest oil 
men, working within the framework 
of Petroleum Administration for De- 
fense and under the direction of 
Dene B. Hodges, director of PAD’s 
Division of Supply and Transporta- 
tion moved in speedily in the face of 
a threatened fuel oil shortage last 
week, is a notable example of far- 
sightedness and preparedness 


The important point is that Inter- 
ior Secretary Chapman, PAD and in- 
dustry leaders in the stricken area 
anticipated the problem well in ad- 
vance and moved rapidly to block 
it as effectively as possible 


They did not wait until supplies 
in consumers’ tanks were nearing the 
vanishing point before taking action, 
an eventuality which most certain- 
ly would have brought a torrent of 
harsh and bitter criticism on the in- 
dustry, even though the causes were 
the switchmen’s strike and the abnor- 
mally cold weather which slowed ship- 
ments on the Mississippi and Illinois 
Waterways almost to a standstill, 


The fact that the four, Chicago 
newspapers took a calm and dis- 
passionate attitude toward the pos- 
sibilities of a critical shortage was 
ample proof of the job being done 
by PAD and the industry. The news- 
papers carried a few brief stories re- 
lating what PAD was doing and 
pointing out that the situation was 
created by the rail strike and extreme 
temperatures. At least one or two of 
these publications might well have 
been expected to blame the petro- 
leum industry in vitriolic terms had 
a full scale shortage suddenly de- 
veloped without any advance warn- 
ing or planning to forestall it 


The threat of possible spot supply 
difficulties still remains, of course 
Tank cars are moving, but 10 days to 
two weeks will be required to get 
them all untangled. The ice gorge on 
the Mississippi is broken, and barges 
are moving upstream, but they won't 
be expected to arrive for 10 days o1 
so 


Supply Timetable Here is the 
timetable by which PAD’s emergency 
office was set up in Chicago 

The switchmen’s strike began 


FEBRUARY 14. 1951 


Tuesday, Jan. 30, and by Wednes- 
day all freight movements were 
halted in the Chicago yards, tying up 
several hundred desperately-needed 
tank cars. At the same time, a new 
cold wave with temperatures far be- 
low zero struck the area. 


Two days later, on Friday, Feb. 2, 
Secretary Chapman announced that a 
temporary PAD office headed by Mr 
Hodges would be opened immediate- 
ly in Chicago. At the same time, the 
Chicago office of the government's 
General Services Administration star- 
ted looking for office space and by 
nightfall had located quarters in the 
Transportation Building at 608 S 
Dearborn St 


Mr. Hodges came to Chicago over 
the weekend and on Monday met 
with some 30 Midwest oil men to ob- 
tain a picture of just how serious 
the shortage was and what could be 
done to alleviate it. By Tuesday, Feb 
6, desks, chairs and telephones were 
being moved into the office and on 
Wednesday PAD opened for business 
with seven industry representatives 
working full time under Mr. Hodges 
direction. They were assigned tasks 
as follows: 

F. A. Shellhorn, Anchor Petroleum 





ATLANTIC COAST 


of Tulsa, was handed the problem of 
rail transportation for both fuel oil 
and propane. He contacted the rail- 
roads daily to determine where tank 
cars were located and whether they 
could be moved. He was successful 
on several occasions in arranging to 
move cars of propane from strike- 
bound yards to areas where they were 
critically needed 


Abraham Feldman of Lake River 
Terminals, Argo, Ill., who knows 
every bend and channel in the Mis- 
sissippi and Illinois rivers, began in- 
vestigating the status of barge oper- 
ations. He made day-long checks of 
ice conditions, determined where the 
Chicago-bound barges were stranded 
and when they might be expected to 
move 


L. E. Chase of Indiana Standard 
was assigned the problem of truck 
and transport movements. 


B. F. Caldwell of Burning Oi) Dis- 
tributors Assn., Chicago, and W. C 
Wilson of Pure were given the prob- 
lem of fuel oil supplies, to determine 
what supplies were available where, 
in what amounts, and what compan- 
jes were running low. 


Wayne B. Morgan of Dri-Gas Corp 
Chicago, and William K, Patch of 
Deep Rock, Tulsa, were given the 
same job for propane 


Directing all these activities, work- 
ing on all the problems personally, 
and making the executive decisions 
for PAD when necessary was Mr 
Hodges 





Below Cost Sales Acts Don't Stop 
Price Wars, Give Industry Bad Name 


By Raymond E. Bjorkback, Eastern Editor 


Proponents of below-cost petro- 
leum sales acts who failed to make 
the legislative grade during 1949-50 
in the Northeast are trying again to 
get their unfortunately conceived 
bills enacted into law 

Both the New York and Connecti- 
cut legislatures have such measures 
before them already The Rhode 
Island legislature is expected to have 
one, too (Rhode Island legislature 
now has an even more objectionable 
bill before it which would establish a 


board of control to fix wholesale and 
retail gasoline prices.) 

Backers of the proposals probably 
have been encouraged by the suc- 
cess, with its proposal last year, of 
the Retail Gasoline Dealers Assn. of 
Massachusetts. Also, they undoubt- 
edly have been spurred by 1950's rash 
of gasoline price wars to seek this 
means of discouraging price wars. 

We can appreciate the fervor with 
which the businessman, small or 
large, desires a stable market in 
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which he makes a good living. But 
we are as sure as we can be that the 
backers of these bills are ill-advised 

If they get the measures written 
into law, they'll put the industry, in 
cluding themselves, in a bad light in 
the public eye while gaining for 
themselves precious little of the in 
surance they seek against price wars 

The below-cost 
their cost survey 


proposals with 
feature, play fast 
and loose with the principles of free 
and open competition, and our anti 
trust laws, in several ways 

Cost is an average determined 
by survey of a trading area. It takes 
in the inefficient as well as the ef 
ficient, and thereby establishes an 
artificially high floor under prices 

The public, sensitive about high 
prices, is bound to fee] that those 
who were to benefit by the high floor 
padded survey figures individually, 
and influenced establishment of the 
floor collectively It will damn the 
industry, and all in it, later if not 
sooner 

But here's the gimmick—an ag- 
gressive marketer with some sub- 
stance can “bust up” the below-cost 
playhouse just by showing that his 
cost of doing business is lower than 
the survey cost 

In this connection, it is significant 
to note that the 1950 price wars in 
the East almost invariably were 
started by unbranded marketers of 
real substance who bought in volume 
at less than prevailing tank wagon 

not by some dealers who just up 
ind decided to toas away a chunk of 
their normal margin 

. . . 

Also ill-conceived is the proposal 
by the Massachusetts Assn. of Seal 
ers and Weighers in their state legis 
lature \o have preheated fuel oil sold 
by weight instead of liquid measure 

In the first place, the plan would 
entail heavy investment in weighing 
equipment and facilities by distribu 
tors—just as mobilization = restric- 
tions on new construction and crit- 
ical materials are 
felt 

The Independent Oil Men's Assn 
* New England estimates that the 
smaller distributer couldn't get by 
for much less than $10,000-—-for truck 
scales and p'atforms, building outlay 
yard space, et For a terminal op 
erato the cost would from 
$18,000 and $25,000, perhaps more 
the oil men’s group figures 

Efficiency would be lost otherwise 
Three hundred have been 
found to be the approximate daily 
average now for one of the larger 
Boston distributors during the heat 
ing season Consider the scheduling 
problem he would face for 
weighing and re-weighing in 


periods 


beginning to be 


range 


loadings 


truck 


peak 


His cost ould mount he esti 
per bbl $1.20 


per 1,000 gals. State-conducted tests 
have indicated a shrinkage loss (ad- 
herence to tank) of 16c per 1,000 
gals. on a typical delivery. Nat- 
urally, the cost difference would be 
passed along to the consumer 
Naturally, also, there would be no 
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weighing at point of delivery. This, 
points out the oil men’s group 
“would leave the situation pertain- 
ing to any variation in quantity 
that might occur in the process of 
delivery exactly where it is at pres- 
ent.” 





OPS Is Scratching Head Over Answer 


To Retail Gasoline Price Confusion 


By Frank Breese, West Coast Correspondent 


An object lesson in confusion has 
grown out of the gasoline price situ- 
ation in Los Angeles. But what to 
do about it has thrown the local Of- 
fice of Price Stabilization into a 
double-breasted turmoil 


Start with the situation existing 
before the price-freeze was ordered. 
For a year, retail prices stood 2 to 
3c per gal, below the quotations at 
the beginning of 1950. That was 
the “price war” at the retail level 
But wholesale prices were unchanged 
all that time. Instead, retailers re- 
ceived from their suppliers rebates 
to compensate for reductions made 
in retail prices. A few days before 
the price-freeze, rebates were re- 
moved 

Most retailers -boosted their prices 
on being notified that rebates were 
discarded. Some did it before the 
freeze, some after 


Then came the complaints by mo- 
torists of price violations. Dealers 
who waited after the freeze to raise 
their prices were reported by com- 
plainants; but the dealers contended 
that they were simply following the 
general trend Besides, they said, 
loss of rebate was equivalent to a 
jack-up in the tank wagon price 


What to do? Order the tardy price- 
raisers to roll back their prices in 
compliance with the letter of the 
order and thus discriminate between 
dealers’? Allow the increases to stand 
and thus sanction violations of the 
order? Attempt to get a reduction 
in the wholesale price or let it stand? 

At a closed session of OPS (Of- 
fice of Price Stabilization) officials 
and Los Angeles refiners, an attempt 
was made to define the problem to 
determine a solution satisfactory to 
suppliers, retailers and consumers, As 
outlined, the government position in- 
dicated that OPS thinks rollbacks 
both in wholesale and retail prices 
may be in order 

After the meeting, an OPS official 
told NPN the situation is not clear 
but that a rollback is contemplated 
That, however 
tention, he said 


is the subject of con- 


Generally speaking 


prices would be frozen as of Jan. 26, 
date of the price-freeze order. 

So far, the office is merely investi- 
gating complaints and not attempting 
to make a case, the official said. Up 
to the end of the week, no further 
directives had been received, so the 
local OPS was doing nothing 

It is noteworthy that the tank 
wagon and retail gasoline prices are 
now what they were 13 months ago, 
before the tide of inflation began 
running and when most prices were 
a number of index points below to- 
day's 

> > > 

Most significant development of 
the week was the demand by the 
seven West Coast majors to have 
the sweeping antitrust suit against 
them postponed indefinitely 

Basing their individual motions on 
one-thing-at-a-time philosophy, the 
companies urged that the long-stand- 
ing Mother Hubbard suit be tried 
first 

Standard Oil of California voiced a 
telling statistic. In entering objec- 
tions to some interrogatories filed by 
the antitrust division, Standard’s at- 
tory Francis Kirkham stated that 
necessary research going back into 
the 1930's would require nearly 500 
man-years of work on the part of 
management and operating personnel 
“whose time was now fully taken up 
in attempting to meet the company’s 
share of military petroleum require- 
ments, in addition to civilian needs.” 

> . > 

The first important attempt by the 
AFL to move in on CIO's Oil Work- 
ers International Union in California 
has been defeated ‘see column in 
Jan. 17 NPN, p. 30). In an NLRB 
election, the OWIU held its position 
as bargaining agent for Richfield Oil 
Corp. employes 

Of 1295 ballots cast, OWIU cap- 
tured 911, to 283 for the AFL Oil 
Workers Organizing Committee and 
90 for no union. Eleven challenged 
votes were not counted, In all, 1696 
workers were eligible to vote 

The election was called after the 
AFL group challenged OWIU's right 
to represent the workers 
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Missouri Jobbers Are Urged to Combat 
Red Propaganda With Truth About Oil 


KANSAS CITY —Harry J. Ken- 
nedy, vice president of marketing for 
Continental Oil Co., last week called 
upon all segments of the o:l industry 
to unite in destroying the “One Per 
Centers,” whom he described as the 
1% of our population acting under 
orders from the Kremlin to destroy 
America’s economic system by sub- 
versive propaganda. 

Speaking at the annual convention 
of the Missouri Petroleum Assn. Feb 
5-7, Mr. Kennedy said that jobbers 
and dealers can play a most impor- 
tant part in combatting Communist 
propaganda, because they are in per- 
sonal contact with individual custom- 
ers every day. 

“When we have problems in the 
industry, the jobbers must keep a- 
breast of them and understand them 
in their true aspect,” he declared 
“Jobbers must be ready to explain 
these problems to the public.” 

Other speakers at the convention 
were Otis H. E'lis, Washington coun- 
sel for the National Oil Jobbers Coun- 
cil; Clarence F. Niessen, assistant 
sales promotion manager for Mid- 
Continent Petroleum Corp.; Walter 
W. King, Kansas City regional direc- 
tor of the Wage and Hour Public 
Contracts Division, U. S. Department 
of Labor; and Robert Gray, editor 
of Fuel Oil and Oil Heat. 

Resolutions—The convention adopt- 
ed resolutions: 

1. Endorsing “completely” the pro- 
gram of the Missouri Oil Industry 
Information Committee and offering 
the association's “whole-hearted sup- 
port” during 1951. 

2. Pointing out that “the co-ops 
still enjoy a tax advantage over all 
other business” and renewing its re- 
quest that Congress “plug the loop- 
holes in the tax structure and put 
all business on the same tax basis.” 

3. Opposing bills in the Missouri 
legislature to increase the gasoline 
tax 2c per gal. and to levy an 8c 
per gal. tax on Diesel fuel and pro- 
pane-butane used as motor fuels. 

One Per Center Problem—Mr. Ken- 
nedy explained that when new govern- 
ment restrictions because of the mo- 
bilization effort are p'aced on the in- 
dustry, such as lowering of octane 
rating and rationing of gasoline in 
the event of all-out war, “the One 
Per Centers will be quick to plant 
the idea that a selfish industry is 
taking an unfair advantage of the 
emergency.” 

In such cases, he said, “the retailer 
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and the jobber will be on the spot to 
tell the customer truly what's caus- 
ing his pain—and most important, 
WHY. 

“The jobber is closer to the retail 
dealers, and to the people in the com- 
munities where the sales are made, 
than the supplying company. That 
puts the jobber in the key position 
puts him where the personal contacts 
are made 

“You can stop a lot of these One 
Per Centers right in their tracks at 
the grass roots level.” 

Rationing, he said, would create 
“a most acute situation wherein the 
industry would need participation by 
every individual who makes a living 
in it—talking for it, explaining the 
whys and wherefores of the rules and 
regulations, and helping smooth out 
the rough spots. In this sort of a 
situation, which could conceivably 
come overnight, the jobber and the 
service station operator would be in 
a position to clarify the public’s 
thinking and understanding by speak- 
ing out for the industry as a whole. 

“That's why it’s so necessary for 
all of us to be in the habit of stand- 
ing together ahead of time,” Mr. 
Kennedy declared. “Firmly, closely 
and loyally together, we can present 
a united front so strong that the One 
Per Centers can’t worm their way 
into our ranks to start complaining, 
public-criticiam and real damage 
through twisted, poisoned thinking.” 

Jobber Strength Growing—-Mr. Ellis 
told the convention that in recent 
months the jobbing segment has 
gained stature within the industry 
because of the activities of the Na- 
tional Oil Jobbers Council 

“Instead of being against every- 
thing, he now is beginning to lead— 
is now beginning to lend his shoulder 
toward industry support and in re- 
turn is getting recognition,” he said. 

“I sincerely believe that the jobbers 
of this country, working together and 
armed with cold hard facts can ulti- 
mately become the most influential 
force within the oil industry. What 
would happen tomorrow on an indus- 
try problem in Washington if jobbers 
from every congressional district 
would call their representatives in 
Washington about a bill coming up 
they didn't think healthy for this 
country? 

“If that were done, show me one 
other segment of the oil industry that 
could produce that kind of a lobby,” 
Mr. Ellis said. “By gaining such 


stature, we can use that kind of power 
to promote the common Welfare of 
the oil industry and the people of 
this country.” 

Business War Ahead—-Mr. Niessen 
told the jobbers they are faced with 
“a war for business” and advised that 
“whether or not you survive depends 
on how well you and your organiza- 
tion prepare—on how well you take 
advantage of the ammunition given 
you in this convention ard how hard 
you are willing to fight.” 

He warned that in this war for 
business, “the casualties among the 
weak, ill prepared, lazy dealers and 
tank wagon salesmen will be tremen- 
dous.” 

“I am worried, not for the indus- 
try as a whole, but for individuals 
and organizations who don't have 
their houses in order, and here is 
why: You know there are many 
people in America today who have 
more respect for a picket sign than 
for an American flag, and it frightens 
me because it leads me to believe that 
our national] thinking is changing 
from the old tried and true American 
way of equal opportunities for all 
based upon individual initiative and 
willingness to work. 

“And I further believe that we 
must change this thinking, get back, 
if you please, to the thinking that 
made this country great, if we, as 
individuals, want our employes and 
our businesses to survive the war 
for business that lies ahead.” 

Fuel Oil Farm Market-——Mr. Gray 
told the jobbers that the greatest 
possibility for highly profitable devel- 
opment of oil heating in the country 
today is the small town and rural 
market. 





Milton Still President 


Kansas City—All officers of 
the Missouri Petroleum Assn. 
were re-elected at the annual 
convention last week. They are: 

H. E. Milton, St. Louis, presi- 
dent; Del C. Blunk, Barnhart, 
vice president; Roy W. Blair, 
Troy, treasurer; and Earl 
Baumgardner, Poplar Bluff, 
secretary. 

Directors re-elected for three 
year terms are: W. P. Steven 
son, Kahoka; Joe E. Hube#, 
Perryville; Melvin Hall, Noel;* 
and John Rupp, Chillicothe, 

Directors re-elected for one 
year terms are: W. H. Ayers, 
Canton; Mr. Milton, and Ed 
Clear, Kansas City. 




















An Independent Celebrates 50 Years of Growth 


THEISEN-CLEMENS TERMINAL 
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50 Million Gallon Volume Reached by Theisen-Clemens Oil Co. 
In Period Marked by Wars, Depressions, Severe Competition 
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By PAUL WOLLSTADT 
News Editor of NPN 


ST. JOSEPH, Mich Theisen 
Clemens Oil Co. observed its 50th 
anniversary a week ago as an In 
dependent oil marketing company 
owned and managed by the family of 
ts founder 

Fifty years 
The drove 
tank wagon onto the streets of St 
Joseph a tiny dot of Independent 
competition in an oil world dominated 
by the then undissolved Standard Oil 
Co 

The company not only survived the 
era of the old Standard monopoly, it 
also has survived big and small de- 
pressions, two world wars and all the 
changes in petroleum product distri- 
bution of the last 50 years. And to- 
day it stands bigger, stronger and 
more vigorous than ever 

Theisen-Clemens now 

Sells about 50,000,000 gals. of pe 
troleum products a year 


ago the 


his first 


late J. J 
horse-drawn 


isen 


Has four terminals receiving prod 
ucts from lake tankers, with a total 
storage of 652,500 bbls 

Has 10 bulk plants 

Sells products through a 
500 retail outlets in Michigan 

Has 15 consignees and 40 jobbers 
(The company operates direct in 
southwest Michigan, and through its 
own jobbers in much of the rest of 
the state, including the upper penin- 
sula.) 

Moves about 90% 
from refinery to 
tered lake tankers 

President of Theisen-Clemens since 
the death in 1945 of J. J. Theisen has 
been G. Clemens Theisen, 41-year- 
old son of the founder (For a bi- 
ographical sketch of Clemens Theisen 
see p. 72). Other officers are C. G 

vice president; F. Roy 
Clemens, secretary, and D. H. Sproull, 
treasurer. C. C. Theisen, second son 
of the late J. J.. devotes his time 
chiefly to a separate corporation 
Theisen Tire and Truck Supply Co 
Firestone distributor in southwest 
Michigan 
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Displays Own Name—That Thei- 
sen-Clemens is an Independent com- 
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MEMBERS OF THE FAMILY AT THEISEN-CLEMENS S0th anniversary banquet. Left to right: Mrs. C. C. Theisen; C. C. Theisen, 
vice president of company; Mrs. Ida Theisen, widow of J. J. Theisen, founder of the company; Mrs. G 
Clemens Theisen, president 


Clemens Theisen; G 


petitor in oil marketing is clearly 
visible to all within its territory, be- 
cause every Theisen-Clemens service KIPLING 
station and every truck and trans- 130.000 BBLS 
port in southwest Michigan promi- 
nently displays the company’s own 
name. The emblem and the green <o4 = 
and white colors of Cities Service, M%, 
which is Theisen-Clemens supplier, on 
are used to give national brand identi- 
fication, but foremost is the Theisen- 
Clemens name a aoe 

A large portion of the 40 associate 
jobbers that are supplied with Cities 
Service branded products by Theisen 
Clemens follow a like policy. They 
display their own names foremost, 
so that the public in their communi- 
ties sees them as evidence of individ- 
ual, local ownership and as evidence 
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IN ITS DIRECT OPERATING TERRI- ut. IND. OHIO 

TORY in southwest Michigan, Theisen- 

Clemens has 10 bulk plants, locations of 
which are shown on this map 


FOUR WATER TERMINALS owned by Theisen-Clemens receive products delivered 
from northern Indiana refining district by lake tankers 
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THREE OF THE TOP MEN in the Theisen-Clemens organization. Left to right 


tail sales manager; A. ¢ 


of Independent competition in mar 
keting 

Most of associate jobbers 
have bought their supplies from 
Theisen-Clemens for many years 
one of them for more than 30 years 
Theisen-Clemens performs for these 
associate jobbers all of the distribu- 
tion functions that ordinarily are 
handled by the refiner from the time 
the product leaves the refinery until 
it arrives at the jobber bulk plant 
Theisen-Clemens also provides all of 
the usual supplier services to job- 
bers, including management advice 

About two-thirds of Theisen-Clem- 
ens’ total gallonage is handled by its 
jobbers 

Advantages of System — Clemens 
Theisen believes that his plan of a 
large jobber serving national! branded 
products to smaller jobbers has sub- 
stantial advantages Hig company, 
he says, can work more closely with 
its jobbers than could an integrated 
company because 

1. It can make decisions more 
quickly. Theisen-Clemens can call a 
board of directors meeting in five 
minutes and resolve even a basic 
policy problem involving one of its 
associate jobbers Its jobber-custo 
mers do not have to wait weeks or 
months for answers to questions that 


these 
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Puttbrese, wholesale sales manager. 
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not be present for this picture 


would have to go up through channels 
in an integrated company 

2. It understands jobber problems 
more clearly, because it has many of 
the same problems itself 

3. It is called into consultation by 
jobbers more frequently than an in- 
tegrated supplier would be. This ap- 
plies to supply, operating, credit, fi- 
nancing and sales problems. 

4. Any idea for cutting costs or 
otherwise increasing profits which 
is developed by Theisen-Clemens is 
quickly passed on to its jobber 

5. Because these associate job- 
bers can get the ear of anyone in 
the Theisen-Clemens organization, in- 
cluding the head of the business, their 
ideas for improving efficiency or sales 
are speedily communicated and acted 
upon 

Clemens Theisen explains it this 
way 

“When we make a suggestion to 
one of our jobbers, he knows the 
fellow making the suggestion. It's 
a direct communication between 
businessmen who understand each 
other 

“It's based upon the same princi- 
ple that enables a good jobber to 
work closely with his dealers. The 
Independent has the big advantage 
over the integrated company in be- 
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D. H. Sproull, treasurer; Patrick J. McMullen, re- 
F. Roy Clemens, secretary and manager of the Bay City terminal, could 


ing able to put across ideas to the 
dealer, because the dealer can see 
and talk to the person who is formu- 
lating the ideas. We have that same 
advantage in dealing with our job- 
bers 

Incidentally, all Theisen-Clemens 
stations in its direct operating terri- 
tory are leased to dealers, and some of 
the dealers have been running Thei- 
sen-Clemens stations for 25 years. 

Birthday Banquet—The 50th anni- 
versary was observed with a banquet 
at the Whitcomb Hotel here on Jan 
29, primarily for employes and their 
families A special feature was a 
salute to Theisen-Clemens from Cities 
Service on the nation-wide Band of 
America radio program during which 
a march “Michigan Triumphal” 
written by Fred Null of St. Joseph 
was played. 

Also attending the banquet were 
representatives of Cities Service and 
a few long-time friends of the com- 
pany, including a Chicago banker who 
bespoke his confidence in Theisen- 
Clemens when he told that in 1944 
he extended a line of credit for 
$750,000 without asking for any se- 
curity 

Company History—The equipment 
with which the Theisen-Clemens com- 
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Rapid-Fire Action Makes 
Gasoline Survey Timely 


In order that Du Pont’s first quar- 
terly Motor Gasoline Survey for 
1951 might be both accurate and 
timely, it was necessary to coordi- 
nate many people into a fast-moving 
team geared to put this undertaking 
in the mails in less than one month 
after the start of operations 

In two brief weeks 680 samples 
of gasoline were picked up by serv- 
ice representatives in 46 cities in 
the United States and Canada, were 
tested by five field laboratories, and 
the findings sent to Wilmington. Be- 
tween January 12 and January 22 
the results were compiled, printed 
mailed— and refiners were given an 
accurate national picture of current 
conditions in the gasoline market 











Du Pont Nylon Plastic 
Contributes Economy and 
Improved Performance in 

Gears, Bearings 


Automobile Industry Using 
Nylon in Mechanical Parts 


The engineering departments of the 
major automotive Companies are exam 
ining nylon for a variety of uses in this 
industry — for bearings, gears, lenses 
lock nuts, and many other parts 
Molded nylon is used in two place s 
in the Ford — the spec dometer take-off 
gear and the striker wedge in the door 
lock assembly. By adopting nylon for 
Ford has 
achieved a 50 per cent reduction in 
costs for this part while obtaining supe 
rior performance to the unit replaced 
The nylon door-lock wedge pro 
vides superior 
repeated 


the speedometer geal 


abrasion-resistance to 
impact, improved over-all 
efficiency of operation and a reduction 
in cost compared with the previous 
material. 
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This nylon 
door-lock 
wedge resists 
abrasion and 
impact and 
costs less 
thon the port 
it reploces. 





Nearly 100 Prints of Du Pont Movie 
“What Makes a Gasoline Good” 
in Circulation 


In August 1950, when the film “What Makes a Gasoline Good” was first 
shown to the petroleum industry, not even the most optimistic guessers fore- 
saw how extensive its distribution would become. 

Today, there are nearly 100 prints in circulation, and, once again, nobody 
will venture to predict the total distribution by the end of 1951. 








Director of Du Pont 
Petroleum Laboratory 


a 


Mitton H. Campse ct joined Du Pont 
in January 1947. As Director of the 
Petroleum Laboratory he heads up the 
researc h and deve lopment work on pe 
troleum chemicals at this laboratory 
Previous to coming to Du Pont, he was 
a research engineer with the Standard 
Oil Company of Ohio, where he con 
ducted research on engine fuels. He re 
ceived degrees from the University of 
Michigan and Case Institute 





Front cover and an inside page of the 16-poge, 7 
four-color booklet which exploins how gasoline 
is mode. lt is used in conjunction with the Du 
Pont movie, “What Makes a Gosoline Good.” 


What Makes a Gasoline Good” was 
produced by Du Pont as a marketing 
aid for gasoline companies It was in 
tended as an informative and educa 
tional film to be shown at dealer meet 
ings for the purpose of telling gasoline 
service station personnel more about 
the basic product they sel 

In conjunction with the film, and to 
make a well-rounded merchandising 
package, two companion pieces were 
produced. The first was a 16-page car 
toon book in full color called, “How Joe 
Smith Made a Steady Customer by 
Knowing What Makes a Gasoline 
Good.” This is distributed at dealer 
meetings, after the showing of the film 
It retells the story of the film in briefer 
style. It acts as a reminder of the facts 
shown in the movie, and stands on its 
own feet in telling the story of gasoline 
to anyone who may not have seen the 
film. 

The third piece in the “movie pack 
age” is a “Gasoline Quiz.” Here again, 
guesses as to its potential popularity 
were well on the modest side. But it 
seems that quizzes are enjoyed by 


people whether they occur 
on radio, TV or in print, and 
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success these devices have enjoved 
which are entertaining to read and easy in actual commercial fleet operation 
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Valve Life Greatly 
Increased by LITERATURE AVAILABLE 
Rotation Devices The Petroleum Chemicals Division of 
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Cover of the 52-page, pocket-size booklet 
Tank Talk which is written to appeal to and 
nstruct the men who enter and clean gasoline ines and unce I he “avy medium and 

storage tanks liaht duty conditions All tests have 

shown improvement in valve life to be 

phenomenal. Many tests in Du Pont’s . 
Petroleum Laboratory have verified Better Things For Better Living 
these findings Through Chemistry 


to be not only read but reread many 
times by these men 

The result is a booklet based on the 
successful stvle set by many Armed 
Forces manuals in World War Il + 
NETH masons! Petroleum Chemicals 
Its cartoon stvle treatment tells a pic 
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pany was launched in 1901 consisted 
of a 310-gal. horse-drawn tank wa- 
gon and four 3,600-gal. storage tanks 
which J. J. Theisen bought from 
Armour and Co. for $500. The tanks 
originally used to store lard, were 
50 years old when Theisen bought 
them. Now a century-old, they are 
still in service at the company’s St 
Joseph bulk plant 

The early-day business was most- 
ly kerosine, but when the company 
was only two years old it was com- 
pelled during a kerosine supply pinch 
to take one load of gasoline for 
each three of kerosine. The gasoline 
was supposed to be virtually unsala- 
ble, but Jay Theisen sold it to a boat 
yard in St. Joseph. The result was 
that the gasoline with which the com- 
pany was “saddled” was turned into 
a nice profit that contributed to 
its early growth 

During World War I, Theisen- 
Clemens was a Texaco distributor 
then shortly after the war joined in 
the founding of the National Dixie 
Distributors The company distri- 
buted under the Dixie brand until 
Jan. 1, 1933, when it adopted the 
D-X brand of Mid-Continent Petro- 
leum, which had been supplying much 
of the Dixie gasoline. A few years 
earlier, Theisen-Clemens had _ sold 
half of its stock to Mid-Continent 
and Mr. Theisen became a member 
of the Mid-Continent board of direc- 


December of 1944 Theisen- 
Clemens——with the aid of the $750,- 
000 line of credit about which Vice 
President Hugo Anderson of the First 
National Bank of Chicago told at the 
golden anniversary banquet—bought 
out Mid-Continent’s share of the 
stock. It has since been completely 
independent financially of its supply- 
ing company 


vee. oO 
0] 
" om | 
2 
2 
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Supplier Shift—The change to the 
Cities Service brand was made in 
1948. The deal began to jell a year 
earlier when Theisen-Clemens, want- 
ing to withdraw from the Detroit 
market, sold its Detroit marine term- 
inal to Cities Service. After Theisen- 
Clemens left Detroit, it became evi- 
dent to both parties that though Cities 
Service marketed in most of Michi- 
gan, it was weakest where Theisen- 
Clemens and Theisen-Clemens job- 
bers were strongest. Moreover, Thei- 
sen-Clemens had marine terminals 
and adequate transportation facili- 
ties to serve these points 

Under the arrangement, Theisen- 
Clemens and its jobbers adopted the 
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APPEARS PROMINENTLY on all trucks. This picture shows a line-up of various types of Theisen-Clemens 


Cities Service brand. Cities Service 
continued its existing direct and job- 
ber operations at many points in 
Michigan In a few instances, the 
Cities Service brand is sold in the 
same community by Theisen-Clemens 
and by Cities Service direct or 
through another Cities Service job 
ber 


Terminal Construction Vital — 
Clemens Theisen, in his brief talk 
at the anniversary banquet, said that 
the turning point in the company’s 
history was a decision in 1932—th« 
bottom of the depression—to build a 
marine terminal at St. Joseph 


Previously it had been shipping by 








SERVICE STATIONS CARRY THE COMPANY NAME in good-sized letters. Theisen 


Clemens strongly believes Independent marketers should display their company names 
as forcefully as possible 
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Countries 


all over the World have 


Service :.: Parts 


facilities for 


Hyster Lift Trucks 


EVERY HYSTER DEALER IS A LIFT 
TRUCK SERVICE AND PARTS STATION. 
He has factory-trained mechanics skilled in 
maintenance and repair. He has an adequate 
supply of genuine Hyster parts. His service is 
quick, courteous, efficient. 

Hyster Lift Trucks (7 models) range in 
" capacity from 2,000 to 30,000 pounds. Hyster 
HYSTER C0 M PANY Salsbury Turret Trucks (4 models) for hori- 

renee pacreaies zontal materials handling. 
2902-74 N.E. CLACKAMAS ... PORTLAND 8, OREGON Call your nearest Hyster dealer when you 


1802-74 NORTH ADAMS STREET, PEORIA 1, ILLINOIS : é 
1010-74 MEYERS STREET...... DANVILLE, ILLINOIS need fast service and parts delivery. 
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CITIES SERVICE, THEISEN-CLEMENS’ SUPPLIER, had sev- 
eral representatives at banquet including W. H. Merritt (left), Inc 


retired vice president, and E. I 


rail out of the Mid-Continent against 
the competition of companies that 
piped crude oil to the northern 
Indiana refining district and hauled 
much of the refined product by water 
to Theisen-Clemens territory His 
company, Mr. Theisen told, was 
virtually forced out of business be- 
cause it could not compete on tran-- 
portation cost 

When the terminal was nearly com- 
pleted, Theisen-Clemens arranged a 
charter with Cleveland Tankers. In 
the first year 5,000,000 gals. of gaso- 
line and fuel oil were hauled into 
St. Joseph by tanker. Theisen-Clemens 
was back on a competitive basis, and 
with the revived profits the com- 
pany was able to build its other water 
terminals 

Theisen-Clemens now does termi- 
nalling for other Independents and for 
several major companies—the St 
Joseph terminal alone handling about 
60,000,000 gals. of products in 1950 

Anniversary Guests—F. R. New- 
man, a partner in Cleveland Tankers 
until the company was sold to Ash- 
land Oil and Refining two years ago, 
was among the guests at the Theisen- 
Clemens anniversary, as was Capt 
L. N. Johannssen, now president of 
Cleveland Tankers, who was skipper 
of the first ship to dock at the 
Theisen-Clemens terminal in 1933 

W. H. Merritt, retired vice presi- 
dent of Cities Service Oil Co., and 
E. L. Stauffacher, his successor as 
marketing vice president, were among 
the speakers. Other representatives 
of Cities Service were Thomas P 
Steeper of Bartlesville, O. J. Tuttle 
and B. J. Farwig of Chicago 

Charles Klein, treasurer of Mid- 
Continent Petroleum Corp., also was 
speaker. A special guest of the fami- 
ly was the Rev. Fr. John Murphy, 
vice president of Notre Dame Uni- 
versity, from which both Clemens 
and Cyril Theisen were graduated 
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Stauffacher, vice president 


F. R. NEWMAN, RETIRED PARTNER in Cleveland Tankers, 
, was among those who paid tribute to Theisen-Clemens at 
anniversary banquet 


He is shown here with Mrs. Newman 


Management Responsible for Public 
Understanding of Profit-Loss System 


SARNIA, Ont.—Public hostility to 
profits is one of the few serious 
threats to free enterprise, and it is 
management's job “to demonstrate 
that profits are a tool of democracy, 
not a privilege of aristocracy,” G. L 
Stewart, Imperial Oil president, said 
in a talk before the Sarnia Chamber 
of Commerce 

Mr. Stewart spoke to the chamber 
to tell how Imperial’s $14 million re- 
finery expansion at Sarnia would im- 
prove production and living stand- 
ards 

“Earned profits attracting volun- 
tary savings are an incomparably 
superior way of allocating the na- 
tion’s capital resources,” said Mr 
Stewart. “The functions of profits 
to attract investment capital, to allo- 
cate it to the jobs which the con- 
sumer wants most to be done, to 
provide a constant check on the ef- 
ficiency and economy of operation, 
are unquestionably in the public in- 
terest. They are so well known to 
most businessmen that hostility to 
profits seems absurd.” 

Mr. Stewart believes this hostility 
to profits stems from the belief that 
“they are somehow derived either 
from unduly low wages paid to labor 
or from excessive prices charged to 
consumers.” 

“This idea,” he says, “is a very old 
one. It probably dates back to the 
days of feudalism, when monopoly 
was the rule and enforced by law.” 
Competition has completely changed 
this picture, he added 

“Profits cannot be provided 
through depressed wages and salar- 
ies, because each employer must pay 
going competitive rates. They can- 
not be obtained through excessive 


prices because competition prevents 
any increase in prices beyond those 
dictated by changes in the general 
level of costs. It seems to me that 
in the long run this fact of competi- 
tion will secure public recognition of 
the social usefulness of profits.” 

Mr. Stewart went on to tell how 
action to curb this hostility can be 
based on two premises: First “that 
the responsibility for the misunder- 
standing about profits lies primarily 
with the business community.” Sec- 
ond “That if businessmen do a bet- 
ter job of interpretation and infor- 
mation, profits will become recog- 
nized as the useful instrument which 
they really are.” 

He cites how recognition of the 
importance of profits has led to exag- 
gerated statements which have bred 
further misunderstanding For ex- 
ample, he says “profit system” is a 
misnomer. It is actually a “profit 
and loss system Profits serve to 
maintain the flow of useful goods, 
while losses prevent the continued 
output of goods that are useless or 
unpopular, Profit and loss are the 
measurement of the usefulness of a 
business to the community.” 

Explanation of the profit “motive’ 
Mr. Stewart says, if carried too far 
may leave the impression that profit 
ia the purpose of business. “This is 
not so, any more than the payment 
of policemen's salaries is the pur 
pose of a police force 

Mr. Stewart places the responsibil- 
ity of public understanding of the 
profit and loss system on manage- 
ment “They and they alone,” he 
says, “can take the initiative, be- 
cause they can see all the aspects 
of business operation.” 
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AND SEALS PUNCTURES 100! 


5th Annual Report on B. F. Goodrich Invention That 
Protects Against Both Punctures and Sudden Blowouts 


4. “ALL TIRES were driven unt! failure occurred, 
with these results 


Be. 

8. “SEVERAL SPIKES 

at the tread and were ¢ 

of ai pressure indicated ¢ 


FEBRUARY 14, 1961 





PROVED IN USE BY THOUSANDS OF MOTORISTS 


C= five years ago our early tests 
indicated it! Reports from thou- 
sands of users confirmed it! Now, tests 
conducted by the American Automo- 
bile Association prove it! The B. F 
Goodrich Tubeless Tire not only seals 
punctures, it ends sudden blowouts 
too! The first development in tire 
history that does both! 


How Do Blowouts Occur? Blowouts 
start with a break in the tire’s fabric 
In a conventional tire, the inner tube 
stretches in an attempt to- bridge the 
gradually increasing gap. The tube is 
forced into the break, is pinched through, 
chafed through, or stretched to the 
breaking point resulting in a sud- 
den explosive release of air 


Why Doesn't the Tubeless Tire 
Blow Out? The Tubeless has no 
inner tube to fail with sudden release of 
air. Its air retaining inner layer of spe 
cial rubber is built inro the tire. When 
a break in the fabric occurs, the tire’s 
action gradually causes a small break in 
the liner and a slow release of air 


How Does It Seal Punctures? 
Sealant rubber under tread grips punc- 
turing object, plugs hole when object 


is pulled out, prevents escape of air 


How Does It Hold Air Without a 
Tube? Recent advances in man-made 
rubber made the Tubeless Tire possible 
Rim-seal ridges on the tire bead make 
an air-tight seal against the rim flange 
preventing air loss at the rim. A layer 
of another special man-made rubber 
prevents air loss through the tire. 


As in other BFG tires, “‘rythmic- 
flexing cords” give ‘“Rythm Ride.” 


What About Supply? In coopera- 
tion with the government's program 
to restrict the use of rubber, the BPG 
Tubeless Tire may not be available in 
your area at this ume. However, we 
can promise you that when conditions 
permit, production of this revolution- 
ary tire will be expanded so that every 
motorist can be safe from both blow- 
outs and punctures, a safety combina- 
tion never possible before 
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What Oil Jobbers Think About Gas Competition 


This is the third and last in a series of articles on how jobbers pro- 


mote oil heat and what they think about the natural gas threat 


This 


article presents opinions about gas in the distributors’ own words. It is 
based on an NPN survey of fuel oil jobbers in the nation’s important oil 


heat markets 
The first article in the series 
ber advertising methods. The 


NPN Dec. 27, p. 17) discussed job- 


second article (see NPN Jan. 24, p. 49) 


described services jobbers are offering customers to keep and increase 


business 


By JOHN BARTON 
NPN Staff Writer 


Fuel oil jobbers generally are pes- 
about competing with gas 
when it costs less than oil 


simmistic 


Many jobbers are 
pliers’ failure to 
drive against gas 


critical of sup- 
make an all-out 
However most distributors § are 
fighting back when natural gas in- 
vades or threatens to invade their 
areas 

These facts are shown by an NPN 
survey of fuel oil jobbers in the prin 
cipal oil heat markets. NPN asked 
distributors how much damage they 
think gas will do to their business 
and what steps they are taking to 
meet the gas challenge 

NPN found 


1. Jobbers in gas areas almost 
without exception feel they will lose 
customers to gas this winter. How 
ever, many distributors feel they will 
gain other new customers themselves 
to offset losses to gas Many more 
jobbers.—particularly those in non 
gas areas, or those serving outlying 
communities away from gas lines 
are not worried at all 

2. The gas threat has influenced 
17% of the jobbers (who replied to 
NPN's inquiry) in their decision to 
take on oil burning equipment them 
selves 

3. About 25% of the jobbers have 
co-ordinated their fight against 
natural gas with efforts of oil burn- 
er equipment companies 

4. Nine percent have joined or 
helped form organizations to combat 
the gas advanc« 

5. About 60% say fuel oil costs 
more in their areas than does gas for 
a season's heating Most other job- 
bers say gas costs more A few re 
port the cost “about the same 

In the Midwest, close to 81% of 
the jobbers say oil is more expensive 
In East Coast and Southeast mar- 
kets, most jobbers say gas costs more 

6. Distributors in some regions are 


outspoken in asserting that suppliers 
are not giving enough advertising 
help in fighting gas 

7. About 97% of the jobbers say 
suppliers have made no price or sup- 
ply concessions to help them meet the 
gas threat. The other 3% say sup 
pliers have helped out 

8. Sixteen percent state that sup 
pliers have distributed more through 
jobbers as a result of gas advances 
Three percent note less distribution 
through jobbers. The remaining 79° 
report no change 


How Jobbers Say It— 


Here is how some jobbers explained 
to NPN what gas will do to their 
operations this winter (each para- 
graph represents the opinion of a 
different jobber) 


Midwest 


Iilinois—"“We may lose some cus- 
tomers next year due to completion of 
a new gas pipe line by the fall of 
1951 The amount of this loss de 
pends upon what the gas rates will 
be after the addition of the new line 
Gas rates are expected to go up when 
additional supply is made available.’ 

We will lose “possibly 50” custo- 
mers to gas this winter 

“We expect natural gas to take 
50% of our present business during 
the next five years We now sell 
over 30 million gals. yearly. We ex- 
pect to lose at least 100 home cus- 
tomers to gas this coming winter 
But our retail fuel oil deliveries will 
increase 25%, if we can purchase oil 

Indiana—“We have lost six custo- 
mers to gas. Gas is cheaper than 
any other fuel in this area, but is 
not readily available 

We will lose “less than 2%" of our 
customers 

lowa — Our losses will be “very 
great, probably 100 customers.” 

“Practically all new homes are hav- 
ing gas installation, due to less cost 


in installation as well as heating 
There are some conversions from fuel 
oil--many conversions from coal 

“We expect to lose quite a percent 
of our fuel oil business in the next 
three years to natural gas, due to the 
fact gas is much cheaper in town. We 
expect natural gas to gain more in 
town than in rural territory.” 

“We expect to lose 25% of our 
customers.” 

Michigan—Gas is a “very great’ 
threat “Practically all new homes 
were installing gas until a recent 
restriction. Many oil customers have 
changed to gas We have lost per- 
haps 15-20% of our customers to 
gas 

“Last season the gas company took 
considerable business away from fuel 
oil and would again do so if sufficient 
gas was available to them In our 
particular case, fuel oil sales in- 
creased last season, and we expect 
an increase this season.” 

‘We expect to lose from 5% to 
10% of our customers—about 150 of 
them.” 

Minnesota—‘“Twenty accounts, ap- 
proximately, will be lost to gas.” 
However, the “influx of home build- 
ing more than compensates for the 
loss.” 

We will lose “about 15% of our 
customers.” 

Missouri—"“We have not yet got- 
ten natural gas to our town, but the 
franchise has been voted. There were 
only 800 votes for it out of a 9,000 
population. We do not anticipate a 
great turnover in oil customers for 
about three to five years after gas 
comes in. The first to go will be 
butane and propane customers.” 

“We believe we have the most in- 
tense natural gas competition in the 
country. Last year we lost about 
3% of our actual customers to natural 





Morale Booster 


A jobber in the East started 
the heating season with a series 
of luncheons and dinners for its 
entire employe force “to get the 
maximum of sales-mindedness 
in the entire organization. The 
company aims at promoting a 
spirit of competition by offer- 
ing merchandise prizes for em- 
ployes showing “the best spirit 
and willingness to co-operate.” 
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gas, and this year it will amount to 
about 414%. The alarming thing to 
us is that we are unable to sell many 
new installations. We are afraid that 
the gas company is selling the very 
people we should be selling, and we 
are concerned as to the future 
pansion of our business.” 


ex- 


We consider gas “a very great 
threat. Most replacements go to 
gas.” We expect to lose “35-50 heat- 
ing plant customers, and 100-125 
stove accounts” to gas this winter 

South Dakota I am thinking of 
equipping myself to give service on 
heavy fuels (No. 6) to meet price 
competition of natural gas if and 
when it comes.” 


East 


New Jersey—“If we lose five cus- 
tomers on that account (gas) we'll 
be surprised. In another year, quite 
possibly there would be a change. 
Gas supply won't be organized fully 
until then. I doubt whether a cus- 
tomer will change his heating sys- 
tem for a saving of a few dollars, 
when he has no complaints about oil 
heat.” 

Gas “might affect 20%" of our 
customers. 

New York—“We do not expect to 

‘lose more than a very few (custo- 
mers) in the immediate future. Gas 
may have a tendency to minimize the 
number of new fuel oi] users if not 
properly combatted.” 

We expect to lose “about three” 
customers. 

“Very few customers will be lost, 
as the cost of gas is-and will be, 
more than that of oil.” 

We will lose “very few” customers 
“There have been too many gas short- 
ages in the past few years.” 

“One or 2%" of our customers will 
leave 

Pennsylvania—“We expect to lose 
no customers, Natural gas has taken 
potential new business, but none of 
the existing business.” 

“Where natural gas is available, 
we get no business.’ 

“We have lost five customers so 
far this fall.” 

“Natural gas is a very bad threat, 
only limited by the amount of gas at 
present. Over 3,000 gas installations 
have been made in the last 15 months 
in an area comprising 25,000 home- 
owned residences. Naturally, we will 
lose a lot of customers, because gas 
is selling at 5c per 100,000 BTU's.” 

Rhode Island—“We expect the in- 
dustry will lose most new construc- 
tion when and if gas comes.” 


Southeast 


Alabama—“You cannot beat nat- 
ural gas. Heating in our city is 
not a big problem, but to beat 
natural gas is next to impossible 
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Our fuel oil sales are principally be- 
yond the gas mains.” 

We will lose “100, or 10%” 
customers. 

South Carolina—We expect a 20% 
loss of customers this winter to gas 

Tennessee—"“Only about 1% of our 
customers have changed from oil to 
gas. Our biggest problem is that all 
the new equipment installations be- 
ing made are gas burners. Natural- 
ly, heating equipment salesmen will 
take the path of least resistance and 
sell the least expensive installation.” 

(For comments by jobbers on serv- 
ices they are offering to promote fuel 
oil, see NPN Jan. 24, p. 49) 


of our 


Criticize Suppliers 


One complaint of jobbers is that 
they do not get enough support from 
their suppliers in meeting the gas 
advertising attack A small-city 
Pennsylvania distributor puts it this 
way: 

“In our area there is no oil com- 
pany advertising except ours. The 
only support we get from our sup- 
plier is a promise to pay half of our 
advertising costs if we use their 
mats, and the cost does not exceed 
$100 per season.” 

Says another Pennsylvania jobber 
“The large refiners advertise on radio 
and television, but never mention 


Oil Club Digs in for 


The Petroleum Club of Rhode 
Island is one organization that has 
decided not to wait unti] natural gas 
strikes before reacting to the threat 

Last winter the club formed a com- 
mittee which would “have the sole 
power to deal with the natural gas in- 
vasion as it saw fit.” Plans were de- 
veloped for promotion through news- 
papers, television, outdoor posters, 
tank truck display and public rela- 
tions. 

The club has co-ordinated its ef- 
fort with that of Oil Heat Institute of 
New England. The club and all its 
members have OHI membership 

Newspaper Ads — During the month 
of November, Petroleum Club mem- 
bers helped try out in Rhode Island 
a newspaper campaign which OHI 
plans to use later throughout New 
England. Ads were inserted in eight 
of the state’s newspapers. These 
included both the large Provi- 
dence papers, and those of smaller 
communities. Two different ads 
stressed (1) the slogan “Better Heat 
With Oil Heat,” and (2) benefits to 
the public from doing business with 
an OHI member. 

So far, advertisements have made 
no direct mention of natural gas. As 
club President Arthur J. DeBlois, Jr., 


their distributors’ names. In fact, 
they are in direct competition with 
the distributor.” 


A Michigan distributor states that 
there is need for “a co-operative ef- 
fort on the part of suppliers and oil 
jobbers to combat gas,” adding that 
there has been “no effort whatsoever 
on the part of suppliers to combat 
gas competition.” 


From a St. Louis jobber: “Last 
year the Oil Heat Institute of St. 
Louis launched a $20,000 advertising 
campaign, half of which was borne 
by the major suppliers. This year 
we attempted to spend $30,900 in 
newspaper advertising only, and ex- 
pected the major suppliers to pay 
half ... When the major companies 
changed their minds and decided not 
to contribute to our campaign, we 
were forced to discontinue it after 
spending about $15,000." (Since then, 
several majors have agreed to help 
support the campaign the jobber 
notes.) 


“We would guess,” the St. Louis 
jobber continues, “that all fuel oil 
advertising in St. Louis would not 
be over 20% of what the local gas 
utility is doing. Oi] is about one- 
third higher than natural gas in St 
Louis (yet) recently our mar- 
gin was cut, which makes it almost 
impossible to do any further adver- 
tising.”’ 


Gas Invasion 


of DeBlois Oil Co., Pawtucket, R. L., 
puts it, the Rhode Island jobbers pre- 
fer to “let sleeping dogs lie.” Mr 
DeBlois also told NPN: 

“We intend to run (newspaper) ads 


THREE-COLOR DECAL made available 
to fuel oil distributors by New England 
OHI. Colors are red, yellow and black 
These decals come in three sizes: 5 x 6 
in.; 10 x 12 in.; and 15 x 18 in. Members 
of Petroleum Club of Rhode Island are 
displaying this emblem on their trucks 
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Cities Service Terminal & Compounding plant, 
Chicago, Illinois 


Newest link of PROGRESS 


NOW!...The newest... finest... 
most modern plant for compounding 
and packaging lubricating oils 


Month by month you see the proof piling 
up of still more Cities Service growth... 
strength . . . progressiveness. Now the 
latest Cities Service facilities have been 
added in Chicago's Cicero district. Here 
a completely modern 25-million-gallon 
plant is in full operation today, to serve 
you with lubricants of characteristic Cities 
Service quality. 


The size of this complete plant.. .its CITI BS 
rail and water transport advantages ...and 
the excellence of its output signify the 
progress Cities Service is attaining 
throughout its marketing area. Cities 


Service has been progressive and will 
remain so, always striving to provide its 


dealers ...its customers... with the finest a ia RVI C be 


petroleum products made. 
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for as long as deemed necessary by 
the committee, and go so far as to 
run them until the time that natural 
gas is here in greater Providence. 
When that time comes, we will then 
take off our kid gloves and go to 
work, and directly oppose natural gas 
as not being a cheap fuel.” 

As a tie-in, each of the 60 mem- 
bers of the Petroleum Club is dis- 
playing the Oil Heat Institute of 
New England symbol of reliability 
on his rolling equipment. 

Planned Campaign—-The New Eng- 
land OHI itself feels that “publicity” 
is the No. 1 defense weapon against 
natural gas invasion. The institute 
has divided defense against gas into 
two periods 

“Part I is that period in which we 
know that gas is eventually to be 
available for the public's yse, but has 
not as yet arrived. This is the per- 
iod we are going through at the 
present time. 

“Part II is that period when natural 
gas is actually available for sale in 


a given area, and is being offered to 
the public by the gas utilities.” 

Different publicity methods for the 
two parts are planned. Fred N. Beck- 
with, New England OHI executive 
secretary, describes them this way: 

“During the first period, the oil 
heating industry's objective is to sell 
oil heat to the public .. . to sell 
oil heat as the superior fuel... to 
sell Better heat with oil heat. The 
advertising of this period should start 
several months prior to the arrival 
of natural gas in an area 

“During the second period,” Mr 
Beckwith continues, “comparison in 
costs can be stressed, along with the 
decals, electrotypes and stickers of 
the best fuel.” 

New England OHI has asked mem- 
bers 

1. To get from OHI, at no cost, 
decals, electrotypes and stickers of the 
institute’s emblem (see decal repro- 
duction on p. 39) 

2. To display the emblem wherever 


possible 


Heavy Advertising to Back Gas Expansion in 1951 


One yardstick for measuring the 
extent of natural gas advances in the 
coming year is the fact that Ameri- 
can Gas Assn.’s committee on promo- 
tion, advertising and research has ap- 
proved expenditures of nearly $1,700,- 
000 for 1951 gas industry programs 
in these fields. 

The committee authorized $657,000 
for general research, $825,000 for ad- 
vertising, and $189,000 for promotion. 
These are in addition to similar activ- 
ities of gas appliance manufacturers 
and gas utility companies. 

Imports from Canada— Likelihood 
that natural gas from Canada will 
seek markets in Northwest U. S8. 
states in the not-too-distant future 
was evident from statements made 
Jan. 25 by the Alberta government. 
Although the official action of the 
province was to ban gas exports from 
the province for the time being (to 
make sure there will be enough gas 
for Alberta customers) it left the 
door open for exports to this country 

Views of the Cabinet and Conserva- 
tion Board are that gas export is de- 
sirable as soon as sufficient reserves 
can be proved to warrant it. The 
board stated that export probably 
will be authorized after further gas 
discoveries are made. 

Export applicants include three 
companies which have proposed build- 
ing natural gas lines from Alberta to 
the Pacific Coast to serve both British 
Columbia and northwestern U. S. 
These are: Westcoast Transmission 
Co., Alberta Natural Gas Co. and 
Pacific Northwest Pipe Line Corp. 

After the government announce- 
ment, Westcoast Transmission’s Pres- 
ident Frank McMahon said that his 
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company’s policy was to “pursue its 
plans” of planning to supply north- 
eastern Columbia and the U. S. Pacific 
Northwest. 

New Gas Facilities—Following is a 
review of some recent Federal Power 
Commission activity in relation to na- 
tural gas expansion requests: 

New England Tennessee Gas 
Transmission Co. has asked Federal 
Power Commission for authorization 
to construct facilities for increasing 
the design capacity of the company’s 
system by 40 million cu. ft. daily and 
for developing a gas storage project 
which would add 200 million cu. ft. 
daily of delivery capacity during the 
period of maximum demand. 

Facilities would be used to supply 
on peak days an additional 194 mil- 
lion cu. ft. daily to Northeastern Gas 
Transmission Co. a subsidiary, which 
has been authorized to supply part of 
the New England market with natural 
gas. Northeastern recently filed ap- 
plication to serve additional custom- 
ers in that area. 

Total construction of new Tennes- 
see facilities would cost about $51 





Gas Rule of Thumb 


As a comparative figure to 
aid in evaluating the scope of 
some of the projects being un- 
dertaken by the gas industry, 
it is estimated that it takes 
about 175 million cu, ft. of gas 
in a winter month to heat the 
homes and supply an average 
number of industries in a city 
of 5,000. 











million and would include about 438 
miles of loop line on Tennessee's Buf- 
falo and New England extensions. 

North-South Carolina-.FPC has 
authorized Piedmont Natural Gas Co 
of Spartanburg, 8. C., to construct 
series of lateral pipe lines from sys- 
tem of Transcontinental Gas Pipe Line 
Corp. and serve eight communities in 
North and South Carolina. 

Piedmont Natural’s project, at 
estimated cost of $1,200,000, includes 
six laterals for serving: Charlotte, 
Winston-Salem, Greensboro Sa!is- 
bury, High Point and Burlington, 
North Carolina, plus Greenville and 
Spartanburg, South Carolina. 

FPC has scheduled hearings to 
berin Feb. 20 in Washington on new 
application of Public Service Co. of 
North Carolina to serve 34 communi- 
ties in North Carolina. The company 
proposes construction of seven lateral 
lines to carry supplies from Trans- 
continental Gas Pipe Line Corp 

Of the 34, the following nine com- 
munities that would be served with 
natura! gas now have artificial gas 
Asheville, Gastonia, Dallas, Concord, 
Kannepolis, Statesville, Chapel Hill, 
Durham and Raleigh 


Season Colder Than Last 
In Midwest and Southeast 


CLEVELAND Weather in Mid- 
west and Southeast cities during the 
heating season Sept. 1, 1950, through 
Feb. 10, 1951, continued colder (more 
degree days*) than either the corres- 
ponding 1949-1950 season or nor- 
mal**, according to NPN’s regular 
degree day check of 14 cities in the 
nation's principal oil heat markets. 

On the East Coast, however, the 
1950-1951 season season was colder 
than 1949-1950, but warmer than nor- 
mal. 


Degree Day Summary 
Sept. 1—Feb. 10 


East Const 1960-51 1948-50 
Bostont 3,153 3,091 
New York b 2,491 
Philadephia 3 2,387 
Washingtont 2,170 
Average 2,535 
Midwest 
Chicago? 3,647 
Cleveland 3 3,072 
Detroitt q 3,568 
Minneapolist 5.5632 5,065 
Omahat 2: 3,909 
St. Louis q 2.560 
Average 3.635 
southeast 
Birmingham, Ala.t 1,344 
Charleston, 8. C 
Nashville, Tenn.t 
Raleigh, N 
Average 2,252 


* Degree days are the number of degrees F 
by which the mean temperature for any 24 
hour period falls below 65 degrees Thus a 
mean temperature of 50 degrees F. for a 24- 
hour period would equal 15 degree days it ts 
estimated that the average home ol! burner 
will burn about a galjon of fuel oll for each 
three degree days 

** Normal degree day figures are based on 
average temperatures from individual weather 
Station Giles dating back to year records were 
first kept 

' Indicates readings taken at airport office 
Readings tn other cities are taken at downtown 
(city) offices 
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4 P. Mosher Jr, Market Editor, NPN and Piatt's OTL4GRAM Price Services, 50 West 50th St., New Yerk (20), COLumbus 56-1695 
(ther O4AIRAM News Bureaus Cleveland (13 3} Wet ird t CHerry Té « Chicago (5 59 East Van Buren &t HArrison 
ool © Washington (4 1044 Netional Press Building, NAtiomal MTT « Houston (2 120 First Nationa) Bank Bidg., ATwood #412 


Midwest Oil Still Suffers Transportation Woes 


back in balance the effect of keeping fuel oil sales in regular customer 
the nation’s channels, according to East Coast reports 
strike was Some New York Harbor suppliers, with small surplus 
tank cars unloaded quantities of heatirg oils and heavy fuel, declined to a 
an ice am on the ept bids from spot buyers because they had sold at 
Mississippi for a time ld nore than adequate relief the low quoted” barge prices during the Dec. 19-Jan 
to the Chicago ft oil About 1,000,000 bbis. of 25 base period. The bids from potential buyers frequently 
duct were ti ) wee ‘airo, Ill., and St. Louis were 0.5c higher than prices quoted for heating oils and 


int gorging \k« ke fre p. 17 from 10 to 30c per bbl. above those quoted for residuals 


The nation as whole was getting the full heating load Several suppliers said they preferred to hold supplies for 


older than normal weather hit many areas Light eventualities among their regular customers, rather 
ill were hard to find in uncommitted lo in than offer at the same« l io o the occasional buy 

Gulf Coast cargo market Kerosine demand was re er 
ported exceptionally heavy in the Southeast, and heating Gasoline for the mo i was quiet A few inquiries 
iis and residual fuel generally were closely held in the for cargo lots appeared at the Gulf, but generally trad 
Middle Atlantic area ng at wholesale was seasonally inactive On the other 
The transportation tie-up had effect over a broad hand, there continued indications that retail sales in 
f the Midwe and M ontinent Fuel oils some areas to date this year were substantially ahead of 
Chicago, but were the same period in 1950. One major refiner at the Gulf 
Pexas and Oklahoma summed up his gasoline position by saying the product 


ars t 


ve then was “a little hard to move for prompt lifting, but that 


by spot buyers ontinued he had firm orders in hand for liftings later in spring 


Se per gal. (above low quoted Two gasoline price wars were reported. The retail 
m whether the buyer « ! was t war which started in Pueblo, Colo., a little over tw 
transportatior weeks ago (see Feb. 7 NPN, p. 39) spread to Denver 
tural gasoline f a0 gal. in where prices were reported lc per gal. lower than those 
both Oklahon Texas ve anufacturers in Pueblo 
lowered thei uo s in e sales The mar Price cutting in Pueblo, which started among four 
ket is getti a l f yme nanufacturer stated private brand distributors, at lates eports involved six 
adding that ) refiners have cut their purchases fror of the larger private brand ributo and most of 
New quotations and sales, both « } the major companies marketing in that area. Prices 
FOB Group 3 and 5.87% FOR Brecke1 for regular-grade gasoline in Pueblo ranged from 11.4 
to 14.4c, ex 6c state and 1.5c federal taxes, as compared 
pr ‘ 1 rer 1 nature with 18.4c for private brands and 20.5¢ for major brands 
rumblings ! lear ha reti i o before the price cutting started 
Stablizat 1 Agency on i i Discount stamps, offered by one private brand dis 
wmaaibility tributor, blamed for the start of the p war, are still 
ioning ESA for a further inc: + California being given away, NPN was told 
when that agency ) process suct In Camden, N. J another gasoline price war broke 
t unlikel Crude i area is tight yut, just two months after the end of the last one 
r companies) Prices for regular grade reportedly have dropped 2 
Premiums per gal from 20.4 to 18.4c for major brands, ex 4.5 
state and federal taxes. Some private brands are 2 
lower. As in the last price war, cutting started in the 
think boulevard section, just off the Delaware tiver Bridge 
boost in bunker and said to be spreading to downtown Camden 
argument being avoid probable ir Little or no easing was indicated in the supply positior 
reases in demand caused by advances, actual and fore ff lubricating oils and specialty products The tight 
ast ’ mal prices Seve 1 east trade sources supply of these oils made for quiet trading, and this was 
foregone conclusion the Interstat« accentuated by a growing shortage of steel drums and 
on will grant ¢ , n Tidewater the general tie-up of rail transportation One Westerr 
oal freight rates, thus adding perhaps another 25c per Penna. refiner declared he had eight cars of lubricating 
ton in wholk al prices at New York and Philadel oil held outside his loading rack pending settlement of 
phia to the 2! advance recently made Oil companies the rail strike 
feel it is axiomatic that advance n « prices over oil Scale wax was more closely held than most : 
prices will cause more ive nm o. 6 fuel, and de grades, according to reports However, several suppliers 
and already is heavy fo ik el said for the time being they were taking on 
Meanwhile, the pric ) v é n tomers for the refined grades 


42 





Oil MARKETS 





Summary of Daily Gasoline Prices (Feb. 6 through Feb. 12) 


Meter Gasoline 93 Oct. K (Premium) : 
VUklahoma (Group 3) 
Midwestern (Group 3 bas 
N. Tex.( For shpt. to Tex rs M. dest'ns) 
W.Tex.( For shpt. to Tex.&N.M. dest'ns) 
‘ex.( For shpt. to Tex. &@N.M. dest'ns) 
Cent.’ W. Tex. (Truck Tnsp.) 


to Tex.&N. M. dest 
EB. Tex.( For shpt. to Tex.&4N.M. dest’ns) 

Motor Gasoline 88 Oct. K (Premium) : 
Oklahoma (Group 3) 
Midwestern (Group 3 basis) . 

N. Tex.( For shpt. to Tex.&4N.M. dest'ns) 
W.Tex.(For shpt. to Tex. &N.M. dest'ns) 
B. Tex. (Truck Tnsp.) .. : 
Cent (Truck Tnsp.) 

Motor Gasoline 86 Oct. R (Premium) : 
Oklahoma (Group 3) 

W.Tex. (For os et. to to ee &N.M. dest'ns) 
EB. Tex. (Truc 

Meter Gasoline 44 on. 2 " (Regular) : 

Oklahoma (Group 3) 

Midwestern (Group 3 

N. Tex.( For shpt. to Tex.&N M. dest’ns) 
W.Tex. (For shpt. to Tex.4N.M. dest'ns) 
gE. Tex . 

Cent. W. Tex. (Truck Tnsp.) 

Moter Gasoline 82 Oct. BK (Regular): 

Oklahoma (Group 3) . (3)10.375-10.75 
Midwestern (Group 3 basis) (2)10. et 875 
N. Tex.(For shpt. to Tex. &N.M. dest’ ns) bat +} (2)10 
W.Tex. (For shpt to Tex.&N.M. dest'ns) 
gE. Tex (Truck nap.) : 

WwW. Tex Prock Tnsp ) 

Motor Gasoline 80 Oct. K (Regular): 
Oklahoma (Group 3) (2) 10.375-10.625 
N. Tex.(For shpt. to Tex @N_M. dest’ns) 10.75 
W.Tex.(For shpt. to Tex.4N.M. dest’ns) 11(2) 11(2) 

Thsp.) ° 
(Truck Tnsp.) 

Moter Gasoline 60 Oct. M. & below: 
Oklahoma (Group 3) eee 9.625-10 
Midwestern (Group 3 basis) (2)9.75-9.875 
N. Tex.( For shpt. to Tex.4N.M. dest’'ns) (2)9.75-10.8 
W.Tex.(For shpt. to Tex.4N.M. dest'ns) 10.375-10.5(3) 

9.875-10.5 


) 
(Truck Tosp.) 
Motor Gasoline 93 Oct. KR (Premium): 
New York harbor . 
New York harbor, barges” ° 
Philadeiphia ‘ 
Philadelphia, ‘Darges ° 
Baltimore .. ° 
Bn barges .. 
Motor Gasoline 96 Oct. KR (Premiam): 
send York harbor .. 
ew York harbor, ‘barges 
Puiladerpnia . ° 
Philadelphia, barges 
Baltimore .. . 
Baltimore, barges 
Motor Gasoline 86 Oct. R (Regular): 
New York harbor 
New ps 3 Lesa “barges 
Philade!p' . 
Philadelphia, ‘barges : 
Baltimore .. 
Baltimore, barges 


ay 
10 5-11(3) 
10.75 


we 
bb eo eb et ee 
wore ww 
Segue 
ELRase 
we 


Ree 
ponepegn sens 
end had 
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Pa 

eww e 
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Motor Gasoline: 
Western Penna., Bradford-Warren: 
90 Oct. R (Prem) 
86 Oct. R (Regular) 
Westera Penna., O8F City: 
90 Oct. R (Prem) 
86 Oct. R (Regular) 


13. 75-14(2) 
(2)12.75-13 


13.75-13.9 
12. 75-12.9(2) 





Penna., Pitt 
90 Oct. R (Prem) 13.9(2) 
86 Oct. R (Regular) 12.9(2) 


NOTE: Research octane ratings. indicated by the letter * 
the letter “‘M”’ 


13.9(2) 
12.9(2) 


(3) 10.375-10.75 

(2)10 Laat 875 
11 (ay 
10.5-11(3) 
10.75 


(2)10.375-10.625 
10.75 


1 
(2)12. 75-13 


13.75-13.9 
12.75-12.9(2) 


R",. are minimum ratings 


Thursday Tuesday 
Feb. 8 ob. 6 


11.375 


r 
ste 

375 
75-13. 25 
5 


il 
in 
12 
es 
12 
12 


(3)11.37S-11.75 
(2)11.375-11. 875 


2 at6- 11.75 
(3) 2: 12 77 


1243) 
11.75-12.5 
12 


11.375-11.5 
123) 
11.6-12.5 


(3)10.375-10.75 
(2)10 ate 875 
(ay 17 


ay 
10 ‘S-1103) 
10.75 


(2) 10. 375- 10.625 (320.97 go-ee.eas 2090. S70-10.688 
10.75 
11(2) 11(2) 


14. 76-15 
14.65-14.9 
15. 15-15.3 


15. 
12.9-15(2) 
12.8 


ee tt 


rr 
paso boas 
eeecze °F 
: & 
8 


- 
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: 
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wn 
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13. 75-14(2) 


(nie 75-13 (2)12. 75-13 


13.75-13.9 13.75-13.9 
12.75-12.9(2) 12.75-12.0( 
13.9(2) 13.9(2) 


12.9(2) 12.9(2) 
Motor method ~etane ratings, where used, are indicated by 





ATLANTIC COAST 
Fuel Oil Demand Hiked by Cold Weather 


Colder weather sent spot buyers in the search for heat- 
ing oils and heavy fuel in many East Coast districts 
last week, but supplies continued closely held, according 
to trade reports. Trading in gasoline was quiet. Reports 
of expanded gasoline sales at retail were received from 
several marketers 


The unusual cold spel] that gripped the South stimu- 


lated inquiries for kerosine and Diesel oil at Jacksonville 
and Savannah. With the Plantation Pipe Line already 


FEBRUARY 14, 1951 


running at full capacity, a number of seaboard termi 
nal operators reportedly were borrowing and swapping 
to stretch supplies until the next tanker arrival. One 
tanker load of kerosine that arrived in Jacksonville was 
said to be almost entirely “owed” for material borrowed 
earlier 

At New York Harbor, bids for barge lots ranged yp to 
10.5¢c for kerosine and 9.5c for No. 2, both prices 0.%« 
higher than generally quoted by primary suppliers to 
their regular customers, but little material was said to 
be available 

At both New York and Philadelphia, heavy fuel to a 
non-regular buyer was reported “almost unobtainable.’ 
Bids of $2.40 for barge lots of bunker “C” fuel brought 
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Explanations of Price Tables 


The reader's attention is directed to the fol 
lowing explanations which apply to the Sum- 
nary of Daily Gasoline Prices appearing on 

13 and the price tables appearing on pages 
f this issue 
letter “X" indicates a change in price; if 
hange is on the low of the price range, the 
adjacent to the low f the change is on 
igh of the price change, the “X” is adjacent 
high: a change from one flat price to 
lower flat price, or elimination of 
price range, is indicated with an 
of the new price; elimination of 
range is indicated with an 
of the new price 
figures indicate number of com 
en two or I! re companies 
own. In the Gulf Coast Cargo 
reported are shown 
ws and hig 
atte 


tanker 


eT num De 
unders, con 
ar marketers 


ntervals 











at New York, it we air Most harbor 
1 $2.15 for 
' Portland, Me., was in the Boston mar 
ket looking for “any quantity” of kerosine and No. 2 
fuel. Here again, as at most other points, heating oils 
were described as closely held 
While sales to new buyers continued few and far be 
tween, the description of “quiet” was a deceptive one to 
describe trading in eastern districts It was learned 
by NPN that one major supplier since Oct. 1 has 
swapped approximately 500,000 bbls. of kerosine in ex 
change for a similar quantity of No. 2 fuel. An Inde 
pendent at New York Harbor said he had been a “con 
sistent buyer” of supplemental lots of No. 2 fuel, and 
one major reportedly has purchased in excess of 2,000,000 
bbls. of No. 2 in small lots since the start of the heating 
season 
First reports on January sales of gasoline pointed to 
a record year A large marketer in New England said 
his sales this winter to date were 7° greater than at 
same time a year ago. An Independent at Boston dis 
closed his sales were 25° greater than in January last 
year 


GULF COAST 
Inquiries Appear for Gasoline 


Gasoline was beginning to show signs of life—-at least 
there were several inquiries-—in otherwise quiet trading 
at the Gulf, according to last week's reports. High trans 
portation costs still tended to hold up sales in cargo 
lots to new buyers, but even if tanker rates were sub 
tantially lower there were only a few small offerings of 
heating oils and residual fuel for a buyer to choose from 

It will be a big year on gasoline that was the con 
sensus of refiners At the same time, several refiners 
conceded that prompt gasoline was somewhat slow-mov- 
ing, but they added they had firm orders for liftings 
later on rhe appearance of several inquiries for early 
gasoline, therefore, caused quite a stir of interest 

One export inquiry for a T2 lot of 70-72 oct. leaded 


as 


gasoline was reported and other export requirements in 
cluded three cargo lots of regular-grade gasoline, 86 oct 
Research. Two domestic marketers also were reported 
putting out feelers for perhaps a total of three cargoes 
for fairly early movement 

While no gasoline sales were confirmed, regular-grade 
86 oct. Research generally was reported held for “low 
Oilgram, date of lifting,” or lle (the low quoted price) 
sids for the most part were said to be from “0.125 to 
0.25c off,” and there was widespread interest as to 
whether any requirements were covered 

Heating oils and heavy fuel were quiet, according to 
reports One refiner, looking for supplemental lots of 
kerosine and 2, declared he had not been able to 
find any full cargo offering not previously committed 

Bunker “C” fuel reportedly was not so closely he!d as 
kerosine and 
of offerings re ow sulfur material, bids of 10 and 


2, but traders said there was no press 
bb! pren ms were Quotations 


ranged from $1.75 to $1.90 per 


CENTRAL MICHIGAN 
Fuel Demand Rises in Zero Weather 


Fuel oil again was in pe lemand as zero weather 
the state mn tin week of February 
ntral Michigan refine ‘ ce changé 

or open market trading we 

Refiners said inquiry for Nos. 1, 2 and 3 fuels was par 

ticular'y heavy due to the fact large oi] companies were 
trying to “work out of” the effects of the rail strike 
Jobbers a'so were endeavoring to buy in the open mar 
ket to supplement their takings against contracts from 
their regular suppliers Most refiners said they wer 
just barely getting by” and were meeting demand from 
daily production or from “very low” inventories 

Demand also was stronger for heavy fuel, and refiners 

who last month were “a little long” now said their in 
ventories were in good balance 

Gasoline continued in steady demand. Refiners said 

production “about equaled” shipments or permitted only 
slight storage gains. No refiner indicated willingness to 
offer product in open market 


MIDWESTERN Chicago-E. St. Lovis Area) 
Fuels Start Moving from Rail Yards 


Midwest refiners late the past week began working 
out of a critical fuel oil distribution problem caused by 
sub-zero weather and a nine-day strike ot railroad switch- 
men that had tank cars tied-up in major switching yards 
in the upper central states region. Spot market trad- 
ing was at a virtua! standstill during the entire strike 
period, but trading began to open up once the strike was 
settled (Feb. 8), according to trade reports 

Although no relief was seen in the tight tank car situa- 
tion itself this season, open market buying at “premi 
ums” for light fuels was “cautious” for two reasons, ac- 
cording to tank car marketers. They said there could be 
(1) “a lot of distressed material available—possibly at 
a saving” once “lost” cars were found, and (2) amount 
of material thus available, plus fact that some refiners 
storage had increased, “might mean a turning point in 
this season's fuel oil market.” 

Ability of a buyer to furnish tank cars remained key 
to most open market deals. Products, in many instances 
were available to resellers at quoted Group 3 lows, if cars 
were furnished 

Sales of light fuel disclosed by marketers ranged in 
price from 8.625 to 9c for No. 2, and for No. 1 fuel 
from 9.25 to 9.5c FOB Group 3, in sellers’ cars Offer- 
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NPN Gasoline index 


Cents Per Gal. 
Dealer T.W. Tank Car 
7 11.63 
11 63 
10 91 


11 63 

11 63 

10.91 

Dealer index is an average 
tex in SO cities 


tank wagon prices ex 


Tank car index is weighted average of following wholesale 
markets for reguiar-grade gasoline) FOB refineries r ter 
minals: Okla Midwesterr v Penr Calif N. Y¥. Harbor 
Phila¢elphia, Jacksonville, Boston and Gulf Coast 

* Tirough an error index for Feb 
Feb. 7 issue 


>} Was’ not inserted ir 











ing of No. 2 at 8.25c, FOB New Mexico, for resale, was 
disclosed. Midwest refiners’ Group 3 quotations were un- 
changed, ranging from 9 to 9.25c for No. 1 and from 
8.375 to 8.625c for No. 2 

Heavy fuel was “readily available” from resellers at 
$1.85 per bbl., FOB E. Texas. Sale of 40 cars at that 
price for prompt shipment to an eastern consumer was 
disclosed by a marketer. Four Midwest refiners quoted 
No. 6 at flat $1.75 per bbl., Group 3 


Gasoline remained quiet although several large refiners 
and water terminal operators showed interest in next sea- 
son's “big potential” demand Marketer disclosed sale 
of 10 cars of cycled regular-grade gasoline he had pur- 
chased at 9.5c, Group 3 basis. Refiners’ quotations for 
82 oct. refined regular ranged from 10.375 to 10.875c, 
Group 3. 


CHICAGO DISTRICT 
Transportation Keeps Fuels Off Balance 


A nine-day rail strike that ended late last week, severe 
ice conditions that halted barge traffic, and sub-zero tem- 
peratures that brought peak consumer demand, all worked 
to put fuel oil supplies in a badly off-balanced position 
in Chicago District, according to trade sources generally 
Open market trading was quiet and prices were un 
changed 


While primary and secondary suppliers in Chicago 
struggled to make dwindling supplies of light and heavy 
fuels stretch, an estimated 1,000,000 bbls. of light prod- 
ucts in barges that were tied up below St. Louis because 


of a 70-mile ice jam began moving again, as gorging ice 


broke free (see p. 17) 


Further tightening in fuel oil supplies at refineries and 
water terminals resulted in “short” deliveries to consum- 
ers. Most Chicago suppliers resorted to some form of 
restricted deliveries similar to that put into effect a week 
earlier by Standard of Indiana and Arrow Petroleum 
Co. Deliveries, however, varied from 50 gals. to 150 gals 


Chicago marketers disclosed “a few" spot sales of fuel 
oil in transport quantities at prices higher than those 
generally quoted by suppliers. It was said by some that 
price was “no longer a factor Since “there was very 
little available in open market to buy.” One supply 
source disclosed sales of No. 6 fuel at 8.25c per gal 
FOB Chicago District; quotations ranged from 7.1 to 


8.25« 





Crude Oil Prices 


No changes in crude oil prices were reported 
in week ended Feb. 10 For complete crude 
price schedules, see Jan. 31 NPN, p. 46-47 








MID-CONTINENT 
Demand Good for Most Products 


Refiners in the Mid-Continent the past week felt it 
would take at least the balance of February for snarled 
up transportation situation to get back to normal. Mean 
while, practically all refined products remained in good 
demand, according to reports. Very few sales, and no 
price changes, were reported 

Heavy fuel was being hurt most by the rail strike 
and scarcity of tank cars, marketers said, while some 
distillates were moving through Great Lakes Pipe Lide 
system Slightly milder weather in consuming areas 
helped to relieve the pressure on some refiners, but ma- 
jority still said they were from four to 20 days be- 
hind in regular-customer orders 

In Kansas, refiners said they were having better luck 
in obtaining cars. Two in that area, however, said their 
No. 1 and kerosine stocks were “almost gone.” In other 
districts, refiners generally believed that supply and de- 
mand status of products would balance out if trans- 
portation picture would clear up. As it was, light ary! 
heavy fuel selling generally was based on who provided 
transportation If the seller furnished cars, products 
generally moved at “premiums,” while in most cases 
buyers could obtain products “at the lows” if they had 
cars 

Several refiners still expressed “concern” over their 
inability to build up gasoline stocks for spring and sum- 
mer, as local gasoline demand remained good in most 
areas. In Central West Texas and West Texas, however, 
a long dry spell was beginning to slow down gasoline 
sales to farmers 

Lubricating oils still were in “tight position,” two re 
finers said during week. Large government orders, plus 
domestic demand, were keeping stocks “fairly low,” they 
declared 

Sale of 10 cars of No. 5 fuel at 65c per bbl 
published price for No. 6," FOB Group 3, was reported 
by an Oklahoma refiner. Otherwise, open market trad 
ing was said to be at a virtual standstill 


“over low 


WESTERN PENNA. 


Lubricating Oils Remain Tight 


Heavy branded oi] sales and military requirements 
continued to absorb production of base lube stocks, with 
litt'e available to spot buyers, according to reports from 
refiners and other sources in Western Penna. the first 


week of February. Refiners of wax and petrolatum also 
were generally sold up, with demand for the latter prod- 
uct especially heavy. Most refiners were short of fuel 
oil and inter-refinery buying of gasoline was active. Price 
quotations were unchanged for all products 

Further limitations to lube trading were added by short 
age of tank cars, growing tightness in drums and small 
containers, and crippling effect of rail strike. Some re- 
finers said they anticipated serious dislocation of tank 
cars as cars held up by strike would be put into serv- 
ice all at once, especially in shipments to the Midwest 

Neutrals and cylinder stocks were “almost unobtain- 
able,” according to reports from all classes of buyers, and 
refiners generally said their stocks of these grades were 
very low. Sales of small quantities of 200 vis. neutral 
at 30c for compounding were disclosed, and some swap- 
ping of this material was reported 
200 neutral to the trade at 28 to 30c 

Bright stock was described as “easier” by some buyers 
who stated that they could accumulate fair quantities 
by several spot purchases. Other sources—refiners and 
buyers—stated, however, that bright was tight and “less 
free than 10 days previously.” One refiner disclosed 
sales of bright at 3lc, to broker for resale, one car for 


tefiners quoted 
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February against buyers inquiry for 


five ars ‘ y ,, lz s to the trade ranged 


Demand co i f cale Wax, especially 124-6 
AMP, and “ they could not cover all 
nquiry Quoted 25 » Te per Ib. some material at 
the ame time ‘ i to brokers at the low quoted 


price t was said 


Refiners of petro 
mand from domestic and foreign buyers One disclosed 
FAS New York 


amber at 6c, and another, sales of amber at 6.5« Quo 


steadily mounting de 


sales into April of snow white at %& 


tations at refineries ranged fror 7.75 to 8.75¢ for the 
former grade, 5.375 to 6.375c for the latter One refiner 
said he was turning down inquiry from foreign buyers 


for May shipments 


Oil Price Index Remains Unchanged 


WASHINGTON. Bureau of Labor Statistics’ wholesalk 
oll price index for week ended Feb. 5 showed no change 
for Hfth consecutive week, with none of components mov 
ing up or down since week ended Jan. 2. Complete in 
lex, based Platt's Oilgram quotations, is shown below 
for weeks ended on comparative dates indicated 1947 
equals 100 

Feb. 5 Jan. heb 
1951 1951 1950 


While not ! ) ) I wi » oll index 
bureau s ! ale pr dex ft other commodities 


based on 102 ip O07 t 182 rv week ended Feb. 5 


Crude-Products Spread Up 4c, IPAA Says 


EW YORK 


refined prod 
ing January 
bbl. to $1.02 
port of Inde 


averages 


Line oo 


for kerosine, 0.05c for light fuel and 0.11c for heavy fuel 
Crude price average for nation was unchanged 


Excluding California, product increases ranged from 
0.05c for heavy fuel to 0.12c per gal. for kerosine, while 
gasoline average was unchanged 


IPAA's averages for Jan, 19f0, De 1950, and Jan 
1951, follow 


Table I—California Included 
Kefined products in 6 dan 
Kefinery Markets 1950 
Motor Gas 
Ke 


Average above 4 products 
e per ga 
»b 


Table Il—California Excluded 


Refined products in & dan 

Kefinery Markets 1950 
Motor Gas 10.08 
Ke 


< 6s 
ea 
26 

Prices shown above are weighted averages based on 
low quotations as published in NATIONAL PETROLEUM NEWS 
and prepared by IPAA to reflect trend in oil prices and 
should not be interpreted as showing actual sales realiza 
tion for producers or refiners 


See Aug. 9, 1950, NPN, 7 8 for weights alloted by 
IPAA to the various refinery districts, products and 


rude 


Prices Cut 6.6c in Northampton, Mass. 


NORTHAMPTON, MASS 
has broken out in Northampton, Mass., has put re 


Gasoline price war whi 

ta 
L.5c per gal. below tank 

Reportedly d off by ig brand station's 2.4 

ces at most sta 


ice war started 


Summary of River Barge Commercial Shipments from Gulf Coast in December 1950 


Pigures in bbis. Prepared by OF A 


(rude oO (easotine 


from TRAAS te 


TAL ESEANA th 


trom ARK 


Kerosine 


sas Division, Department of the Interior) 


Heating oil (ias OF Puet on Lubes Mike. Prod 





Oil PRICE SECTION 





Prices at Refineries and Terminals and by Tank Wagon 
PRICES IN EFFECT FEB. 12 


Prices herewith are reproduced from Piatt'’s OILGRAM Daily Ov guaranteed; for subscribers’ private use only and not for resale oF 
Price Service, associated with National Petroleum News, whose rep- distribution or publication. During periods of short sapply, some sellers 
resentatives in ali NPN-OILGRAM offices devote their time exclusively and at times ali sellers, withhold quotations to new customers or the 
to reporting oi] industry prices every~s bere posting of Grm prices but give OJLGRAM the prices they otherwise 

‘ would quote to the trade in general and which they confine to their 

Prices shown in tables are sales prices or quotations or general offers regular customers only, and such prices appear in the price tables 
or posted prices by refiners, by pipeline terminal operators, and by Octane ratings are ASTM; Research Method ratings, indicated by letter 
tanker termina! operators; for current sales and shipments; for the bus- R, are minimum ratings; Motor Method ratings are indicated by letter 
iness day or period stated; except Tank Wagon prices, prices are for M. For further details of price conditions apply to any NPN—OILGRAM 
bulk lots such as tank car, truck transport, barge; prices applying to office or see back of any OJLGRAM Price Service invoice 
barges or cargoes or truck transport lots only, so designated; FOB re- 
fineries or terminals; in cents per gal., except per bbl. where § sign is For complete price service delivered daily from nearest OILGRAM 
shown; wax and petrolatums in cents per pound; ex all fees and taxes: publishing office, New York, Cleveland and Houston, address Piatt's 
for crude oi] and its products lawfully produced and transported; re- Price Service, Inc., 1213 West 3rd St., Cleveland (13), Ohio. Annual 
ported as received by O/LGRAM and National Petroleum News but not subscription rate in U. S.: $150 per year, payable in advance 


GASOLINE CENTRAL MICHIGAN MIDCONTINENT LUBES 
(FOB Central Michigan refineries) FOB Tulsa basis. Bright Stocks, vis. at 210° 
ey Se 3) -_ 90 Oct. R Prem. ........ (2)14-14.5 Neutrals, vis. at 100°, 0-10 pp. 
88 Oct em . il : : 13.5-14.25 
90 R Prem. .........(3)11.375-11.75 “3 (3)13-13.8 ny eer ~ epee 
R Prem 11.375-11.75 82 Oct : 12.25-12.5 Pale 
86 R Prem. : . 11.375-11.5 Str. run gasoline, exci ye Ape 
S4 R Reg : 10.375 Detroit shpt (4)10.5-12. 128 86-110 vis 
R Reg. ... .«» «€3)10.375-10.75 150 vis 
R Reg .. -€2)10.375-10.625 180 vis 
M & below .. 9.625-10 200 vis 
OH1O—Quotations of 8. O. for delivery to 250 vis 
MIDWEST (Group 3 basis) Ohio points 280 vis 
3 R Prem ee ° 11.375 83 Oct. R Reg 14.0 300 vis 
R Prem (2)11.375-11.875 
R Prem. : 11.75 
R Reg ; 10.3752) é 
R Reg (2)10.375-10.875 CALIFORNIA ? q 
M & below (2)9.75-8.875 Los Angeles dist ! D 


15.5(2) 


82 
80 
60 


eeuuvevenw 


Bright Stock —4 enventional 


80-8 . 
. (For shpt. to Tex. & N.M. dest’ns.) ot et yee A 
R Prem . 12.75-13.25 
R Prem dD 
R Prem (3)12-12.75 ae ey ee 
R Reg 11.25-11.5 wore b= — . 6.25- Bright Stock—Solvent 
. ~ ont ‘ . : 150-160 vis. 0-10 p.p., 95 v.t 
M & below : (2)9.75-10.8 San Joaquin Valley dist N 
= 80-82 Oct. M Prem 25-17 pa = es ~W 

. (For t. to Tex, & N.M. dest'ns.) 74-7 : , 
hi R ae _ 12.5 . 5 On, tng 200-210 vis., 90-85 v.1 
R Prem 12 300 vis., 95 v.t 
R Prem. 12(3) om 
R Prem. ° 1213) ylinder Stocks 
R Reg 11.25 LUBRICATING OILS 600 «r., olive green 
R Reg 11(2) 
R Reg 11/2) WESTERN PENNA, 
M & below 10.5( Prices are for sales made, or offers reliably . 

reported, to jobbers & compounders only SOUTH TEXAS (Neutral Olle) 

TEX. (Truck tnspt.) enitdinecai (Vis. at 100° F, FOB refineries for domestic 
Oct. R Prem 12 VISCOUS NEUTRALS—No. 3 col. Vis. at 70° and/or export shipment.) 
Oct. R Prem 11.75-12 F. 200 Vis. (180 at 100°) 420-425 f 
Oct. R Prem 11.75-12.5 0 pt Aare 31.5 PALE OWS: 
Oct. R Prem 11.5-12.5 10 pt aie 30.5 Vis. COLOR 
Oct. R Reg 10.75 29.5 100 1%-2 (2)12-12.514) 
82 Oct. R Reg . 10.5-11(3) (2)28-30 200 No. 2-3 ° (2)13-13.514) 


80 Oct. R Reg (143 at 100°) 400-405 4 300 No - 14(6) 
60 Oct. M & below 9.875-10.5 . ° oece 305 500 No 1516) 


2 
2 
29.5 750 No. 3 : 16(6) 
CENT. W. TEX. (Truck Transpt.) 24.5 1200 No. 3 (2)17-17.5(3) 
93 Oct. R Prem 12 (2)27-29 2000 No. 4 (2)18-1914) 
88 Oct 12 
84 Oct . 11.25 Bright Stocks, 
82 Oct 10.75 145-155 vis. at 210°, 540-550 f., No. & col 
80 Oct . a sanene 32.5 
60 Oct. M & below 9.5-10.5 


90 
ss 
Re 
a2 
@0 Cc 
N. 
93 
90 
SA 
BA 
&2 
80 
60 
w. 
93 
90 
&S 
86 
4 
82 
80 
60 


SSeser 


31.5 
(3)30-31 
ARK. (For shipment te Ark. & La.) 

86 Oct. R Prem. . 
80 Oct. R Reg 


. . Ph. oe 2543) 
60 Oct. M & below . . 50 8.R oe ‘ : 27(3) 


KANSAS (For Kansas destinations only) S 5 . oo 
90 Oct. R Prem oe 11.6 

88 Oct coe (2)T1.6-12.625 

86 Oct . . (2)11.6-12 


82 Oct - . 10.6(2) 
80 Oct. R R (2)10.6-11.625 Tank Car 
pices: aaa ee uUBE Fluorescent color for Buyers 
WESTERN PENNA. 
Bradford-Warren: solvent extracted and 


R Prem 15-14¢2) additive lube oils. 

R Reg 75-13 £ ° HIGH QUALITY 
Ou City: Petroleum Colors 
90 Oct. R Prem 7 
86 Oct. R Reg 7 





PATENT CHEMICALS. INC DEEP ROCK Olt CORPORATION 


Pittsburgh : 
90 Oct. R Prem : PATERSON 4, N. J 
86 Oct. R Reg 


FEBRUARY 14 
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RED OLA 

100 N 

200 

300 

500 

7 ! Hy 

1200 N 5-4 217 

2000 Ne (2)18-1014) 





"Atte Vg): 
.-.How to throw ‘em 
for a loss! 


Git there fustest with the mostest” 
applies in business as in sports 
You can out-play aggressive compe 
tition by offering your customers 
more. When you add the “100% Pure 
Pennsylvania” indicia to your lub 
ricating oils, whether canned or in 
bulk, you've scored an important 
selling point 

Nationally known, advertised and 
preferred for years, 100% Pure 
Pennsylvania products move faster 
and earn better profits for you 
Their dependable performance earns 
good will, too! 

It costs you nothing to find out 
how much you can gain by market 
ing Elk-refined 100% pure Pennsyl 
vamia products. If you will indi 
cate your estimated yearly needs, 
we'll outline a touchdown play that 
will set your competitors back! 


Write, wire or phone for details! 


ELK REFINING COMPANY 
KANAWHA VALLEY BUILDING 
Ghestesten 9. Va. 


Refiners of Highest Quelity 
Pennsylvania Grade Petroleum 


Bright Stocks 
Nevtrals 
Cylinder Stocks 
Waxes 


Chorter Member of ?.G.C.0.A.—Permit No. 25 








Refinery & Terminal Prices (Continved) 


PRICES IN EFFECT FEB. 12 


KEROSINE, GAS & FUEL OILS 


OKLAHOMA (Group 3) 

11-43 ww (3)9.25 
1244 ww (3)9.3 
Range oil 

58 & above DI 


MIDWESTERN 

41-43 ww 

412-44 ww 

Range oi! 

58 & above DI. diesel 

No. 1 p.w 

No. 2 straw i g 62 

No. 6 $1.7514) 


N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
4143 ww 8.75 

4244 ww 9 

ae oe | 8.2% 

No 2 straw 

No. 6 fuel 


W. TEX. (Fer shpt. to Tex. 
41-43 ww 
412-44 ww 
S& & above D.I. diesel 
No. 1 straw 
No. 2 straw 8 
No. 6 fue $1.75 
Fe. TEX. (Truck trnept.) 
41-43 ww 99.2512) 
412-44 ww (2)9-9.5 
58 & above DI. diese &.25-9.25 
uel 9.125 
a.5 
(4)$1.75~1.85(2) 
CENT. W. TEX. (Truck trnapt.) 
41-43 wow 9.5 
‘S & above D1 diese 5-9 25 
1 as 8.5 


25 


2 e 9 


£ 
1 fue 9 25 
t 


N ¢ ‘ $1.75-2.00 
KANSAS (For Kansas destinations only) 
42-44 ww 

‘§ & above Diesel 


el 
4 se! 
" ie $1 
KK. (For shipment to Ark., La.) 
44 ww 
actor fuel 
esel fuel 52 & below 
Diesel fuel 58 & above 
2 fuel 
No. 3 fuel 
4 fuel 
fo. 5 fuel 
6 fuel 
WESTERN PENNA 
Bradford-Warren 
Kerosine 
No. 1 fuel 
No. 2 fuel 
N ; 


f 
f 
7 


46-40 gravity 


ou City: 

Kerosine (2)11-11.5 
No (2)10. 75-11 
No. 2 i (3)10.5-10.75 
No. 3 fuel 10.5 
36-40 fuel 10.5 


Pittsbargh: 
Kerosine 

No. 1 fuel 
No. 2 fuel 
No. 3 fuel 
36-40 fuel 


11.625-11.75 
11.125-11.625 
11-11.375 


10.5-11 


CENTRAL MICHIGAN 
(FOB Central Michigan refineries.) 
Range oil 11.55-12 
46-49 ww. kero. ...... 11.55-12. 
PW. distillate (2)11.5-12 
No, 2 light straw 10.9-11 
10.8-11.25 
(3)8.5-10 
7.84.8 
(3)7.8-8.55 


No. 3 straw 
U.G.1. gas ot} 
No. 5 fuel 

No. 6 fuel . 


OHIO—Quotations of 8.0. Ohio for delivery to 
Ohio points 

Kerosine 

No. 1 Fuel 

No. 2 Fuel 

Diesel (Light & Med.) 


CALIFORNIA 
San Joaquin Valley 


40-43 ww 

Heavy fuel (PS 400) 
Light fuel (PS 300 

Diesel fuel (PS 200) 


Stove dist. (PS 100) 


Los Angeles 
40-43 wow 
Heavy fuel (PS 400) 


ht fuel (Ps rr 
0) 

Sar Francisco 

40-43 Ww 

Heavy fuel (PS 400 

Light fuel (PS 300 

Diesel fuel (PS 200) 

Stove dist. (PS 100) 


‘NATURAL GASOLINE 


(Group 3 & Breckenridge prices are to bDiend 
ers on freight Basis shown below Shipments 
may originate in any Mid-Continent manufae 
turing district.) 


FOB GROUP 3 


FOB BRECKENRIDGE 





New York 





Marketer of Petroleum Products 


NEW ENGLAND PETROLEUM CORPORATION 


Boston 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT FEB. 12 


CHICAGO DISTRICT PRICES ATLANTIC & GULF COASTS 


Prices & bbers & distr 
truck (tranasport 
line terminals end 


butors in tank car 
FOB refineries 
waterway barge 


Heavy Fuel Oils 

No. 5 
No. 5 
No. 6 
No. 6 


low sulfur . 
high sulfur 
low sulfur 

high sulfur 


WAX 


WESTERN PENNA. (T.C., in Bulk) 
White Crude Scale: 
122-124 A.m.p 


625 
124-126 A.mp 6 


> 


SEABOARD 
Melting points are 
MP Prices are for carload lots 
Prices are FOB refinery scale in 
bbis.; fully refined, slabs loose 
are FAS; scale in bags or bbis., 
im bags or cartons 


AMP, 3° her than 
domestic 
bags or 
Export prices 
fully refined 


Crude Seale N 
14-6 wh 


. ¥. Domestic 


7.542) 


N. ¥. Export 
7.5(2) 


Fully Refined: 


& 
§ 
7 
. 
& 
8 
oo 
1 


NAPHTHAS AND SOLVENTS 


FOB Group 3) 
Stoddard solvent 
Cleaners naphtha 
V.M.4P_ naphtha 
Mineral Spirits 
Rubber solvent 
Lacquer diluent 
Benzo) diluent 


(2)12.125 


(2)13.125 


12.625 


13.625 


WESTERN PENNA. 
On City: 
Stoddard solvent 


Pittsburgh: 
Stoddard solvent 1543) 
OH1O— Quotations of 8.0 
Ohio points 

VM4P Naphtha 

Minera! Spirits & Stoddard Solvent 
Rubber Solvent 


Ohio for delivery 


17.0 


&. TEXAS (Truck Trnspt.) 
Stoddard Solvent 


CENT. W. TEX. 
Stoddard Solvent 


(Truck Trnspt.) 


KANSAS (For Kan. Dest’n. only) 
Stoddard Solvent 


ATLANTIC COAST 
V.M.aP. 
Napbtha 
New York 
Harbor 
Philadelphia 
Baltimore 
Boston 
Providence 


1744) 
(3)16.5-17 


17.514) 


FEBRI RY 


Prices are of 


FOB their terminais 


District 
N. Y. Harbor 
Go barges 
Albany 
Baltimore . 
do barges 
Baton Rouge 
do barges 
Boston 
Charleston 
Corpus 
Houston 
do barges 
Jacksonville 
Miami 
Mobile 
New Haven 
New Orleans 
do barges 
Norfolk 
Pensacola 
Philadelphia 
do barges 
Pt 
Portiand 
Providence 
Savannah 
Tampa 
W timington, 
N. Cc 


Albany 
Baltimore 
do barges 
Baton Rouge. 
do barges 
Boston 
Charleston 
Houston 
do barges 
Jacksonville 
Miami 
Mobile 
New Haven 
New Orleans 
do barges 
Norfolk 
Pensacola 


Philadelphia . 


do barges 
Pt 
Portiand 
Providence 
Savannah 
Tampa 
Wilm'tn.N.C 


N. ¥ Hart 
Albany 
Baltimore 
Baton Rouge 
Boston 
Charleston 
Corpus 
Houston 
Jacksonville 
Miami 
Mobile 

New Haven 
New Orleans 
Norfolk 
Pensacola 
Philadelphia 
Port 
Portiand 
Providence 
Savannab 


Research octane 
octane ratings, where 


No. 2 Fuel 


N.Y, Harbor(19)9.1-9.2 
do barges (15)9-9.25 


Evergiades 


Christi 


Evergiades 


refiners 
Ships 
83 Oct. R 

Geasotine 


95-15.2(3) 
9-15¢2) 


. 


Christi 


15. 15-15.2 
15.05 


Evergiades 13.6 


15.05-15.3(2) 
14.95-15.2(2) 
13.612) 
13.4(2) 


13.15-14.55(2) 


Gas House 
Gas ett 
9.2-9.6 
9 
y 
9 


8 


10.1(8) 
10.1 
9.512) 
9.3110) 
8&.5-8.7(3) 
8.7 
(5)9.2-9.4 
9.5 


9.2(10) 
9.119) 
10.114) 
9.4°(9) 
9319 
10.147) 
1015) 
9.417) 


No. 6 Fuel 
No Sulfur 
Guarantee 


t 
o 
' 


wenn 


we Ne NN ee 


7515) 
1344) 
0215) 


PrPNNPN 


ratings 


3 


90 Oct. KR 


Prem. Gasoline Keg. Gasoline 
(3)12.85-13.6 


(2)13.85-14.35 


(2)13.75-14.25 


14.95-15.242) 


12.9-14.05 
12.8-13 


14.95-15.2(3) 


13.342) 
12.5 

12.25 

11.5-12 
13.3-13.6(4) 
13.6(2) 


13.6(3) 
14.8-15.3 
14.7-15.2 
(2)13.3-13.6 
13.3-13.4(2) 


13.15-13.2 


rf 


No. 6 Fuci 
No Sulfur 

Guarantee 
Barges 
$21 


20(5) 
1013) 


ee ere ee) 


1518) 


werner 


) 
512) 

1014) 

e915) 


No. 6 Fuel 

(6-10 p.t.) 
(12)$2.93-3 26 
(12)2.90-3.16 
” 3.45 
2.9312) 
2.9012) 


86 Oct. KR 


(2)12-13.4 
13.7(7) 
11.9-13.5 
11.8-12 


13.718) 
(2)12.3-12.4 
11.542) 


12.612) 
12.4(3) 
13.5(3) 
11.6 
11.6 
11.9-12.6 
124 
(2)13.7-13.9 
13.6-13.8 
12.614) 
13.814) 
13.715) 
(2)12.3-12.6 
12.3-12.4 


12. 15-12.55(2) 


2 


2 


2 
2. 


2 
2 


2.3314) 


2.355 


indicated by the letter “ " 
used. are indicated by the letter ‘‘M’’ 


83 Oct. B 


(2) 


7 


(5) 
(5) 


1215 


Fuet 


Kerosiae- 
No. | Fuel 


FOB their refineries & tanker terminals, and of tanker terminal operators 
bunkers prices are exciusive of lighterage. 


(18) 10. 1-10.2(2) 


Shere 
(15-60 pt.) (68 cet., 65 24.) 


(6)9.5-9.6(2) 


9.814) 
0.615) 


9516) 
52(2) 
(2)8.5-9 


9.715) 
6.512) 


10.1(6) 
10.1(2) 


95 


9.715) 


8.7-9. 
57(2) 
80(5) 


1(2) 


0.614) 
9.5 
9 6:8) 


10.15) 


9452) 
5542) 


2.3014) 


2.325 


are minimum 


NWN NMN NNN Ne ne Rn 


ratings 


10119) 
10.449) 
10.3(10) 
10.244) 
9.7 


10.3(14) 
10.415) 


9.25-10.25 
9-9.25 
111 
11.1(3) 
10.414) 
10.319) 
9.7-10.18 
0.7-9.95 
10.5(7) 
10.442) 
10.2110) 
10.1410) 
13.145) 
10.419) 
10.319) 
11.117) 
10.97) 


10.517) 


Light Dieeet 


3.49 


3.94(3) 
3.90:2) 
3.4916) 


24215) 

24212) 
3.4913) 
3.9013) 
3 9015) 
4.24214) 
4.07 
3.94-4.03 
4.24214) 
‘ 


2015) 
3.9013) 


Motor 


Methed 


49 





OllL PRICE SECTION 





Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT FEB. 12 


GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS MEXICAN BUNKER PRICES 


0. S. DOLLARS PEK BBL. OF 169 LITERS 
) Diesed 


Cargo prices are FOB ship at Gulf, minimum of 20,000 bbis., and are by refiners only to other 
refiners, export agents, or tanker terminal operators, The figure in parentheses after each price 
indicates the number of companies quoting that price. 

Aviation (Gasoline Tampico 
> " a o Veracruz 

Grade 115/145 (MIL-F-5872) 17 25-17 .75 Minatitlan 

jrade 100/130 (MIL-F-6572) 16(2)-16.75 

Grade 01/98 (MIL-F-6572) 14.5-15.75 9 

Grade 80 (MIL-F-6572) 14.5-14.75 Guaymas - 

Manzanillo s 66 
Motor (s:meoline Salina Cruz i 3.50 
93 Oct. R (Premium) 12-12. 2513) 
Oct. KR (Premium) 11.5-11.75-12(2) 
Oct. KR (Regular) 11(3)-11.25-11.5 LPG PRICES 
Oct. R (Regular 10. 75-11-11 . 25 
= See a (Of refiners, FOB refineries, in cents per gal., 
70-72 Oct. M Leaded 10-10. 25-10 5-10.75 tank care or tranepert trucks) 
Com In- Com- iIndus- 
Kerosine & Light Fuels mercial dustrial mercial trial 
41-43 kerosine &.5(2)-914) District Propane Propane Butane Butane 
No. 2 Fuel 7.5-8(5)-8.5 N. Y. Harbor 7 7 


Philadelphia 
Diese! & Ons Otis Baltimore 


&-8 25-8 625 Hastings 
48-52 Die index 8125-8 .375-8.75 
53-57 Diesel index 8. 25-8 5-5 .875 

Heavy Fuels 


No. & Fuel, 0-10 p.t $2.35(2)-$2.50 
Bunker C Fuel 


Research octane ratings, indicated by the letter oR x ay Motor Method 28 YEARS OF RELIABLE 
octane ratings where used, are indicated by the letter ‘'M’’ Oil PRICE REPORTING 


This, in just a few words, is the story of 
MIDDLE EAST CRUDE PRICES ee ee ee 
Since 1923, it has nm recogni 
Posted Export Prices of Socony-Vacuum Oil Co., Ine throughout the industry as the foremost 
(Prices are per DDI. of 42 U. 8. gals., exclusive of local port or other governmental! charges daily oil price reporting agency. lt hes 
sales taxes, etc if any; FOB point indicated, for gravities shown; 2c per bbi. differential per 
degree of gravity applies for gravities below and above those shown.) constantly bee m top management's major 
source of oil price information, and with 
Type of Price API Effective 
Crude per bbi. FOR Point Gravity Date good reason. 
Arabian $1.75 Ras Tanura, Saudi Arabia 36-36.9 Nov. 1, 1950 . « «« OILGRAM has the lorgest stoff of 
Qatar $.7T Umm Said, Qatar 37-37.9 Nov. 1, 1950 1 pri mpl. any olf 
Arabian $2.41 Sidon, Lebanon 36-36.9 Dec. 1, 1950 perth gees expert . ployed by ~~ 
Iraq $2.41 Tripoli, Lebanon 36-36.9 Oct. 2, 1960 Price reporting agency. 


OILGRAM is the most complete, 
most comprehensive price report available 


to the oil mon. 
AVIATION GASOLINE PRICES . . « OILGRAM has the complete con 
es are for tank cars, barge or truck transport lots; aviation gasolines meet Specification fidence of its subscribers. More then 
72, unless otherwise noted.) ninety out of every one hundred oil men 
Distriet Grade 100/130 Grade 91/98 Graée 80 who once subscribe renew their subscrip- 
New York, N. ¥ 17 6-18.6 16 1-17.2 15.6-16.2 tions yeor ofter year. 
Boston, Mass 18.2 16.7 15.95 If you are dependent upon daily oil prices 
Portland, Me ’ : . 
Philadelphia, Pa in your marketing operation, you should 
Baltimore, Md 17.96 5.88 be an OILGRAM Price Service subscriber. 
Norfol 7 & a 
Guarient ta ‘ H ” 5 5 75 We invite you to occept a week's Trial 
New Orleans, La. (Bato 17 : 7 Subscription with our compliments. There 
a, vee i6.6-17.%5 is no obligotion on your part whatsoever. 


A letter of request on your company 
letterheed is all that is required. 


LAKE PORT TERMINALS Write todey te: 


Buffalo Cleveland Platt’s 
90 Oct. KR (Prem 1413 
s6 Oct. R (Reg 4 


Kerosine iS eta, OILGRAM 


Diese! Fuels 11 10.35—-10 .95 


No Fuel 11. 35-11.7(2) Price Service 


1 

No, 2 Fuel 0.543 10. 35-10. 95(2) 1213 W. 3rd St., Cleveland 13, Ohio 
No 5 Fuel & 6514) 

No. 6 Fue 2(2) S.4(4) 


sseerean PETROLATUMS PACIFIC COAST H ARTOL 


(Bbis., carloads; tank car, 1 to 1.5e less.) (In Ships’ Bunkers, Diesel Fuel Bunker © Fuel PETROLEUM CORPORATION 
Snow White 2)7.75-8.7 or Deep Tank Lots) (P.S. 200) (PS. 400) F 
Lily White ‘2 > 2 

Guaen Whihe (256 875-7 San Pedro, Calif. §$3.44(4) (3)$1.70-1.85 INDEPENDENT MARKETERS 
chee Amos 254.625 San Francisco 3.6514) (3)$1.75-1.90 Maine to South Carolina 
Ambe ) Portiand Ore 3.86.4) (3)$2.00-2.15 ‘ 

Rea ‘ ; 2 Seattle. Wash 3.8614) (3)$2.00-2.15 30 FIFTH AVENUE NEW YORK 2 wn Y 





(Prt 
MIL-F.5 
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Tank Wagon Prices 


Prices for gasoline do not include taxes; they do, however, include 


mepection fees as shown m neat column. 
separate — include - federal, 
county 





4 . 
Williamsport 
Dover, Del 
Wilmington 


Hartford, Conn. 
New Haven 
Providence, R. I » 
Aulantic —. N I 
Camden 


Trenton ocese 
Baltimore, Ma 
Hagerstown . 
Richmond, Va. 
Wilmington, N. C 
Brunswick, Ga 
Jacksonville, Fla. 


Philadelphia, Pa. 
Pittsburgh, Pa 


Fuel —" 
i 


Phila.. Pa 
Pittsburgh 
Allentown 
Erie . 
Scranton 
Altoona 
Emporium 
Indiana 
Uniontown 
Harrisburg 
Williamsport | 
Wilmington, Del 
Dover 
Springfield, Mass 
Worcester 
Hartford, 
Notes: 
Kerosine—Thru Penna. & Del., add 2c per 
gal. for t.w. deliveries of less than 25 gals 
at one time. Atlantic City & Camden, N. J.— 
Add ic for deliveries for 100-299 gallons; 2c 
for deliveries of less than 100 gallons 
Gasoline TW. prices are to dealers & con- 
summers; kerosine TW. prices to consumers 
Mineral Spirits prices also apply to Stod- 
dard Solvent 


13.4 
14.0 


Conn 


Faso Gasoline 
(Regular Grade) 
Gasoline Gasoline 
T Taxes 
11 
11 


WAPERIAL 
OlL 


Hamilton 
Toronto 
Brandon 
Winnipeg 
Regina, Sask 
Saskatoon 
Edmonton, Alta 
Calgary 
Vancouver 
Montreal, Que 
St. John, N. B 
Halifax, N. 8 
St. John’s, Nfid 

(*) Price is for Esso Extra (premium) 
Taxes: 

Gasoline taxes are provincial taxes 


Ont 


Man 


B.C 


bias Ge Obs to =a eno ma to wo = 
“aewwvoseuce soo 


e per 
gals.—T.W 
undivided dealers 


imperial 
prices 


gal. which ts 1.2 
are to divided & 


HUMBLE Humbiec Gasotine Gaso- Kerosine 
Ol line Tank 
T.W. Retail Taxes Wagon 

Dallas, Tex 4.0 19.0 
Ft. Worth 14.0 19.0 
Houston 14.0 
San Antonio. 14.0 
Notes: 

T.W. prices are to all classes of dealers and 
consumers 


19.0 


FEBRUARY 14, 1951 


Gasoline tazes, shown in Ala 
and state tazes; also city and 

/ Kerostne 
also do not inciade tazes. aerentne tazes where levied are 
footnotes. Discounts, if any, are shown im footnotes, 


1951 


as 


Inspection fees per gal.. 


1/40e on 
2/25e; Kans 
Nev. 1/20¢; N. C 
1/40c; Tenn. 2/50; 


tank wagon = 
y Ay. 4 - 


CALIFORNIA 
STANDARD 


San Fran., Cal 
Los Angeles 
Fresno 


CHEVRON 
(Regular) Av. 80/87 
TT 


C-, 
T.T. lime 
400 


Phoenix, Ariz. 
Reno, Nev 
Portiand, Ore 
Seattie, Wash. 
Spokane 
Tacoma . 
Boise, Idaho 
Salt Lake, U 
Honolulu, T. H 
Fairbanks, Alaska 
Juneau sees 


atin - 


Sereoversvrvrsneo 
ee4Faeee44@eee 
egerervoocovorveoce 


eoevreereenee 


93 
Fairbanks, Alaska 1 
Juneau cose 28.8 
Taxes: 
Boise—7.5c gas tax applies to motor fuel 
only; avgas taxes are 1.5c federal, 2.5¢ state 
Honolulu—7.5c gas tax applies to motor fuel 
avgas taxes are 1.5¢ federal, 4c terri- 
Standard Diesel/furnace oil price is 
territorial liquid fuels tax All T.T 
are ex Hawalian gross income tax of 
resellers, 2.5% to consumers 


otes: 

Gasoline—Prices for Chevron Supreme (Pre- 
mium) are 2c higher than Chevron (Regular), 
except Salt Lake City which is 1.5¢ higher 
than Chevron (Regular) For other deliveries 
of Chevron (Regular) and Chevron Aviation 
80/87 add to 400 gals. & over price ic for 40- 
199 gals.; 0.5¢ for 200-399 gals. Prices for 
Chevron Aviation 91/98 are 2c above Chev- 
ron Aviation 80/87; for Chevron Aviation 
100/130, Se above Chevron 80/87; for Chevron 
Aviation 115/145, Se above Chevron Aviation 
80/87. For deliveries of motor gasolines and 
aviation gasolines of less than 40 gals... add 4c 
to 400 gals. & over price) except Chevron 8u- 
preme (Premium) add 4.5¢ and at Honolulu 
under 40 gals. marine and 100 gals. shoreside, 
add 4.5c, except Chevron Supreme (Premium) 
add 5e 

Kerosine—T.T. prices, except at Salt Lake 
City, apply to deliveries of 40-199 gals. For 
other deliveries: lees than 40 gals., add 4c; 
200-399 gals., deduct 3c; 400 gals. & over, 
deduct 4c; tank car-truck trailer, deduct 5.5¢ 
Sait Lake City posted tank truck price is for 
minimum 40 gal. deliveries 

Standard Diesel/Furnace Ot) 
Stove Oll—T.T. prices are for deliveries of 400 
gals. or more, except at Salt Lake City. For 
other deliveries: 40-199 gals.. add ic; 200-399 
gals., add O5e: less than 40 gals add Se 
Sait Lake t.t. prices apply for any quantity 


& Standard 


TEXAS 
co. 


Dallas, Tex 
Fort Worth 
Wichita Falls 
Amarillo 
Tyler 

El Paso 
San a 
Waco .. 
Austin 
Houston 
San Antonio 
Port Arthur 


Notes: 


Dealer t.w. prices apply also to all classes 
on consumers with minimum delivery of 50 


i/4e; N. D 
and Wisc. 3/100¢ 
Kerosine inspection fees only: Ala. 1/2c; Iowa 1/50c; Mich. 1/5e 


posted by principal marketing 
but subject to later correction 
included im both gasoline and kerosine prices 


companies at 


unless otherwise specified, are as follows 
gasoline. 
1/1000; La 


1/20c; Fia. 1/8e; Til. 3/1000; 
1/32; Minn. 5/2000; Mo, 1/25¢; Neb. 2/1000; 
1/20¢; Okia. 2/25¢; 8. C. 1/8e; 8. D 


ESSO 
STANDARD 


Atlantic City, N. J 
Newark 
Baltimore 
Cumberiland 
Washington, D. C 
Danville, Va 
Petersburg 
Norfolk 
Richmond 
Roanoke 
Charleston, 
Fairmont 
Parkersburg 
Wheeling 
Charlotte, N. C 
Hickory . 

Mt. Airy 

Raleigh 

Salisbury 
Charleston, 8 e. 
Columbia . 
Spartanburg : 
New Orleans, La. 
Baton Rouge 
Alexandria. 
Lake Charlies 
Shreveport 

New Iberia eee 
Knoxville, Tenn. 
Memphis . 
Chattanooga 
Nashville 

Little Rock, Ark 


Ma 


WwW. Va... 


SRS SF SSFOeeGunattassvace 


Soa Seer Sees eer ssecerFerseseucre 


Newark, N. J 
Baltimore, Md 
Washington, D. C 
FUEL ons. w. 
No -3 Ne.4 No.6 


$3454 $2,700 
3.39 2.6 
208 


as 


Atlantic City, N.J. 13 
Newark, N. J 13 
Baltimore, Md 13 
Washington, D. C. 13 
Norfolk, Va. .. 13 
Danville . . 
Petersburg 14 
Richmond 
Roanoke . 
Charlotte, N. C 
Hickory . 
Raleigh 
Charleston, 
Columbia 
Spartanburg 12 

Taxes: Louisiana kerosine prices “@o not in- 
clude le state tax. 

Notes: 

Naphtha—Newark tw. prices are for de- 
liveries of 200 or more; less than 200 
gals., 0.5e over posted t.w. prices; steel barre 
deliveries, 6c over posted t.w. prices. Balti- 
more & Washington prices are for tw. de 
liveries of 25-00 gals., no discounts 

Kerosine & No. 1—<Atlantic City prices are 
for deliveries of 300 gals. or more; for de- 
liveries of 100-200 gals., add ic to prices 
shown; for deliveries of less than 100 gals, 
add 2c to prices shown 


CONTL (N B Prices are Continental's 
Ol 


3.55 


enc: ow bhiowis-, 


8. Cc 


we 
awececanacevar-w, 


tankwagon prices. Current selling 

prices may vary from those shown 

because of loca) conditions.) 
Demand 


(ao 


<4 
FF 


Denver, Colo 
Grand Junc 
Pueblo 
Casper, Wyo. 
Cheyenne 
Billings, 
Butte 
Great 
Helena 
Sakht Lake, U ° 
Twin Falls, Ida 18 
Albuquer., N.M.. 15 
Roswell ..... 14 
Santa Fe 3 

Muskogee, Okla.. 12 
Oklahoma City . 12 
Tulsa . ° 5 12 
Taxes: 

Gasoline tax column includes 
taxes: Albuquerque & Roswell, 
lc; Cheyenne, ic; Casper, ic 
Notes: 

T.W. prices are to consumers and dealers 


Mont 


Falls 


Seeecececane44asseenss 
ecovoovreeseeesere 
GH ervwenonwnoesec- 


these city 
0.5¢; Santa Fe 





Oil PRICE SECTION 





Tank Wagon Prices (Continued) 
SOCONY VACUUM 


Mobligas Aircraft 
Grade Grade Grade Mobilgas Mobtifaet MOBILNEAT 
Gasoline Ro ei luo (Regular Grade; Mobil Kerosine Diesel (Ne. 2 fuel) 
Tases T.W. Tw. Tw TH TA Yard T Tc. T.Ww &. Yard 


a= Zo 
8: Gezsss 22. 


evgcerw- w 
o 
- 
o eacocece 


een eaKaace 


wBLeLYVe@ 


eoerwss 
wr 


aster 
hester 
rtsmouth 5.8 2 22.1 14 
Providence, R 8 i - 13 
Burlington, Vt “4 
Rutland 


1 ’ 
11.4 
12.0 


AK COW eK OUNeSOKONSFe AO SUNK ee ue 


WESCHASOCT ONT SBPeG-CHER44- 


Tank Wagon Prices Baffaio .. ¥. Koc heste 
Mineral Spirits 18.5 20.0 
VMA&P Napttha 2 1 21.5 
Taxes; NY < prices do not include 2% city sales tax applicable te price gasoline 
Discounts 
Mubil Kerotine-—Mt. Vernon T.W. leas 0.5¢ for deliveries of 300 gals nore 
bitfuel Diese All points, O Se for t.w. deliveries of 800 gals or re 


Mobilheat-—Mt. Vernon t.w. less 0.5e for deliveries ef 300 gals. or more. 
Notes 
Gasoline tw es are to Consumers and Dealers 


pri 
Syracuse V M &P price ia in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminals. 


OHIO STANDAR 


Aviation Gasoline-Cons. T.W. Sehie K Tane Gasoline 
Sohle : ( Regular-Grade) Naphthas & Solvents—Cons. T.W. 
Avia ° Feso Con Re at ° ° sohto 
Gascline§ 42 . Avia. sumer ? } - Vv Sol- Kerosine No. 1 No.2 
Taxes Clear 100 ‘ vent T.W. Sehico-Heat Sobic- Hea: 
5.6 20.0 240 y 20 13 9° 3.9° 12.9° 
, 20.0 20 20 9° 9° ba 
20 0 26 20 “ 39 4 
20 26 20 sad 3.9° ” 
20 ‘ 26 20 sad 3.9° bd 
20 26 20 
24 20 
26 20 
24 20 
26 20 
2 20 20 
2 26 19 6 20 9° 9° e 
2 q 26 19 0 20 9° 13 9° 12.9° 


5 § 1 
Taxes nger operators can purehase aviation gasoline less 4c 1 Road Tax by supporting purchase with State Tax Exemption Form 
A-10 to supplier 


FEeEsFUEsEeegee 


a 
8 
a 
i 
. 
8 
& 
. 
Lt 
8 
s 


VEUEVFEUEEeaGuG 
Eee rrsregrurrGe 


Discounts: Ene Aviat on contract to hangar operators and resellers, 2c off consumer t.w 
Kerosine, Noe 1 & 2—Prices with asterisk (*) are for tw or drum de f 100 ga r more; less than 100 gals., 0.5¢ higher. Prices at 
Mher points are r w~. er drum deliveries of 50 ga or more; tess t n SO gals., ¢ 
Naphthas-To contract consumers eff t.w prices (except Lucas County) 300 to 999 gals c; 1000 to 2499 gals.. 0.75; 2500 to 4999 gals., le 
f more gain, 1% Lucas County: lees than 5@ gals. tank wagon price } to 249 gals., 0. 5e; 250 to 499 gals, 1 500 gals or over 1.5¢ 
Renown (third-grade) gasoline prices are same as X-Tane unless otherwise noted. 8.8. prices are at company-operated stations 


INDIANA STANDARD 
Tank wagon prices listed below were obtained by NPN correspondents who visited standard of Kentucky Green 
s where the company's prices are publicly pested St d d Net 
Red Crown (Rea. Grade) andar’ 2 Dealer 
Red Cr'n ——_—__——Stanolet Furnace O1}————— Covingtor 
Gasoline Kerosine 1-99 100 cals. 100-174 178-390 400 ‘ Lexingtor 
Taxes Tw gals & over gals. gals. — 
15 8 
1438 15 6 “4 
15.2 14.3 13 


PRE 


61 
| 
2 
48 
16 J 
16 0 14.5 M 
Pe 
Fuel Otle-——T.W.—Chieago, Mi. T 


1 
1 
. 
1 


SOP STEPH Soo rens 
Se ee 


ndard Stanolex Stanolex Stanoler 
Meater O“§8 = Furnace OU 4 Fuel € Taxes: 

1-09 gale 15.8 9.5 Gasoline tax column includes these city & 

100-149 gals 7h over 8.75 county taxes: Mobile, 2c city; Birmingham, Ic 

180 gale @ over county; Montgomery, le city & le county; Pen 

18-399 gals ’ sacola, le city Other taxes not included ip 

400 gale. & over prices Georgia kerosine le Montgomery 
kerosine lc; Mississippi, kerosine 0.5c 

Taace: 

St. Loule > ’ includes tc city tax. Des Motnes, Ia., kerosine and furnace ot! Notes 


prices do 1 nelu State sales, occupation, consumer & use taxes to be added Consumer t.w. prices are same as net dealer 
where appleabie pr 
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CLASSIFIED 


GISPLAYED: Advertisements set in special type or with border— 
0.00 per colums inch 
UNDISPLAYED: For Satie Wanted to Buy”, “Help Wanted 
Business Opportunities, Miscellaneous ciassilica 
fons set in type this size without border—2Z5 cents a word. Minimums 
eharge, $6.25 per insertion 


Position Wanted’’—il0 cents a word. Minimum charge $2 per insertioa 


Sox number counts 2 words. Copy must reach us by Wednesday 
preceding date of issue 


Allc fied advertisements are payable in advance 
No agency commission or cash discounts on ci t adverti 








Wanted to Buy 


WANTED TO BUY A i de 
very tu approxim ) ga ‘ t 
martments with meter, hose and reel DEWESE 
OL, REFINERY, Weston, Obie. 


For Sale 


FOR SALE: Gasoline tank trailers, tandems 
single-axies, all makes and sizes; LHC, White 
and Dodge tractors. Write MAIN P. ©. 166, 
SPRINGFIELD, MO., PHONE 4-1862. 


1935 FORD TANK TRUCK, 600 gallon, 3 com 
partment with meter, reel and hose ready t« 
jeliver fuel off $600.00 WEBACO OIL CO., 
INC., 148 Railroad St., Rochester, N. ¥ 


FOR SALE 5 will buy Bulk 
in jobbing Texaco 
fue trade together wit! 

ce statior 2 < 


serv ft 
BOX 476 


FOR SALE: 1942 Chevrolet Tank Truck 

Ga 5 compartment ed rt rriers 
pen side racks side tanks « « added 
Truck and Tank in good cx THE 

STERLING PETROLEUM CO., Mt. Sterling 

Ohio 





NEW STEEL STORAGE TANKS 
IN STOCK 


8—20,000 GAL. 10’ 6” x 31’ 
8—10,000 GAL. 8’ x 27° 
6—10,000 GAL. 10’ x 17°2” 
4—15,000 GAL. 10’ 6” x 23’ 6” 

L. M. Stanhope Rosemont, Pa. 


Position Wanted 


SALES MANAGER AVAILABLE 14 years 

eXperier major , npany background ' 
pervisor, T 

tall selling. 5 ‘ 

marketing. Desires 

sgagressive, reputable oi] com 


pany Age 36 BOX 477 


Business Opportunity 


OPPORTUNITY TO ACQUIRE FRANCHISE 
covering complete line of branded gasolines 
motor oils, greases and heating oils available 
in eastern Pennsylvania territory to respor 
sible individual or group of proven capabili 
ties. BOX 473. 


For Sale 








PARTNER WANTED FOR 
NEW FUEL OIL TERMINAL 


erfront property in Nassan 











USED TRAILER TANKS— 
FOR SALE 


7 Single axle Trailer Tanks, sizes 3750 
to 4250 gallons, 3 compartments, 10x20 
tires, piping manifolded All in good 
serviceable condition Excellent for 
dealer deliveries and fuel of] service. 
Write or call 

HEIL WISCONSIN TANK SALES 


1235 South 4ist Street 
Milwaukee, Wisconsin 








An advertisement in NPN’‘s Class- 
ified Section will bring you quick, 
effective results at low cost. 
WRITE TODAY 
NATIONAL PETROLEUM NEWS 
1213 West Third St. 
Cleveland 13, Ohio 














FOR SALE: 1500 Gal 3 compartment, Co 
lumbia trailer tank, used very little and in 
excellent condition. THE STERLING PETRO. 
LEUM CO,., Mt. Sterling, Ohio 


FOR SALE 


TANK CAR TANKS 
FOR STORAGE 


&—6,500-Gallon® Non-Cotled 
Extra Heavy Pilate 
Above Tanks Suitable for Acid Storage 


Cotled and Non-Coiled 
Cleaned — Painted — Tested 
7—&,000-Galion*® 2—10,000-Galion* 
1—4,500-Galion*** 1—4,500-Galion*** 
*—1 °**~3 Compartment Tanks 


Some of the sbove tanks are located in 
Kansas and Texas 


IRON & STEEL PRODUCTS, INC. 
13456-A S. Brainard Avenue 
Chicage 33, Illinois 


“ANYTHING containing IKON oF 
STEEL” 











FOR SALE 


Waverly Oil] Works 
S4th Street & A.V.R.R. 
Pittsburgh, Pa 


WEINSTEIN ©O. 
P. O. Box 4015, Arsenal Staticn 
Pittsburgh, Pa. 
Phone Sterling 1-9388 


FOR SALE 


1941 White tractor, Model WA-114 with 
1500 —s gallon 5 compartment tank 
trailer In good condition. 


OLYMPIC HI-SPEED CORPORATION 
14002 Lake Shore Bivd., Cleveland, 0. 
Phone—KEameore 1-2727 











Wanted to Lease 


FOR SALE 
Reclaiming or blending equipment con 
sisting of heating units, filter presses 
mixing tanks with and without cols 
agitators, 30 explosive-proof motors 3 
HP... 2 WLP... 1% HP. with or with 
out built-on high pressure pumps 
mixing pumps, automatic shut-off Bow 
ser meters for blending. Ideal for large 
trucking or bus company 

Call Hawthorne 17-1004 
SHOTMEYER BROS. PETROLEUM 
CORP. 


Hawthorne, N. 4. 








WANTED TO LEASE 
Large type Retail Gasoline Stations 


Must have the potential for 
large gasoline and motor oil 
gallonage. 


Must have at least 200 feet 
frontage and possibility of 10 
to 18 pump operation. 


Must be given option to pur- 
chase. 


Please do not waste our time or 
your time if you have a highly 
inflated valuation on your sta- 
tions. Rentals will pay a good 
return on only a fair valuation 
of your investment. 


Send detailed information and 
recent pictures to 


BOX 472 











FOR SALE 
2—NEW STEEL 
STORAGE TANKS 
10,000 GALLON CAPACITY 
8’ 0” Diameter x 26’ 8” Long 
9/32” SIDE SHEETS, 5/16” END PLATES 
18” MANHOLE, one 6” and four 3” 


flanged openings 

These ore new, Welded Construction 

with Underwriters’ Label, 
just received from monvufocturer 

OTHER TANKS TOO!!! 

NEWHALL-MARSHALL-WOOD, INC 

30 Church Sireet, New York 7, N. ¥. 
Phone: Cortiandt 17-8000 
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STATISTICS 





GASOLINE STOCKS DISTILLATE—KEROSINE STOCKS COMBINED 








MILLIONS OF BARRELS 
MILLIONS OF BARRELS 


748 1949 1950 
JANUARY 


1947 1948 1949 1950 
JANUARY 




















Gasoline Stocks 
Past of Kockies West of Rockies 
Rarrets Barrets 

1047 ( ; B3. 6588 000 15.935.000 
1948 an. 31) 85,634,000 16.533.000 
1940 | } ; 102,592,000 14.029.000 
19h) « ; 105,182,000 20,116,000 
1951 11 3,543,000 16 157,000 (Jan. 31) 62,355,000 10,055,000 
1950 ver 100,876,000 15,819,000 (Dec. 31) 71.318.000 20.335.000 
1950 (Nov. 30) 94,768,000 14,741,000 (Nov. 30 98,967,000 12,215,000 


Distillate and Kerosine Stocks Combined 
Past of Rockies West of Rockies 
Rarreis Karrets 
(Jan. 31) 50,212,000 11,717,000 
(Jan. 31) 38,758,000 14,271,000 
(Jan. 31) 74,973,000 7,863,000 
(Jan. 31) 70,689,000 11,503,000 


RESIDUAL STOCKS CRUDE Ojl STOCKS 








OF BARRELS 
MILLIONS OF BARRELS 


MILLIONS 


1947 1948 1949 1950 
JANUARY 


1948 1949 1950 
JANUARY 




















- Crude Oil Stocks 

Residual Stocks East of Rockies* West of Rockies 

Fast of Reckies West of Recktes Barrels Barres 
rete Rarreds 1947 (Jan. 31 201,291,000 28.141.000 

1947 (Jan. 31) 20,259,000 21,291,000 1948 (Jan. 31) 199,934,000 29,908,000 
1948 (Jan. 31) 22,605,000 22,031,000 1949 (Jan. 31) 225,113,000 33,117,000 
1949 (Jan. 31) 295,000 25,213,000 1950 (Jan. 31) 209,404,000 37,206,000 
1950 (Jan. 31) 700,000 30,108,000 1951 (Jan. 31) 211.158.000 31,640,000 
1951 (Jan. 31) 991,000 17,626,000 1950 (Dec. 31) 215,558,000 31,155,000 
1950 (Dec. 31) 24,332,000 7,201,000 1950 (Nov. 30) 217.171.000 30.576.000 
1950 (Nov. 30) 327,000 16,894,000 * Includes Foreign 


eo b=) 


wwNw he 
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STATISTICS 





RUNS TO STILLS—CRUDE PRODUCTION Runs to Stills 


bast of Rockies Weat of Reckica 
we RUNS TO S$ ‘ Barrels Daily Rarreis Daily 
% P (January) 3,932,100 806,500 
ZZ] ev0e rroouc! (January) 4,481,800 866,500 
y (January ) 4,711,000 929,900 
Y (January) 4,630,900 852,500 
Y ] (January) 5,475,600 944,400 
Y/ Y (December) 5,176,750 908,500 
Y (November) 5,143,200 938,600 





SSS 
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SS 


QGGG "wp 
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Crude Oil Production 


Bast of Kockties Weat of Rockio« 

Barrels Daily Barret» Dally 
1947 (January) 3,786,700 884,200 
1948 (January) 4,352,300 931,000 
1949 (January) 4,423,700 941,500 
1950 (January) 4,054,700 867,500 
1951 (January) 4,879,394 963,780 
1950 (December) 4,715,165 959,850 
1950 (November) 4,851,178 955,060 


S 


SS 


SS 


GG. GFL. r !’W Ni 


MILLIONS OF BARRELS DAILY 


(Figures used for charts and tables are from Bureau of 
Mines reports for 1947-1950. Those for 1951 are pre- 
liminary and are from API weekly statistics—figures 
used are for date nearest to end of month and will be 
revised as Bureau of Mines reports become available.) 


KG, A.A.A.GKAAAAAA 
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Gasoline Consumption by States in October 1950++ 


(American Petroleum Institute Figures) 
- -—— —Moath of ———_—_—__—_—- 10 Months Ending With 
Sept. 19506 Oct. 1950 Oct. 1949 ™ (et. 1950 Oct. 1948 
Gallons Gallons Gallons Change (rallons 
Alabama ’ 40.164.000 50.881.000 44.104 1 


ooo 
Arizona > 19,056,000 19,563. 000 17 


11 “ 74,932,004 


Arkansas 0 oun 35, 653, GOK 
| lifo * ; 
8 rr 4 135,451,000 15,2 ” . Me 143,877,000 


513 147 ) B87 357.491.000 


O00 


3,900 5 ’ 16 254. 626,000 
385 ‘ 

$5 7 ) ; 3.92 y ¥v Ooo 
436 ; ) A ,, e on a) 2n8 OO 
450 

406.0 


Iilinot 
Indiana 
lowa 
Kansas 
Kentucky 
Louisiar 


Missour 


Nebraska 
Nevada 

New Hampshir 
New Jersey 


New Mexi 
New York 


OO” 





000 
5.000 
! 000 
South Carolina 2.000 
South Dakota 
Tennessee 37 994,617 000 i 2.000 
Texas 246.949, 000 26 5 5 ) 6 2 5000 
Utah 1 11.000 5 000 oon 
Vermont > 4 7.000 7 3: 4 2. 455.000 255 OOO 
Virginia 7 192 000 72 ) M4, 262 7 R 04.000 y ‘ O00 
Washington , 7 7,000 24: 55.3% 569.7 ooo ooo 
West Virginia 5 ooo :7 5 5, 
5 a p13 f < 613,000 528,000 
** Wisconsin = ° : 
Wyoming 2,119,000 000 995.000 , 2,964,000 f oon 


000 : 000 


000 


Total 46 States and DD. of C 3,433 000 896, 000 3,006, 654.000 3: 244,000 30,032,050 000 
Dally Average 000 739,000 99,892,000 107,063,000 98 790,000 
Change from previous year 
Total Change + 336,242,000 + 2,512, 185.000 
Percentage change in Daily Av 10.86% 48.36% 


* Not available at time of publication Will be published in first interim report 
** For July 1950—Oklahoma 5,137,000 gallons Wisconsin, 99,089,000 gallons; for August 1950—Wisconsin, 103,416,000 gallons 
? a vee state tax rates per gallon In addition there is the federal tax of 1.5¢ per gal 
tt Im general, these figures include all gasoline sold or consumed within the confines of the state. re ardiess of heth t 
umannee woman ] v 1 4 © wh er was for a taxable 
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LIQUEFIED PETROLEUM GAS 





LP-GAS BULK PLANT of Phillips Petroleum 


Air view shows 30,000-gal. storage tank (background); building for filling, painting 


and re-testing cylinders (at left); and office building with regulator repair room and equipment storage space (lower right) 


LP-Gas as a Motor Fuel 


Should Jobbers Start Selling It Now? 
How Fast Will It Win Farm Conversions? 


What Are Its Strong Points and 


By LEONARD CASTLE 
NPN Staff Writer 


The use of liquefied petroleum gas as a motor fuel for 
tractors, busses, trucks and heavy work equipment is 
expected to increase steadily in the years ahead, the rate 
f increase depending mainly on price of the product, cost 
f equipment, availability of supply and the impact of 
war mobilization 

The chief concern of the Independent oil jobber is: How 
rapid will be the conversion of tractors to the use of LP 
gas’? If the conversion program gains momentum-—-and 
some authorities contend it is “snowballing the Inde 
pendent oil jobber who doesn't handle LP-gas is in danger 
f losing part of the rich farm market for petroleum 
products which in the past decade, and particularly since 
World War Il, has enabled him in many instances to 
louble and trip'e his business as the tremendous growth 
n tractor popul 1 created greater and greater de 
mands for gaco an tractor fue 

And the fact of natter is, an infinitesimally small 
percentage of : 1ation 1 jobbers today is handling 
LP-gas. Many are mnsidering the possibilities of taking 


56 


Its Weaknesses? 


on the product, and a few are doing it every month, but 
it is a problem that every jobber who markets at all ex 
tensively in rural areas should be studying intensely 
Authorities agree generally that the jobber’s great op 
portunity for promoting the sale of LP-gas is in the farm 
market, rather than for trucks and busses. His chances 
of capturing much truck and bus business are considered 
negligible because, so far at least, these are usually fleet 
operations, with the vehicles being supplied from the 
transportation company’s own bulk plant and terminal 
There might, of course, be opportunities for jobbers here 
and there to pick up some truck business, depending on 
local, individual situations, but in the broad view he 
should not expect it in his estimates of business potential 
An important point for the jobber to consider is that 
once a farmer converts his tractor to LP-gas, he almost 
invariably extends the use of the fuel to his other power 
requirements. If the farmer goes to the expense of in 
stalling an LP-gas storage tank for his tractor, he usually 
prefers to have a single fuel fulfilling all his power needs 
rather than to have another storage tank for a different 
type of fuel 
On the basis of talks with numerous authorities 


on 
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LP-gas, following are some of the points on the subject 
of LP-gas as a motor fuel which will be discussed in this 
and two subsequent articles 


Article I--How should the oil jobber go about deciding 
whether to enter LP-gas marketing and how will this 
new field affect his over-all operations? How much does 
it cost to install an adequate-sized LP-gas bulk plant? 
What is the cost of converting a gasoline motor to LP- 
gas? Will LP-gas be dispensed from pumps at service 
Stations as gasoline is sold today? Will it be used as 
a fuel for passenger automobiles? A discussion of con- 
sumer objections which the marketer must overcome, by 
O. L. Garretson, president of General Tank & Ste«! Corp 
of Roswell, N. Mex 


Article Il How rapidly are tractors being converted to 


LP-gas and what is the future conversion rate likely to 
be? What part has the wide price differential between 
LP-gas and gasoline played in speeding up use of LP-gas 
as a motor fuel, and what is likely to happen to the LP 
gas price structure in the future? Excerpts from a re 
cent paper, “Liquefied Petroleum Gas As a Fuel for 
Automotive Vehicles,” by Leonard Raymond of Socony 
Vacuum Laboratories 

Article I1lWhat are the advantages of LP-gas as a 
motor fuel and what are its disadvantages?’ A discussion 
of the subject “The Availability of Liquefied Petroleum 
Gas for Direct Motor Fuel Use,” by R. C. Alden, chairman 
of the Research Planning Board for Phillips Petroleum 
Co.; excerpts from a recent paper by B. R. Carney of 
Warren Petroleum Corp. on the subject Natural Gas 
Liquids, a Major Source of Motor Fuel 


What Newcomers Need to Know About LP-Gas Marketing 


The first thing an Independent oil 
jobber should do if he’s debating 
whether to start marketing LP-gas 
is to make a comprehensive personal The 
survey of the potential market for 
the product in his area. Until he has 
done this, he is not in a position to 


a necessary and profitable addition to 
his business. This jis information he 


kets for LP-gas 
can't obtain from books or pamphlets 


The best way of making this sur- ments 
vey is for the jobber to call on the 
farmers themselves, to find the an- 
swers to such questions as 


many farmers already have 
converted their tractors to LP-gas 
and how rapidly is the trend gaining 
favor? How many farmers are think- 
ing of converting? How many would 
consider converting if they were as- 


tremendous 


sured of a constant supply at an 1. Should I handle 
equitable price? How many are us- as another motor 
ing LP-gas for their other farm or should I get 


power requirements? What might 


~~ ee 
oe wo @ MOORE 


each farmer be expected to consume 
annually if he used LP-gas for a!) his service organizations? 
power requirements? 

jobber probahly would survey 
his established customers first. Then 
he would extend the survey to farm- 
ers who are buying from competitors ness? 
determine whether LP-gas would be He should keep in mind that at the 
two potential mar- 
(1) The farmer who 
is using no LP-gas whatsoever, and 
or his supplying company, or any (2) The farmer who 
other source. He has to get it himself some or all of his 


start he'll have 


Answers Needed 
has completed his market survey and 
decided to add LP-gas he must find tually impossible to handle LP-gas 
answers to such questions as these 


Once the jobber 


fuel, like gasoline 
into the appliance 
business also, which would entail the age tank, he usually prefers using it 


establishment of separate sales and 


2. Should I establish an entirely 
separate company for LP-gas mar 
keting or attempt to operate within 
the existing framework of my busi 


3. How far will I have to go in giv 
ing service to LP-gas customers? 

4. How large an LP-gas bulk plant 
should I erect, and what will it cost” 
is using it for 5. Will I have to install LP-gas dis 


power require- pensing pumps at cervice stations 


Usually, the jobber will find and, if so, how much will they cost? 
his greatest field for development of 
LP-gas sales in the first category be- 
cause this is an untapped market and 
How the possibilities for expanding it are 


A Separate Company? 


Most jobbers who have taken on 
LP-gas have found it more practical 
to establish a separate company to 
handle this phase of their business 
They also have found that it is vir 


strictly as another motor fuel, the 
reason being, as pointed out earlier 
that once the farmer has gone to the 
expense of installing an LP-gas stor 


LP-gas strictly 


ONE OF THOUSANDS of farm tractors converted to LP-gas is this vehicle shown with conversion unit 
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to supply all his power requirements the jobber has conducted in the past This is a service business one 
and this means appliances Marketing of LP-gas exclusively for LP-gas marketing executive told 
These are the principal reasons use in tractors fits in with the job NPN It is selling through service 
why it is considered more practical ber’s historical type of marketing The successful distributors are the 
to organize a separate company to but he'll find it difficult to confine ones who maintain sales and service 
handle LP-gas himself to this limited phase of the organizations for appliances The 
business Special training in the jobber should plan on getting into 
Most distributors are in the tank handling of LP-gas and LP-gas equip- the appliance business as well as the 
and appliance business along with ment is required for truck drivers fuel end of it There is so much di- 
LP-gas, which means they must have and servicemen, and the jobber prob- vergence that it probably would be 
an adequate showroom, and special ably would be better off if he had better for him to set up a separate 
sales and service organizations. This lifferent personne! for this, although department, if not a separate com- 
is a different type of marketing than it isn’t necessary pany 


“LP-gas service is somewhat analo- 
gous to the fuel oil distributor who 
has service trucks and is selling a 
line of burner equipment. The job- 
ber would have to service the LP-gas 


1 ces he s lies. Today many 
There's an tnt Anti-Freeze Filler Sika Geaaie sevncaneiaaek ie ap 


pair tractors using propane. They 
for every capacity requirement 2 oe ee ae 
cause they want to This really 
should be done by the local tractor 
eee eeeeeeeeeee Coeecccccceseseeeeess dealer, but many tractor manufactur 
ers do not as yet recommend con- 
verting their engines to LP-gas, so 
the LP-gas distributor must make 
All fillers ore available with or the repairs when needed.” 
without metering pump, shown 
below, to add measured amount Difference of Opinion It should be 
of rust inhibitor to each can emphasized at this point that the 
jobber must study his own market 
ing problems before deciding whether 
he needs a separate company for LP 
gas. A majority of LP-gas market 
ing experts believe this is the better 
arrangement But there are some 
other authorities who disagree One 
of them told NPN 


If I were an Independent jobber 

I would want to add LP-gas to my 

line after making a thorough survey 

Close Tolerance Filling . of the potentialities. But it’s not 
‘ @ something he should be stampeded 
without Spillage or Waste into LP-gas will not have a detri- 
mental effect on the jobber If the 
potential is there, he can make as 
FOR QUART CANS much on it as with any other pe- 

Five fillers: 6, 10, 12, 18 and 24-valves, with troleum product. It is an all-purpose 
capacities up te 240 cans per minute product. The jobbgr in the past has 
FOR GALLON AND FIVE-QUART CANS split up his business between gaso- 
Three fillers: 6, 12 end 24-valves, with capacities line, kerosine and fuel oil, but with 
up te 150 gallons, 120 S-quert cans per minute LP-gas he can make dumps of one 
Fillers are designed to handle both permanent and fuel for all purposes, and this reduces 
non-permanent types of anti-freeze. 





his delivery costs considerably 











It is not necessary for the jobber 
to set up a separate company to 
FMC Anti-Freeze fillers, available in bronze or lead-free market LP-gas. It is just another 
bronze contact parts, are designed to provide high accuracy petroleum product. He needs sepa- 
of fill to meet the most rigid standards. New, improved valve rate equipment to handle it, yes, but 
design permits highly economical operation at increased he always has used separate equip- 
speeds— without spillage or waste. ment Ser grease ane guetiine ans 

didn’t feel that he needed separate 

Write for full information, or contact your nearest companies. The reason for a sepa- 

"MC representative. rate company in the past was that 

LP-gas was primarily an appliance 
business and was not seeking inter- 
nal combustion consumption. But the 

{//1h FOOD MACHINERY AND CHEMICAL big ag or rgene a be as 
CORPORATION a motor fue is Wi e many 


times greater than the utility and 
Canning Machinery Divisions appliance markets.” 
General Seles Offices: Several marketing executives em- 
EASTERN: HOOPESTON, ILLINOIS WESTERN: SAN JOSE 6, CALIFORNI’ phasized that “no one will be hurt in 
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this transition” to the increased use 
of LP-gas as a motor fuel They 
pointed out that there will be 
enough for everyone because the 
use of LP-gas “is just in the embryo 
stage 


If 10% of the nation's tractors 
were converted to LP-gas, it would 
expand the LP-gas business by 
600°; one authority declared. “With 
that amount of increased volume you 
will have plenty of room for all dis 
tributor: But this is no overnight 
transition. It will take lots of time 


Bulk Plant Costs 


The average-sized jobber planning 
to erect an LP-gas bulk plant should 
plan on a storage tank of either 
30,000 or 18,000-gals., with the 30,- 
000-gal. capacity being preferable un 
der ordinary conditions 


A 30,000-gal. plant can be con 
structed for around $20,000 to $25, 
000, including a 1,000-1,500-gal. tank 
truck costing approximately $5,000 
The estimates do not include the cost 
of land, railroad siding, charging 
house and pumping house If the 
jobber is located near a source of 
supply, he probably would find the 
18,000-gal. tank adequate, and this 
would reduce the cost somewhat 


Following is a breakdown of the 
estimated cost of a typical] 30,000-gal 
plant, the total cost in this case 
coming to $22,560, exclusive of the 
items mentioned above 
30,000-gal. tank, with man 

hole, ladder and platform $7,500 
Freight on tank 1.500 
Concrete support for tank 500 
Tank rigging, including mov- 

ing from flatcar to founda 

tion -« e 
Tank accessories for storage 

tank assembly and fittings 

on manhole 
Compressor for unloading 

cars 
Tank car unloading riser, in 

cluding hoses, pipes, sight 

flow indicator, strainer and 

valves 
Positive displacement pump 

including motor, valves 

sight flow indicator, relief 

valves, strainer 
Automat cylinder filling 

equipment 
Ventilating equipment for 

cylinder filling room 
Tank truck loading and un 

loading riser 
Tie-in valves 
Pipe, pipe fittings, freight on 

pipe and equipment, and 

labor to install 2,500 
Wiring 750 
Truck 5,000 

Total $22,560 

The figures quoted are for well de- 
signed and constructed equipment, 
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and it is possible that individual job age jobber need not worry at this 
bers could effect savings on some time or for many years to come 
items. For example, tanks gre avai That is LP-gas dispensing equip 
able for less than $7,500, and a tur ment at service stations. All author 
bine type pump might be purchased ities agree that it is extremely doubt 
for around $750 for use in place of ful that propane ever will be dis 
the positive displacement pump quot pensed generally from service sta 
ed at $1,600. If a jobber lived close tions, as gasoline is today 

to a tank manufacturer, his freight There 
charges would be reduced according 
ly. He probably could operate sat 
isfactorily with less expensive mo 
tors and make a savings here 


are a few service stations 
now equipped with LP-gas dispensing 
equipment But they are stations 
strategically located to supply cross- 
ountry trucks using propane. The 
Station Sales Doubtful There is trucking firms have their own ter 
one expense about which the aver minals at each end of the route and 


JOBS LIKE THIS SHOW. .. 


—_ vrawtL.® 
‘ INCLALS— 


| 
Be can take over 
major responsibilities of new station 
construction or remodeling programs 


AMONG 
THOSE 
WE 
SERVE 


ERIE offers complete construction or remodeling 

service from planning to erection, so that your 

gasoline service station or chain may fully utilize 

the outstanding customer appeal of genuine 

Pay ere architectural porcelain enamel. 
Inc. 

American Oil Compeny 
Atlantic Refining Co 
Cities Service Oil Co 
Esse Standard Oil Co. 
Gulf Oil Corporation 

Shell Oil Compeny 
Sinclair Refining Co. 


Secony-Vecuum Oil Co 


Valuable to Independents 


If you lack a coordinated planning and construc- 
tion department, ERIE provides everything you 
need—designing, engineering, fabrication, de- 
livery, and complete erection with a written 
guarantee. You get the maximum in economy 


and control, plus the assurance of porcelain 
Sun Oil Compeny 


United Refining Co. 


THE Szceé ENAMELING COMPANY 
ERIE, PENNSYLVANIA 
Manufacturers of ARCHITECTURAL - INDUSTRIAL PORCELAIN ENAMEL 


enamel’s permanent, proved effectiveness 
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stop at the service 
termediate 


station at an 

refueling I 
it is obvious that only a handful 
such stations would be 


point for 


required, and 
possibility that 
company would decide t 
own terminal at the middle 


point, thus wiping out the service sta 
t 


there's always the 
the truck 


install its 


on's LP-gas business 


If the day ever arrived when trucks 
bought their propane regularly fron 
service stations, they probably would 
have to pay as much for it as for 
gasoline because of the distribution 
and equipment costs of handling LP 
gas. This would eliminate one of the 
attractive 
propane 


most reasons for using 

The possibility for use of propane 
by passenger automobiles is extreme 
ly remote The motorist would hav« 
to pay around $250 for a special tank 
and carburetor to burn propane, and 
the average automobile wouldn't burn 
enough gas during its lifetime to pay 
out the LP-gas 
fuel tanks will not fit on a passenger 
ar without considerable revamping 
f the body, because they must be 
ylindrical in shape to withstand the 
pressure 


conversion expense 


Most mechanics in public 
garages are not familiar with the 
propane system, and motorists using 
LP-gas would have a difficult time 
getting repairs 

It costs about $1,200 to install an 
LP-gas d 
station 


spensing pump at a service 
today, and obviously it would 
take a long time to make it pay out 
with a comput 
ng head, costs around $695, and the 
pump and accessories run about $450 
Show 


rhe dispensing unit 


Consumer Objections 


©. L. Garretson 
eral Tank & Steel 


president of Gen- 
Corp. of Roswell 
N. Mex., in a paper read recently at 
the meeting of the Natural Gasoline 
Amarillo, Texas, listed a 
number of msumer objections which 
must be overcome by the marketer of 
LP-gas fore the 


Assn in 


product is w 
ised aS a tor fuel 

First, he explained, the 
must invest in a carburetion systen 
that will cost hin 
$30 to $250 


Even the 


consul er 
anywhere fron 


lower figure results ir 


alk resistance when the user is ac 


ustomed to spending only a few dol 
carburetor Mr 
Complete standard 
ization of a fuel container with valves 
and fittings that could be universally 


lars for @ gasoline 


QGarretson said 


mounted on all tractors and still be 
acceptable to all users would sub 
stantially reduce the price of the 
major portion of this equipment As 
a result, the conversion rate 
be stepped up considerably, 
further progress can be expected, but 
no complete solution appears in sight 

A suitable storage tank must be 


would 
Some 


60 


©. L. GARRETSON, who discusses con- 
sumer objections that marketers of LP- 
gas must overcome, is president of Gen- 
eral Tank & Steel Roswell, 


N. Mex., engineers, manufacturers and 


Corp. of 


distributors of LP-gas equipment 


provided, which results in a substan- 
tial investment when compared to 
that used for gasoline A convenient 
quick, readily availablk 
cal method of refueling a tank used 
on a mobile type installation is an 
important factor. Stationary engines 
obviously do not have this require 
ment. The fact that this problem is 
so readily solved with an irrigatior 
where the tank is refilled by 
the LP-gas dealer is probably one of 
the main reasons that the 


and economi 


engine 


irrigation 
market is almost 100 


engine satur 
ated in West Texas with LP-gas con 
versions, while the other engine mar 
kets are probab! in the 


O5 to 5 


range 0 
saturated Als« the 
problem of providing 
fuel container 


space for the 
settled All 

cylindrical 
required is to 


must be 
pressure vessels must be 
r spherical if the steel 
be kept at a reasonable amount and 


still possess the required strength 
This presents much more of a prob 
vessels than with 


pressure fuel tanks 


em with pressure 


atmospheric 


There is a certain amount of ay 
prehension as to whether or not th 
hange in fuels will result in damage 
r premature 
part,” Mr 
tually, the 


failure of some engine 
Garretson continued AC 
reverse is true if the new 
fuel is properly applied to the engine 
but this point must nevertheless b« 


sold to the consumer 


Equipment Repair “Phe consumer 
frequently questions whether or not 
he will be dble to obtain expert tech- 
nical service if there is a breakdown 
or failure of equipment during a crit- 
ical period en the availability of 
the unit is extremely important In 


most areas there are 10 to 100 me 
chanics trained to gasoline 
carburetion equipment for every one 
trained to service LP-gas carburetion 
equipment; therefore, this point also 
requires some selling 


service 


The consumer considers the ques 
tion of safety, because it is natural 
to have a little more fear of some- 
thing that cannot be seen, such as a 
fuel that is contained in a pressure 
vessel. In spite of an excellent safe 
ty record, this point also requires sell 
ing, and is a minor factor .n retard 
ing the acceptance of these fuels 

Mr. Garretson said that the resale 
or trade-in value of equipment that 
has been converted is another ques 
tion in the minds of most consumers 
but that this problem is being solved 
by wide scale use of LP-gas 

His Money’s Worth? ‘The con 

sumer considers whether or not the 
amount of fuel used per year is suf 
ficient to save enough from the dif 
ference in price of LP-gas and liquid 
fuels to justify the extra cost of pre 
paring to use the new fuel,” he said 
Larger engines that operate a high 
number of hours per year are natur 
ally the logical markets, particularly 
if they operate at or near their maxi 
mum power output and fuel consump 
tion rate 


The consumer also wonders if the 


fuel consumption on a_  gallonags 
or sufficiently 
onsumption of the 

difference in cost 
per gallon is not wiped out by in 
creased consumption He wonders if 
future availability is such that he will 
always be 


basis will be the same 
near, the fuel 
liquid fuel so the 


assured of a supply, and 
at a competitive price He wonders 
if future trends will result ir 
little saving, and therefore, mo fur 
ther justification for keeping the spe 
cial equipment The rather 
fluctuations of two to 


price 


violent 
three 
years ago, with temporary prices ap 


price 


proaching gasoline prices, is still hav 
ing its effect on retarding the devel 
opment of this logical market 

Mr. Garretson pointed out that the 

msumer frequently is confused by 
the great amount of controversy re 
garding the proper method of opera 
tion for an LP-gas carburetion sys 


em and over the most satisfactory 


t 
type of 


vaporizing equipment The 
answer is, he declared, that perfect 


long-life service with no damage t 
the engine can be obtained wher 
using high octane fuel such as nat 
ural gas, butane and propane in en 
gines designed for gasoline compre 
sion ratios 

The farm engine fuel market is 
probably the most 


for these 


logical end us¢ 
petroleum products, and 
stationary power units such as those 
used for driving irrigation pumps and 
having a horsepower range of 30 to 
150 are probably the most logical of 
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FORD'S STEP-AHEAD ENGINEERING achieves new 
economy, new performance. There's a new economy- 
engineered Ford Truck for your job, or any job. Over 
180 models, 95-h.p. Pickups to 145-h.p. BIG JOBS. 


Send COUPON today for “WHY IT’S IMPORTANT TO YOU” 


* 
T he facts on what the proven Ford Truck Power 
Pilot is, how it saves you money, how it is different 
from conventional systems, etc., need more space 
than we have here. 

So does all the news about new 5-STAR Cab 
comfort, new transmissions, new axle ratios, new 
pistons and camshafts the new features through- 
out the Ford Truck line for ‘51. 


But these are all facts that can mean real dollar 


savings to you. Mail the attached coupon today. 


Ford Trucking 
Costs Less 


ae’ 


Using latest registration deta on 6,592,000 trucks, life 
insurance experts prove that Ford Trucks lest longer! 
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FREE .... me without cost or obliga- 


tion, the interesting new leaflet 
giving full facts on the “Power Pilot,” plus specifica- 
tion dota on the NEW Ford Trucks for '51 indicated 
below: 


FORD Division of FORD MOTOR COMPANY 
3247 Schaefer Rd., Dearborn, Mich. 


PULL LINE () HEAVY DUTY MODELS 
LIGHT MODELS () EXTRA HEAVY DUTY MODELS [) 
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OOO gals ir some areas to over gasoline of 5c per gal. will j 
1,000 gals. in other areas. Most un'ts \ a ‘pay out’ of $100. This 
nverted in the field, or factory nost cover the most economica 
quipped for LP-gas, will receiv type conversions; however, a 10c dif 
nough use to burn 2,000 gals nt ferential is required for the $200 cor 
wre per year. Farmers often expect ersions if a one year ‘pay out’ is t 
ne year ‘pay out’ on a new invest result Of course larger tractors 
reinstalle« . ment, and lack of available operating using up to 3,000 or 4,000 gals. per 
radius an » be apital in the hands of the farmer is year are more attractive markets 
an important factor influencing the because the equipment cost is litt 
rate of tractor conversions f 


‘ hic 
There are approximately 4,000,000 any higher 


farm tractors in use in the United Prices and Costs If a tractor is Distribution costs for LP-gas i 
States, and the average fuel used to burn 2,000 gals. of fuel per year bulk vary from a minimun 

per year vary fror less thar a price differential between LP-gas about 4c per gal. in very special cases 

to an average of 5c to 7c and ofter 

somewhat more Mr. Garretson said 

In addition to this cost is the yst 

of transporting the fuel from the re 

finery to the bulk plant, which aver 

ages about lc per gal. per 100 miles 

E When the refinery price is added t 

these costs, it can be seen that tne 


PUMPING farm tractor fuel market is still a 
logical outlet, but refinery prices that 

J '@) 33 S$ are not consistent with the long time 
price situation will seriously delay 


the development of this desirablk 


200 ¥ 300 4 450 . market These distribution costs are 
somewhat higher than gasoline s 
750 - 1050 GPM the price differential to the consumer 
; can be expected to average less thar 
SIZES the price betwen LP-gas and gaso 

line at the refinery source 

Where you must move gasoline 

fuel o liese! olf of any other Experience has shown that very 


similar petroleum product fast 


“ few farm tractors can be converted if 
gion the retail price differential is 3c per 
. gal. or less A price differentia] of 

tc will allow a substantial market 

with sufficient sales effort, but a dif 


check Viking’s line of big 


pumping unite 


ferential of 5c or more is required if 
this market is ever to reach the 60 
or 70° saturation predicted possit 
for some areas. Once the investme 
has been paid out by the consu 
through his savings, the future sa 

s on lubricating oil, much 
engine life, elimination 


f pit 





erage of tractor 
of contaminatio ad vaporiz 
Ti losses and similar secondary 
A 1050 gpm writ on structural benefits will allow the continued us¢ 
steel bose with herringbone re % ' > f th ‘ ] Tr 
duction gearing . = “' gains “ge 
from start to finish 
the big marine or inland ter 
unol as well os barge and tanker 
ooding. Fast, self priming with All sizes are built in rugged, heavy- 
positive suction for stripping tanks 


iry makes them the right onswer duty styles. Pumps are thrust bearing ical aie ahi. daiaia 
TT equipped as well as the pedestal bear- in ‘ specifically for 
ings for driving gears. Liquid cooled roa ee et ee 
stuffing box standard on 450, 750 and what 
1050 gpm sizes. Ask for free bulletin oat ok toe ent this i : in he 
IN. PUMPING 2900R today. aS prem Whe 


he said 


| M . 
AL = Farm tractor use will continue 


1 e be one of the most rapidly growin; 
markets for LP-gas, as it is obviou 
eS Viking Pump Company that this use has a higher degree 
permanence than do installations 
Cedar Falls, lowa : 


equipment having a shorter ser 


ers r the 


n costs will be reduced sor 


The equipment will beco 


reliable 1d service 


life he leclared 
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Both interstate product pipe line mileage and the amount of 

refined products moved by pipe lines have increased rapidly 

since War II ended. The accompanying charts were prepared 
from ICC statistics 
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Oil Product Pipe Line Mileage Gains Table 3 


Summary of Product Line Mileage 


3.2% in ‘49; Volume Moved Rises 8% Operated At Close of Year 


Company 1e0e ion ( hange 
Mileage of petroleum refined prod Table 2 tlantic Pige Line 


uct pipe lines under ICC jurisdiction Barrels of Refined Products Moved a ase ‘i 
in 1949 totaled 14,133 miles as com in Product Lines Bu bee r = fi ne 19 
pared with 13,692 for 1948--a gain Buffalo Pipe Line al 
f 


mn ted to MO) c 
f 3.2% ‘see Table 1 and Fig. 1) ag a , 


siborne Pipeline 
Barrels | Change . 
Table 1 2 112.456 ~ ties “a Teenie 
Interstate Product Pipe Line asi 3ae ; 
Mileage in U. S. 


Those Keporting to 10C) 


mperative Refinery 


‘ 
142 
50 


Miles | Change 


Total petroleum pipe lines (under 
ICC jurisdiction) in 1949 was 124,984 
as against 124,092 in 1948a gain 
of 892 miles Of this mileage in 
crease, 49.5°% or 441 miles were 
product line additions 
For a breakdown of product pipe 
line mileage operated at the close of 
1949 by companies, see Table 3 
According to ICC's 1949 report on 
oil pipe line companies, of 74 com 
panies reporting to ICC, 13 repre 
sented pipe line departments of ma 
However, the volume of refined jor oil companies and one was in- 
product moved through pipe lines in operative--Richardson Pipe Line Co 
interstate commerce by these com- whose facilities were leased to At Includes 167 miles ntl wned 
mon carriers rose 8% in 1949 over lantic Pipe Line Co. Of the 74 com namsees On & Cas 
the previous year, going from 280 panies listed, 30 operate product ———— or a oe . oe a — 
019,000 bbls. in 1948 to 302,588,000 lines, the remainder operating only “** Mileage jointly owned with Phillips 
bbis. last year (see Table 2 and crude lines and/or gathering lines roteum Co. (seting as eperater 
Fig 2) Since the ICC report lists only * Ex eGes “4 we es of Phillips Petr 
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THE TRANSMITTER 
ounted with its register directly vu 


st the point where the prod 


The Shortest Distance between Two Points 


WHAT THE ROCKWELL SYSTEM DOES— I his unit is EQUIPMENT FURNISHED 
im accessory that may he readily installed on all 
Rockwell Rotocycle Meters It provides visual meter 


Remote r¢ iding is made 
possible by electric synchronous motors, mounted 
in explosion proot housings approved by Under 
readings ws they occur ata remote distance trom the writers’ Laboratories, Inc. One motor mount acts 
source of Measurement is a transmitter, the other a receiver. Both are fitted 


with registers 


HOW THE ROCKWELL SYSTEM OPERATES— Mor 
helds of the transmitter and receiver are directly WHERE EQUIPMENT IS PLACED I he 


connected to a common 60 cycle, LLS volt 


supply I hess 
PI 


transmitter 
a. 4 is affixed directly to the top of the meter on the 
irmature circuits are interconnected loading rack of 


it the field station. The receiver 
Thus when held circuits are energized the rotations 


with its printing register is placed in the central 
induced by the product being measured at the control office adjacent to power supply circuits tor 


transmitter are exactly duplic uted in the receiver other accessory equipment 


ROCKWELL MANUFACTURING COMPANY 


PITTSBURGH, 8 PA. 


THE ROCKWELL REMOTE REGISTRATION UNIT 


MAY BE APPLIED TO ANY ROCKWELL ROTOCYCLE METER INSTALLATION 


PETROLEUM NEWS 





EMO) 


RISK 
THE RC | 
mace Sitios, sare, sure 


Now you can get exact jutrol ofr measurement at bulk plants and pipe line 


TER WAY 


Het 





terminals. With Rockwell Remote Registration Units you can 
have all meter readings transmitted to a central control room where 
printed totals can be run off. It's done safely, surely, instantly 
through the simple medium of electrical impulses. You'll reduce the 
human element of error to a minimum. And you'll gain greater 


plant security. Get facts now. Write for bulletin OG-324. 


THE RECEIVER 


FEBRUARY l4 
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INTER-FLO A versatile unit thar 
fies sed. 1.D. hose with variable 
O.D. Ouwide brass sleeve is 
available in graduated bore 
sizes 











STREAM-FLO COUPLING A non 
leaking, non- wicking one ime 
coupling that provides uare 
stricted flow 
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BY DOROTHY WARREN 


aA NPN Special Correspondent 
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INTERNATIONAL 


SUPER-GRIP 


RE-ATTACHABLE 
COUPLINGS 


Designed for use on Commercial 
Hose, Propane, Butane and other 
extremely High Pressure applications 


Frankly, we don’t know how much pres- 
sure SUPER-GRIP will hold. On every 
test high-pressure hose burst before the 
coupling showed signs of leakage. 

The 3-piece Super-Grip design grasps the 
hose firmly but gently, effectively sealing 
and coupling over a broad area 
Assembling and tightening the coupling 
automatically contracts flat spiral grip. 
Simple to assemble, no special tools are 
needed. 


hose 


rubber 
handling of 


used in the 
liquid petroleum products, 
Super-Grip couplings give safe assurance 
against leakage and save costs. 


W herever hose is 


Write today for catalog and prices. 


The INTERNATIONAL METAL HOSE Co. 
A Division of The Gabriel Co. 
CLEVELAND 3, OHIO 


Industry Matches Busy Barge Year 
By Building New River Facilities 
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the Waterways Op- 
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Ethyl! Corp. is 
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Ship Channel 
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with <« 


large 
site 
Shell 


bank 


plant 
Phill 
s refinery on 
Houston 


rm 


lant is 
million and 
hed 

under- 
may be 

in the 
plant will 


mpletion s¢ 
1952 It is 


initial unit 


early 


Reasons 
of the p 
nearby 


determining the 
on the ship channel 


resources of 


lant were 


raw materials 


the renin 


and local concentration of 


ng industries 
Shell Oil placed 


ember for « 


contracts in De 
ion of a new 
terminal at Memphis. Plans 
three tanks with a total ca 
pacity of than bbls. for 
the storage of k« and gasoline 
in addition to smaller tanks for the 
storage of other products 

A 2,000 sq ft 
warehouse will provide 
unheated storage for 
The area served will include all of 
Tennessee west of the Tennesse 
River, northern Mississippi and east- 
ern Arkansas Petroleum products 
will be shipped from oil barge to the 
inal from Shell refineries at 
Houston and Norco, La 

Ashland Oil and Refining Co. will 
build a river-rail-truck distribution 
on the Ohio River, three 
mi south of Marietta, Ohio In- 
stallation will include four tanks 
capacity of from 18,000 
22,000 bbls. Finished products moved 
this terminal by Ashland’s 
fleet will be stored for 
within a radius 


mstruct 
riverfront 
eall for 
more 70,000 


rosine 


pre-fabricated 
heated and 
drum goods 


term 


terminal 


with a to 


to 


river 
distribution 
50-mile of Marietta 

Construction 
will add 
power of 


work 
h.p 
ympany’s 


now underway 
the towing 
river fleet 
320,000 bbls. to its carrying ca- 
On the ways in the yard of 
Calumet Shipyard and Dry Dock 


10,000 
the « 


to 


and 
pac 
the 


ity 
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Co, nez Chicago, are two triple- 
screw Die el-powered 
5,000 h.p. each 


towboats of 
Building two inte 
grated tows of eight barges each and 
@ Sing'e box unit, which can be fitted 
nto another tow 
building 


is the Ingalls Ship 
plant at Decatur, Ala 

In the fiscal year of 1950, Ashland 
boats moved a total of 1,296,503,725 
t m f Ohio and 
Mississippi Rivers and their tribu- 
taries The made up 


on miles of cargo on th 


shipments 
principally of crude oil and products 
represented an increase nearly 
25 over the ton miles moved dur 
ng the 


previous year 


Docking Facilities Applications 
for U. 8S. Engineers approval for con- 
struction plans of 
have been 

ympanies 

Shell, unloading facilit i the 
unction of Yazoo Division Cana! and 
Mississippi River at Vicksburg, Miss 
Martin Oil Co. of 


locking facilities 


made by the following 


Carbondale Il 


existing wharf at Alcasieu Lake 


Charlies, La 


New boats for the oi! trade not 
previously reported are listed accord 
ing to shipyards, where they ar 
under construction 

St. Louis Shipbuilding and Stee 
Co., St. Louis—Delta Cities, 3,200- 
h.p., Lake Tankers Corp.; two 1,800- 
h.p. towboats for Commercial Petro 
leum and Transport Co., Houston, and 
five boats for undisclosed owners 

Sturgeon Bay Shipbuilding and 
Drydock Co. Sturgeon Pay, Wis 
two 3,200-u.p. towboats, Lea River 
Lines, Wilmington, Del 

Missouri Valley Steel, Inc., Leav- 
enworth, Kans..One 3,200 h.p. tow- 
boat for Fred Olcott, Paducah, Ky 

Greens Bayou Transportation Co 
Fiouston--One 1,800 h.p. towboat for 
Capt. D. D. Parker of Houston 

Avonda'e Marine Ways, Inc, New 
Orleans—One 2,400-h.p. towboat for 


100-ft. in length with 3,200-h.p. Three 
integrated oil barges of 10,000 bbl 
capacity each were begun in Novem 
ber at the Mound City, Ill, Marine 
Ways for this ym pany 


Engineers to Discuss Diesels 


An internal combustion engine pan 
el made up of representatives of man- 
ufacturers and users of Diesel power 
in the marine, railroad, stationary and 
high speed Diesel fields, and in the 
bus and truck industries will high- 
light the 1951 convention of American 
Society of Lubrication Engineers in 
Philadelphia April 16-18 


Panel discussions will be led by 
W. P. Green, head of engine and lu 
bricants research, Armour Research 
Foundation of Illinois Institute of 
Technology, with representatives of 
the following manufacturers partici 
pating 


Electromotive Division of General 


locking on Mississippi River in vi 
inity of Caruthersville, Mo Pure 
Oil, mooring piers on the Elk River 
at Charleston, W. Va 
and’ Refining Co 


Texas Tow.ng C Houston Motors: Ceterpillar Tractor: Detroit 
Vicksburg Marine Ways, Vicks Diesei Corp Mack Manufacturing 
burg, Miss...One 1,800-h.p. towboat Co.; Socony-Vacuum Oil Co.; Sun Oil 
Humble Oil Cc. D. Vest Towing Co. of Greenville Co The Texas Co Worthington 
iredging of slip Miss Pump Co 
and piling for oil ading dock, at The first of three new towboats for The annual lubrication show spon 
Bayou Boutte, seven miles north of the Lea River Lines at Sturgeon sored by the engineers society will be 
Patterson, La. and Magnolia Petro Bay Shipbuilding yard left the ways held concurrently with the convention 


im Co w piling clusters at : Dec. 26. The vessel is the Polliwog at the Bellevue-Stratford Hotel 


Jack Rabbit Starts in Winter with 


Hu 
i Hotstart 


electric pre-heater for Gas and Diesel Engines 


met 
A 
PIRCOLATOR (mt aCTrOm FORCES 
j warts lw@Ouee mare 


Valve PREVENTS omTER 


a a 


Fast action now means dollars saved in your winter 
operating budget. KIM Hotstart installations lick win 
ter grief; end sluggish motors, end service tie-ups and 
high repair bills. KIM pre-heater means quick starts, 


MPLE PLUG Wm 10 efficient engine operation, lower cold weather operating 


gee costs all the way around. 

See your International or Mack dealer or any leading 
auto supplier. Or write for literature. Better do it now 
Cold weather doesn't wait for anybody! 


8 Outstanding Features | 


KIM HOTSTART MPG. CO 
West 917 Broadway, Spokane 11, Wa 


d Gives quick, easy starts of Reduces fuel consumption 


d Reduces motor wear J Saves warm-up time 
d Prolongs battery life 


d Four models — quickly 
installed 


d for stationary or mobile en- 


gines — diese! or gos 


| 
| 
| 
| 
J Cuts costs of terminal heating | 
| 
| 
| 
' 








ABOUT OIL PEOPLE 





ager of executive sales 
manager of dealer sales sin 1946 

W. B. Hawke, former assistant 
manager of Texaco’s northern 
ritory i now manager rf 

acing Mr. Herndon 

Other changes at Texaco: J. M 
Doss, former assistant sales manager 
of the entral territory has beer 
appointed assistant manager of the 
entrail territory 

P. E. Cochran, formerly manager 
of the Indianapolis division, is now 
assistant sales manager f the er 
tra] territory, succeeding Mr. Doss 

Cc. C. Dunn has been appointed 
manager of the Indianapolis division 
replacing Mr. Cochran 

J. E. Fritts, formerly manager 
the Buffalo division, is now assistar 


MAUMEE VALLEY PETROLEUM CLUB of Ohio elected these new officers at its " 7 lb . 

manager of the northern t ory 
recent annual meeting. Left to right, Fred Weiss, Howe-Weiss Oil Co., Toledo, presi H. L. Allen succeed Fritts 
dent; Warren C. Gifford, Gulf Oil, Toledo, vice president; H. F. Kaye, Sun Oil, Toledo as manager of Buffalo divisior 
secretary and treasurer, and Leo Tonjes, Pearl Oil Co., Bowling Green, assistant secre 


tary and treasurer Thad E 


ton, div 
M. Sullivan, formerly d the Army and Navy Petroleum Boar 
marketing manager at Kansas the Allied Tanker Coordinating Com 
Continental Oil, has been mittee the Supply Programming 
regional general manager Group, which met in London in 1945 
nental’s New York office and the tanker allocation division of 
livan succeeds J, W. Liddell, the War Shipping Administration 
as recently made a vice pres . . . 
and regional general manager B. Weingard, president, Conti ve 
mpany's Rocky Mountain ental Refining Co. Oil City, Pa., is Mr Hortor 
president of Coreco Oil, Inc., a succeeds George 
1 Continental ir wily formed Continental affiliate A. Beattie, who 
He was mace 


which will operate all of Continen will contin : Mr 
tal's purchasing, manufacturing and serve 

1947 and was transferred sales activities. Continental will be as vice cl f the Southeasterr 
Kar City ion marketing 


Horton 
marketing manager at Rich 


a holding company for Coreco district 
manager in 1950 All officers and directors of Conti Mr. Horton was born in Abbeville 
While n Richmond, Mr Sullivan nental Refining will hold the P county, South Carolina. and attended 
as chairman of the Virginia positions with Coreco Clemson College and Alabama Poly 
Industries Committee and R. F. Weingard is president technic Institute. He has be« 
chairman of the OIC and general manager; J. B. Craw- rexaco since May, 1915 
“a. te ford is vice president and secretary . . ’ 
Richard T. Glenn is vice president Dan Lundberg, 
4. L. Matthew and treasurer; R. F. Anderton is of the Serve Y 
man, former mar plant superintendent, and Erwin G tions Assn., has 
I t Schattmann is manager of the con r state 


assistant 


pany’s New York office Automatic Lat 


t 


Continental Refining 1 ] . 
1885 by Thomas A nd : David Sherer, Sherer Oi 


Mu Johnstown, Pa., is a director 
White W. W. Vandeveer, n presi Pennsylvania Petroleum Assn., a 


ry Bos lent of Allied Oil Ce before its rector of the Johnstown Chamber 


as assistant merger with Ashland Oil and Refin Comme a member of 
th president j co-chairman of a Cleveland Club and the Advertising 
John P. Birming ‘ F to raise $3,800,000 for th Mr. Sherer started in the oil bus 
ham construction of a 200 bed hospital ness in 1932 as a service station dea 
Mr Matthew Matthewman - -» SS er. In 1938 he became a commissior 
an st d ¥ R. T. Herndon, former manager of agent for Republic Oil Refining 
Esso } ago in the par aler sales for Texaco, retired Feb Pittsburgh, and in 1946 he went in 
fuel oi le ! ent fter 36 years with the company business for himself and formed the 
transferred t ‘ i marin Herndon joined Texaco in 1915 Sherer Oil Co 
sales in 1945 as sales agent at Brownsville, Tex Mr. Sherer now markets Richfi« 
He served with the Arn ri He was appointed vice president and products 
World War IU and later ith ‘ F manager of Texaco (California) John Sherer is vice president of 
Navy's Bureau of Supplic ‘ n 1929, a position he held until 1940 Sherer Oil, and Miss A. M. Hornic 
counts. He was also associ i h when he went to New York as man is secretary and treasurer 
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WAYNE 500 - A NEW DEPARTURE IN oe. Ylplorg 


Wayne 500 
with concealed hose 


jon itons | gee | 


Wayne 505 
~ + « GM features of 


Wayne 500 but hos 
outside hose extension 





plus NEW AND FINER PERFORMANCE 


check these 
features COMPLETELY NEW in exterior appearance .. . outstanding 

in its power to attract sales. The Wayne 500 distinguishes any station 

. not by its looks alone, but because it offers the greatest accuracy, speed 

and convenience to the motorist and inspires greater 

New, quiet pumping confidence. Its fine engineering and improved mechanism mean years of 

Se smooth, economical operation and good service to the station owner. 

Gleaming with stainless steel, brilliantly illuminated, it will attract 

Improved positive trade day or night. This is the pump you want for *51. 

CReeeee anes Write today for colorful bulletin and more information. 


Silent operation 
smooth and efficient 


beorings 


Ingenious norsiec 


locking mechonism 


Grecter eccessibitiny THE- WAYNE: PUMP COMPANY 


for servicing +‘ } In I 





FOR GENERAL PURPOSE PUMPING 


What do you expect of the pumps you install? Efficiency, depend- 
ability, endurance, simplicity, an unusually high record of perform- 
ance? If these are your requirements, by all means investigate the 
Roper 4600 Series; pumps that are engineered to do a wide range 
of jobs handling both thick or thin clean liquids. 

At this very moment the interests of tank truck operators, refineries, 
bulk stations, process plants and general industries are being 
served by thousands of Ropers. The size for your needs can do 


an equally productive job for you! 


| OUTSTANDING FEATURES.. 


Pumping liquids from A to Z calls for quality-made components 


accurately assembled. Series 3600 pumps feature hardened helical 
pumping gears; heavy duty, high-lead bronze bearings; adjustable 
relief valve (from 20 to 90 P.S.1.); split packing gland; one-piece 
case of practical design. Standard or special fitted models available. 


Pressures to 60 P.S.1. — capacities 40 to 300 G.P.M. 
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Louis B. Wells has been named t 
the newly created position of mana 
ger of Sun Oil's refineries Mr 
Wells has been manager of Sun's 
Marcus Hook refinery since May 
1949 

Charlies E. Maschal succeeds Mr 
Wells as manager of the Marcus 
Hook refinery 


A. F. Germaine, after more thar 
25 years’ association with oil com 
panies, has opened his own brokerage 
office at 1145 East Jersey St., Eliza 
beth, N. J 

Mr. Germaine was with Warner 
Quinlan Corp. for 12 years, serving 
as district manager of New York 
Metropolitan area and as New York 
State division manager. He spent 
five years with Pure Oil as a special 
representative covering New York 
New Jersey, part of Pennsylvania 
Maryland, and Delaware 

He joined Barber Asphalt Co. as 
wholesale sales representative, and 
two years later became associated 
with Seaboard Distributing Co He 
was manager of that company for 
seven years 


Frederick B. Scott, F. B. Scott Oil! 
Co., Lake, Mich., who appeared as 4 
“Young Jobber” in Dec. 15, 1948 
issue of NPN. writes us that he re 
cently purchased a new tank truck 
He is now marketing Phillips 66 
products and has eight leased serv- 
ice stations 

Mr. Scott purchased his jobbing 
business from his father in January 
1946. That summer, Mr. Scott rep- 
placed the four 1,000-gal. storage 
tanks with three 8,800-gal. tanks 
one 4,200-gal. tank and one 10,500- 
gal. tank 

Setides being a member of the 
board of the Michigan Petroleum 
Assn., a member of the U. 8S. 8S 
Franklin 704 Club” the Masons 
Veterans of Foreign Wars, and the 
Lake Business Men's Assn., Mr. Scott 
is a private pilot with over 200 hours 
n the air 


Glenn Bicking, manager of Damer 
Mills, Inc. grain elevator and feed 
business at Cumberland, Iowa, also 
is manager of a local oil business 
which Damen Mills purchased from 
Barnsdall in May, 1950 


J. M. Simpson, Amarillo, Tex., is a 
member of the Will Rogers Range 
each year goes to different 
participate n parades and 
munity affairs 
Mr. Simpson markets Cosden prod 
ucts and D-X motor oil, and 
cently added sparkplugs and 
elements complete his TBA 
He als F ‘ remical line 
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Dr. M. E. Spaght, president of Shell 
Development, has been elected to 
the board of directors of Shell Chem- 
ical On leave of absence at the 
end of World War Il, Dr. Spaght 
served as a member of the U. §S 
Naval Technical Mission to Europe 
and as director of the U. S. Strategic 
Bombing Survey in Japan 


New officers of the Petroleum 
Club of Los Angeles, are: Rollin Ec- 
kis, chief geologist, Richfield Oil; w. 
H. Geis, petroleum engineer, vice 
president; James G. Leovy, Western 
Gulf Oil, secretary; and Fero Wil- 
liams, Pacific Western Oil, treasurer 

Three new directors are: R. M. 
Barnes, Continental Oil; S. Z. Natch- 
er, California Standard, and Mr. Geis 





GEORGIA OFFICERS—When Georgia Independent Oilmen'’s Assn. met last month 

COMING MEETINGS (Jan. 18) new officers were elected Shown here are three of the new officers and 

the retiring president. Left to right are: Walter McKee, executive secretary; J. Earl 

FEBRUARY Colvin, Colvin Oil Co., Jesup, president; John H. Wynn, United Oil Corp., Columbus 

en —— Lesgeenee ped Sas — retiring president; O. O. McGahee, Phoenix Oil Co., Augusta, executive vice presi 
m “. trac 10 r€ onvention e 

Brown, Louisville, Feb. 20 dent. Ben Hood, Hood Oil Co., Atlanta, vice president was not present for picture 

towa Independent OF Jobbers Asen., Inc., Ho 
t Des Moines, Des Moines, Feb. 21-22 

Petroleum Kefiners Assn., regiona A. Robert Leas, Washington, D. C., ing C. C, Divinny, Mid-Continent Pe 

a petroleum engineer, has been elected troleum 

Wisconsin 1. = Assm., 25th anniversary to the board of directors of the Na- Cari E. Bolte, Battenfield Grease 

iis aniiieumn’ ime "tk ae tional Explorers’ Club. and Oil Co. was re-elected vice 

MARCH Mr. Leas was elected a member of chairman; A. L. Mallen, Skelly, was 

National Ol1 Jobbers Counell, spring meeting the club in the late 1920's for his re- re-elected secretary treasurer; and 


Shamrock Hotel, Houston, March 7-8 search among the aborigine Indian John P. Willis, Socony-Vacuum, was 


American Petroieum Inestitute, Division of Pre . > Le » 
juction, Southwestern District, spring meet tribes of South America re-appointe d chairman of the mem- 


ng I | Beaumont Beaumont Tex During World War II, Mr. Leas bership committee 
M 7-9 

oun ‘on dobbers Asan spring conventior was a special consultant on petro- " 
and refiners & suppliers exhibit, Shamrock leum affairs to The Secretary of the H. A. Grimes has been appointed 
Hotel, Houston, March 9-10 cis . ” Cre , Pe . 

Winets Petreteam Marketers Asen.. Shermar Navy yd director of Creole Petrole um Mr 

tel, Chicago, March 13-1 . . * Grimes started with Creole in 1922 

ante Petroleum Marketers Assn... annua! meet " ‘. - 1 , e 
ng and marketing exposition. Deshler Cc. V. Halleran, Penn Supreme Oil as a field engineer 
Wallick Hotel, Columbus, Ohio, March 20 Co., Pittsburgh, Pa., recalls a few 


American Petroleum Institute, Divisior t years back when the farmers in cen- 


Product a Mid-Contine = ee . Herring tral Pennsylvania had the idea that ADVERTISERS’ INDEX 
Hotel, Amarilo, ‘Tex. March 21-23 kerosine oil would nét give proper 


- aii APRIL results in incubators unless it was 
tern Petreieam Refiner: m.. i ‘ , ot " 1 G vty 

poe a a: inn seamen colored blue. Mr. Halleran says. he Goan a Meter Division Conaped wet 
April 2-4 could not sell his kerosine until he Cities Bervice ( 


ou t annual conventio > ord won 
i-Meat Institute, annua e had put blue dye in every drum ntinenta 


tional Ol) Heat Expositior Navy t Continenta Oo 
April 2-6 Mr. Halleran started his company Crane Cr 
american ‘ I ‘r , 
Petcsteum Bastitate, 1931. The company was hit by a Dayton Pump & Mfg. ¢ 


duction Rasterr District Deshler in . 
Hote Columbus, Ohio r 5 flood in 1936, which swept away po R _~ on Cort 
thire _ muPont de emours 
“ueeting. Boe ee ee ee the entire plant. There was no elec- 
April ' tricity for 30 days and Mr. Halleran 
Michigan Petroleum Axan Detroit-Lelar had to eell 
t D t, April 10-11 . 
aesuutantion of Eastern Petroleum Credit Man and drums 
agers, annua meeting New York Apr 
16-18 
American Society of Lubrication Engineers 43. W. Lenon has been appointed to 
tior mvention, Bellevue-Startford Hote » = 
ndelpt . 16-18 the staff of the Kentucky-Ohio-Ter 
senthounl Pet rotesir Asse Hotel Cleveland nessee OIC Mr. Lenon will serve 
Apr of > . > 
American Petrole um Institut as second field representative 
Rocky M ' ila Before his appointment, Mr. Lenon 
Indiana ‘eaapentans, Petroteum Assn., Inc was with National Highway Users 
Spring convention, Olive tel, South Be Conference, and prior to that he was 
25-28 a on 
Interstate Of Compact Commission manager of the Tennessee Motor 
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A Complete line of Finished Oils-Blending Oils-Greases E Bases 


UNDER YOUR OWN BRAND NAME 


SUN OIL COMPANY * Philadelphia 3, Pa. * In Co 





